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ARE YOU JUST AN AGENT 
? 


Or are you THE Insurance Man 
bP 


In every city there are one or more insurance 
representatives who stand out prominently 
above the rest: they are The Insurance Men. 
They know their business; they are progressive; 
they get there ahead of the other fellow; they do 
their work promptly and efficiently; their advice 
is followed; they represent only the best 
companies and recommend their coverages. 


One of them is sure to be agent for the 
Continental. 











The CONTINENTAL 
INSURANCE COMPANY 


Eighty Maiden Lane, New York 


HENRY EVANS NORMAN T. ROBERTSON 
Chairman of the Board President 


“ AMERICA Fora“ 


Cash Capital 
TEN MILLION DOLLARS 


CHICAGO MONTREAL SAN FRANCISCO 
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Parcel Post = [ 2 t e 
Profits and Com = An nsplra ton 
missions = 
: = “There are many increasing indications that this 
Rain = nation is at the beginning of a greatly increased pros- 
Registered Mail = perity. There has been a drastic deflation of all 
— kinds of merchandise, which appears to be completed. 
Rents = There are many things selling below the cost of produc- , 
= tion. There is a great reserve of money inthe banks. The 
Rental Values = rate of interest has declined. Every appearance in- 
Riot and Civil Com- = dicates that business has reached a stable foundation. 
motion — = 
=> “There has not yet been a complete economic 
Sprinkler Leakage = international readjustment, but the foundation has 
= been laid for it in the existence of the most complete 
es 7 — 
Tourists’ Baggage =— and friendly understanding which ever existed between 
Use and Occupancy = the nations of the world. The Washington Conference 
= made a remarkable contribution to this end. The 
Windstorm = period of reaction is done. The time for prosperity 
3 is at hand. The material conditions have been com- 
— pleted. To all this let the faith of man add 
prosperity.” 
VicE PRESIDENT CALVIN COOLIDGE’S 
New Year Message to the Journal of Commerce 
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Tornadoes Know No Season 


Tornadoes do not occur within the space of a few 
months, neither are they limited to a definite area. Fre- 
quently we hear of them occurring,in some territory that 
has been considered immune. , 


A large grain elevator at Buffalo, New York, very re- 
cently suffered a loss estimated at $750,000.00. Some of 
the large concrete storage tanks were blown into the 
river. A few days thereafter Tulsa, Okla., reported a 
large loss. Five large power houses of an oil company 
were demolished by the high wind. And the same day 
Galena, Kansas, suffered a tornado loss estimated at 


$25.000.00. 


The activities of tornadoes are not limited to frame 
structures alone. Recently a fireproof building was de- 
molished. All buildings, regardless of construction, 
should carry tornado insurance. 


Tornado insurance is an all season, line for the local 
agent. It can be solicited with the fire policy. 


SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
HOME OFFICE: SPRINGFIELD, MASSACHUSETTS 


A. W. DAMON, President G. G. BULKLEY, Vice-President F. H. WILLIAMS, Treasurer 
E. H. HILDRETH, Secretary 


WESTERN DEPARTMENT: CHICAGO,'ILL. 
HARDING & LININGER, Manager E. G. CARLISLE, Asst. Manager C. E. VARLEY, Asst. Manager 
PACIFIC COAST DEPARTMENT: SAN FRANCISCO, CAL. 
GEORGE W. DORNIN, Manager JOHN C. DORNIN, Asst. Manager 
Agencies in All Prominent Lacalities Throughout the United States and Canada 
General Marine Managers: TALBOT BIRD & CO., INC., 63-65 Beaver St., New York 
The Springfield Has Been Accumulating Good Will for Seventy Years 
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“INSURING CHARACTER” 


Fire Insurance, being a semi-public insti- 
tution, has always had to guard against the 
type of mind that deems it clever to 
“put something over on an insurance 
company.” It’s the same queer twist that 
prompts some otherwise honest people 
to avoid paying their street-car fare. 


Here, however, is a policyholder who 
takes the right view. His name is R. E. 
Williams, and he operates a drygoods 
store in Vineland, N. J.. on which we 
adjusted and settled a fire loss. In a re- 
cent letter he says: 


... the actual loss turned out to be much 
less than I thought it would be at the time 
of adjustment, and therefore I am inclos- 
ing a check for $22.52—representing 7/16 
of the amount received from you-—-which I 
feel is due you. 


If agents could with certainty write an 
applicant’s honesty—his true character— 
into the policy, as was done with Mr. 
Williams, “moral hazard” would disappear 
from fire insurance. 


Some day policyholders may learn that 
any dishonest profit made from fire loss 
is stolen from their pockets. As one 
underwriter put it long ago: Insurance 
has millions for indemnity; but not one 
cent for profit. 


Local agents are in the best position to 
teach this fundamental truth. 


Vis 


INSURANCE COMPANY 
GLENS FALLS, N. Y. 
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HOUSTON STANDS BY 


RECIPROCAL RULING 





Declares That Minimum esa 


| tion. 


Must Be Put Up With 
State 


TO PROTECT THE ASSURED 





Declares That the Demand Is a Reason- 
able One and Should Not Be 
Objected To 





SPRINGFIELD, ILL. Jan. 11.— 
Superintendent Thomas J. Houston still 
adheres to his position that under the 
new reciprocal act that went into effect 
in this state Jan. 1, reciprocals are re- 
quired to put up the minimum surplus 
required, with the department. This 
was a new interpretation of the law to 
reciprocals inasmuch as they contend 
that all that is required of them is to 
have the minimum stipulated under the 
state law at hand and after they have 
made a sworn statement to the depart- 
ment that they have this amount on 
hand they have complied with the law. 
Superintendent Houston, however, 
states very plainly that he is not in 
favor of this position. 

A hearing was held last Tuesday at 
which Director of Trade and Com- 
merce George A. Barr and Mr. Hous- 
ton were present. The main arguments 
were made by Judge W. H. Crum, 
general counsel for the National As- 
sociation of Automobile Recjiprocals. 
Judge Crum drew up the present 
reciprocal act and stated that it was 
not his intention nor that of the legis- 
lature to have a deposit made with ‘the 
state. No provision is found in the 
law, he said, for handling such de- 
posits by the state. 


Houston Expresses Views 


Superintendent Houston takes the po- 
sition that if the management of a re- 
ciprocal is honest and is acting in good 
faith it does not matter where the de- 
posit is kept. It will draw the same 
interest if deposited with the state that 
it will in the office of the reciprocal or 
in some bank or in the hands of some 
trustee. Mr. Houston declared that the 
law plainly states that concerns cannot 
be licensed unless they have a minimum 
amount of surplus. He has no way of 
telling whether this surplus is being 

maintained unless it is kept with the 
state. He stated that this is a very 
reasonable requirement. 


Will Allow Use of His Name 


_. Mr. Houston told the reciprocals that 
if they put up the required deposit with 
the state they could tell their assured 
or the public in general that they had 
complied with the law and he would 
endorse the statement. If, however, they 
have not done this, he will tell the pub- 
lic that they have not complied with 
the law as he interprets it. Mr, Hous- 
ton says that the state is entitled to 
have this deposit so that it can know 
at all times that the minimum is up to 
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FIRE RECORD FOR 1921 








HE fire loss record of the country | 
for the year 1921 has been exceeded | ably 
once and that in 1906, the year | 


only 
of the great San Francisco conflagra- 
The past year’s losses by fires in 
the United States and Canada as com- 
piled from the daily records of 
‘Journal of Commerce” reached $332,- 
654,950. This is even greater than the 
1920 total of $330,853,925, when higher 
valuations on property of all 
helped to swell the figures. 
losses came in from all parts of the 
country and, while the year was free 
from any general conflagration, 


kinds | 
The fire | 


the | 


losses in this class have 


J been remark- 
frequent.” 


Table of Losses 


Commenting further, the “Journal of | 


Commerce” 


says: 
The wave of excessive fire losses 
started in September, 1920, when busi- 


ness depression become pronounced, 


| has continued in force ever since, as may 


the | 


steady flow of losses built up a total that | 


practically has no equal in past records. 


Causes Are Numerous 


‘The causes which are responsible for 
this great Waste of the nation’s wealth 
are many,” says the Journal of Com- 
mrece, “but chief among them in last 
year’s record are’ carelessness 
moral hazard. Fire underwriters who 
make a careful study of the develop- 
ments in the loss record advance the 
theory that the excessive percentage of 
losses attributed to carelessness is in a 
great measure due to the breaking down 
of general discipline in practically all 
lines of business activity. Then, too, 


and | 


they point out that when business shows | 


but a narrow margin of profit, if any, 
the property owner is not disposed to 
expend any money for proper care and 
maintenance, with the result that many 
of the fires which occurred in 1921 
might have been avoided if the profits 
of the business had been attractive. 


Moral Hazard Is Serious 


“The moral hazard feature is a serious 
one and largely contributed to the great 
fire waste of 1921. There were a mar- 
kedly greater proportion of fires in lines 
of business which were particularly af- 
fected by the depression of price defla- 
tion. For instance, in sections of the 
South where the cotton crop was a fail- 
ure the fires were exceptionally numer- 
ous. In the east and north certain lines 
of manufactured goods were notably 
frequent in their appearance in the fire 
loss records. For instance, one of the 
fire insurance adjusting organizations 
sent out notice that ladies’ hat manu- 
facturing was in a particularly bad way, 
and, true to this intimation, there were 
within the next few weeks two or three 
bad fires daily in ladies’ hat risks in the 
New York city district alone. Likewise, 
a month or so ago the warning was sent 
out that shoe store lines were in bad 
financial position, and since then the 








been seen from the 


following table of 
fire losses by 


months for the past three 





Big Waste Is Seen 


The 1921 fire losses bring the total fire 
waste of the United States and Canada 
during the past 43 years up to the re- 
markable sum of $7,695,475,695, or an 
average of $178,964.551. These losses, 
however, when considered in relation to 
present-day burning ratios, it should be 
remembered, are based upon steadily in- 
creasing property values exposed to fire 
hazards. For instance, the fire losses of 
$164,347,450 in 1901 resulted in as high 
a burning ratio to the aggregate value 
of all property in that year as the $332,- 
654,950 loss of 1921 is to present valu- 
ations. The following table gives the 
fire loss record by years since 1879: 


1921....$332,654,950 1899. - Se 773,200 
1920. ree 330,853,925 1898 119,650,500 
1919.... 269,000,775 1897.... 110,319,650 
1918 . 317,014,385 1896 - 115,655,500 
1917.... 267,273,140 1895.... 129,835,700 
1916.... 231,442.995 1894. 128,246,400 
1915 . 182,836,200 1892. 156,445,875 
1914 235,591,350 1892 151,516,000 
1913.... 224,728,350 1891. 143,764,000 
1912 225,320,990 1890 106,893,700 
1911 234,337,250 1889.... 123,046,800 
1910.... 234,470,650 1888 - 110,885,600 
1909.... 203,649,200 1887.... 120,283,000 
1908.... 238,562,250 1886.... 104,924,700 
1907 . 215,671,250 1885.... 102,818,700 
1906 . 459,710,000 1884.... 110,108,600 
1905 . 175,193,800 1883.... 110,149,000 
1904 . 252,554,050 1882. 84,505,000 
1903 156,195,760 1881 81,280,000 
1902.... 149,260,850 1880 74,643,400 
1901.... 164,347,450 1879.. 77,703,700 
1900.. 163,362,250 EERE 

Total for 43 years. ....... $7,695,475,695 

The fires of 1921, which, in each in- 
stance, resulted in an estimated property 


loss of $10,000 or over, were greater in 
number than in 1920 by over 10 percent. 
Last year there were 3,855 fires reported 
where the loss reached or exceeded $10,- 
000 as compared with 3,457 such fires in 
1920, 2,904 in 1919 and 2,943 in 1918. 








protect policyholders. If reciprocals do 
not have their deposit up with the state. 
he says they are not complying with 
the law, either in letter or spirit. A few 
reciprocals, he said, did not hesitate to 
put up the deposit at once and were 
glad to do so. They thus showed their 
good faith to their assured and were 
not afraid to have the insurance depart- 
ment act as trustee for the minimum 
surplus required. 


Legality of Operations 


The question comes up as to the 
legality of the contracts of those re- 


| 





ciprocals that have not made their de- 
posit with the Illinois department, 
provided it is decided that deposits must 
be made with the state. Have these 
concerns legally complied with the law 
if they have not put up the minimum 
surplus? This raises an interesting 
question. Superintendent Houston’s 
demand created much consternation in 
reciprocal circles. There were loud 
protests and many threats. 

A further hearing is to be held this 
week when the subject will be investi- 
gated still further. 

(CONTINUED ON PAGE 33) 
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; years: 
1919 1920 1921 
Jan. ,..$29,446,325 $37,912,750 $35,319,950 
Feb, ... 26,891,950 26,631,500 25,888,850 
Mar. 22'201,900 27,597,700 28° 581,100 
April .. 15,484,750 22,108,750 22,178,900 | 
May ... 16,516,300 25,440,300 23,956,800 
June 20,475,750 25,743,900 29,000,700 
July 20,198,600 25,135,825 33,355,750 
Aug. 24,526,000 17,930,800 25,829,000 
Sept. .. 29,083,500 25,630,050 26,502,400 
Oct. 13,358,400 28,331,100 27,955,350 
Nov. .. 23,450,800 28,093,350 26,178,600 
Dec. 27,366,500 41,197,600 28,907,550 
Total $269,000,775 $330,823,925 $332,654,950 
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~ | | PRINCIPAL PROBLEMS 


TO BE SOLVED IN 1922 


Major Questions Confronting Fire 
Insurance Companies Operating 
in Central Western Territory 





OBSTACLES TO OVERCOME 


Automobile and Farm Insurance; Large 
Cities Situation and Closer Observ- 
ance of Rules Chief Consideration 





During 1922 the fire companies oper- 
ating in the middle west have three or 
four major problems that must- be 
solved or the companies cannot hope to 
make a profit on their operations for the: 
year. A few obstacles stand out promi- 


rently. Some of the questions that will 
cause trouble in 1922 were wrestled 


with by the companies last year, but 
ow they must be definitely disposed of. 
[he engrossing subjects for the fire 
companies in 1922 will be: automobile 
insurance; farm insurance; the placing 
of large city business upon a more 
profitable and satisfactory basis, and 
the arriving at some understanding as 
result of which the rules of the various 
governing bodies will be more closely 
observed. Unless all of these questions, 
or at least a majority of them, can be 
satisfactorily settled during the year, 
most of the companies operating in 
western territory will have an unsatis- 


factory time of it during the next 12 
months. 


Auto Situation Serious 


Companies will settle the automobile 
question individually. While confer- 
ence rules will be followed, it is now 
quite plain that in the working out of 
a satisfactory underwriting program for 
automobile insurance, companies are 
going to take individual action. Last 
year was a disastrous one for automo- 
bile writing companies. The results and 
figures are being studied. Companies 
are going to take a positive stand on 
automobile insurance. They are not 
going to go on losing large sums of 
money as they did in 1921. Just how 
far the companies can go toward put- 
ting automobile insurance in the profit 
making class is problematical. For five 
or six years the public has been edu- 
cated to the idea that the easiest way 
to make money is to report a fake auto- 
mobile loss. It is the public attitude 
that is wrong. Companies. may alter 
their underwriting procedure, and boost 
the rates, and in various other ways 
remedy the method of handling ,auto- 
mobile insurance, but in spite of them 
all the attitude of the public toward 
automobile insurance will remain about 
the same. For this reason it will take 
time, and more than a year, to bring 
about an improvement in the automobile 
insurance loss ratio. However, the com- 
panies will seriously attempt to work 
out a plan that will improve the auto- 
mobile experience for 1922. 


Farm writing companies are con- 
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fronted with a condition that is critical. WATCH MORAL HAZARD HYDE LAYS DOWN LAW| are domiciled in Missouri and now 


There has never been a time when the 
farmer was in worse shape financially 
than now. Moral hazard on the farm 
has increased to the point where it 
the chici underwriting pomniaiaaiaet in 
passing upon a piece of business. Per- 
haps many local agents, and even com- 
pany otticials themselves, have been led 
into the thought that if the newly organ- 
ized Farm Association gets well under 
way. the difficulties of the farm com- 
panies will fade away and be gone. 
Nothing could be further from the truth. 
Whether or not the new farm body 
successfully completes its organization, 
the great farm problems will remain. 
The underwriting of farm insurance is 
a hazardous undertaking, and will re- 
main so whether the Farm Association 
stays in existence or not. 


is 


Moral Hazard Strong 


Moral hazard has become so strong a 
factor with farm insurance that the 
underwriter may almost disregard the 
physical aspects of a risk. ‘Lhe price 
of farm products is so low that thou- 
sands of the farmers in the middle west 
are without money, or the means of 
getting money. ‘the market displays 
no upward trend. At least during the 
winter, farm writing companies may 
expect no improvement in the situation. 
Perhaps some time after the first six 
months of the year the farmer may be 
placed in a more favorable position, but 
this is only something to hope for, and 
not anything that can be definitely ex- 
pected. Faced with this prospect the 
tarm writing companies must proceed 
with the greatest caution, and with the 
expectation that the loss ratio will re- 
main as high during the first six months 
of 1922 as it was during the closing 
months of 1921. 


Expense Ratios Abnormal 


While every year companies declare 
that the high acquisition cost in con- 
nection with the writing of large city 
business will be reduced, there are 
strong indications that this year the 
large cities problem will come in for 
some real consideration. During last 
year companies tried in every possible 
way to reduce’ expenses. They 
trimmed and cut down, and skimped 
and got every department down to bed- 
rock. Unnecessary employes were cut 
off. Expenses of every kind were cut 
to the bone. Yet in spite of it all most 
companies show an expense ratio for 
1921 that is higher than ever before. 
Although. companies have made every 
effort to get the expense ratio down to 
something like the familiar figures of a 
few years ago, the fact remains that 
the expense ratio for all companies is 
entirely too high. 


Large Cities Question 


High commissions and _ expensive 
operating methods in the acquiring of 
large city business have been permitted, 
or tolerated, for years. The evil has 
grown. So far as Chicago is concerned, 
almost every company operating in the 
city is probably guilty of some irregu- 
larity of some sort in the writing of 
business. Some concession has to be 
made in Chicago, or a company can not 
gain a footing. The acquisition cost 
has also become heavy in St. Louis, 
Cleveland and Detroit. These three 
cities, together with Chicago, present 
one of the toughest problems to fire 
companies that they have ever had to 
contend with. But the sheer force of 
necessity will probably bring a change 
in 1922. The companies simply cannot 
continue the present methods that are 
keeping up the cost of acquiring busi- 
ness in these four cities. 


Big Savings Possible 

If the cost of writing fire insurance in 
Chicago, St. Louis, Cleveland and Detroit 
could be brought down it would mean an 
enormous saving for the fire companies 
that are active in the middle west. Many 
companies write a heavy volume of busi- 
ness in these four centers, and if the 
expense ratio on this business could be 
lowered it would mean a material sav- 
ing, and a drop in the total expense 
ratio of the companies. Companies have 


(CONTINUED ON PAGE 20) 








CONDITION RAISES QUESTION 


Buildings Where Bonded Whiskey Is 


Stored Assume New Aspect When 
Ownership Changes 


A moral hazard involving buildings | 


in which bonded whiskey is stored is 
being developed. Cancellation of a 
$100,000 line in one city on buildings, 
in which whiskey is stored, has brought 
the matter to the attention of under- 
writers. This particular warehouse had 
been owned for many years by one of 
the best known distilling interests of 
the country, but the buildings were re- 
cently sold to a realty company, pre- 
sumably to handle rentals on the whis- 
key which may be in the building. 

So long as the old d:stilling company 
had charge of this bonded warehouse, 
the buildings were considered good 
from a moral hazard standpoint, since 
the distilling company owner had a 
record for honorable dealings. The 
transfer of these buildings to a realty 
company caused the risk in question to 
be scrutinized rather carefully. 

Fire Would Destroy Evidence 


It was considered that after these 
buildings passed out of the hands of 
the original distiller, there was danger 
that the whiskey within would be with- 
drawn by means of fake permits, or- 
ganized raids or by other means so that 
if the time should ever come that those 
who had warehouse receipts should call 
for their whiskey, they might find that 
it was missing. Should the day arrive 
when it seemed likely that the people 
with the warehouse receipts would be 
ready to call for their whiskey, a fire 
would be very opportune for destroying 
all evidence of whiskey withdrawals. 

The underwriters are going to scru- 
tinize rather carefully the transfer of 
any buildings which they may have in- 








| would 


HE ISSUES DRASTIC ORDER 


Missouri Superintendent Takes Um- 


brage at the Illinois Ruling as to 
Reciprecal Exchanges 


Superintendent of Insurance Ben C. 
Hyde of M:ssouri, threw a bomb in the | 
camp of all illinois home companies 
of all descriptions operating in that 
state when he notified them that he 
not renew their licenses unless 
Superintendent Houston of Illinois 
withdrew his ruling to the effect that 
outside reciprocal institutions under the 
new Illino’s law, had to put up the mini- 


mum deposit either with the home de- 
partment or with the Illinois depart- | 
ment, 

The new law governing reciprocals | 


went into effect Jan. 1. It requires $25,- 
000 minimum surplus for reciprocal in- 
stitutions writing automobile insurance, 
$50,000 for those writing workmen’s 
compensation insurance and $25,000 for 
those writing plate glass insurance. In 
other words, if a reciprocal writes these 
different kinds of insurance it must have 
$100,000. 


Must Deposit with the State 


Superintendent Houston declared 
that under the new law Illinois recipro- 
cals must deposit this minimum with 
the state insurance department. Many 
reciprocals take the position that they 
do not have to put this up with the 
state if they have it on hand and file an 
affidavit with the state that they have 
complied with the law in maintaining 
this sum. When Superintendent Hous- 
ton made his ruling, he notified the 

various state insurance departments. 
Superintendent Hyde advised him under 
date of Jan. 4, that in the opinion of 
his department, this ruling is not justi- 
fied either by the law of Illinois or 
Missouri. He states that if this ruling 

















sured and which contain bonded | is enforced, it will result in a denial of 
whiskey. renewal licenses to such exchanges as 

Michigan department takes charge of Harold Knox resigned as secretary of 
Peninsular Fire. Importers & Exporters of New York to 


* * * 

Commissioner Hyde of Missouri orders 
reduction of 15 percent in fire insurance 
rates, 

* *k * 

“Journal of Commerce” gives fire losses 
for 1921 as $332,654,950. 
* * 

Western Insurance Bureau companies 
retire from participation in conservation 
and fire prevention activities. 

* *K 

United States Lioyds, whose fire man- 
agement is in charge of Crum & Forster, 
will appoint — oe the field. 

* 


Louisville — a erses action in sus- 
pending Chapman Agency. 
*K * 
Following conference 
Rating Bureau situation, 
to give Michigan men 
advisory committee. 
* 


over 
companies agree 
representation of 
* 

Lamar Hill appointed counsel for the 
Henry Evans companies, succeeding 
Gomer H. Rees, resigned. 


* 
National Life U. S. A. announces plans 
for 20-story office building in new Michi- 


gan avenue insurance district of Chicago. 
St. Paul Fire & Marine applies for ad- 
mission to Western Hail Association. 
se ae 


c. E. Allan, until recently Pacific Coast 
manager for the Henry Evans companies, 
appointed manager of the Pacific Depart- 
ment for the Liverpool & London & Globe, 


succeeding T. H. Anderson, 
co oe 
Frank W. Alden, state agent of the 


Home for Maine, has been made assistant 
secretary and called to the home Office. 
* 


Receiver is appointed for the Hudson 
Motor Indemnity Exchange, formerly of 
Chicago, now of Hammond, Ind. 

” 


Secretary W. H. Bennett of the Na- 
tional Association of Insurance Agents 
makes important address at Bridgeport, 
Conn. 


Michigan | business separately 





become secretary and managing under- 

writer of the Hampton Roads Fire & 

Marine of Norfolk, Va. 
* * * 

Remedial measures affecting fire insur- 
ance laws introduced in Mississippi legis- 
lature after Governor Russell attacks fire 
companies and state insurance depart- 
ments, 

* x 


Commissioner Hyde of Missouri 
threatens to bar all Illinois companies of 
every character if the Illinois depart- 
ment forces the rule requiring deposits 
from reciprocals. Commissioner Houston 


we 
x 


of Illinois stands pat on reciprocal ruling. 
| * 





Richard J. Rice resigns as manager of 
automobile department of Henry Evans 
companies, which will operate automobile 

hereafter. 
* * * 

Attorney-general of Indiana will force 
policyholders of United States Mutual 
Auto to meet all its obligations. 

* * 

Commissioner McMurray of Indiana 
will stand pat on his ruling that recipro- 
cals and mutuals must put up $25,000 
deposit. 

* * x 

Niagara Fire goes on sole agency basis 
at Chicago. 

*x* * * 

Kansas Conservation & Fire Preven- 
tion Association holds important meeting. 
* * * 

Agreement reached in Colorado as to 
test case involving the insurance com- 
missionership., 

*x* * * 

Fire companies have numerous prob- 
lems to meet in 1922, 

*x* * * 

Riot and civil commotion insurance is 
not being sold to any great extent. 

* * 

Illinois department questions right of 
London Lloyds to write jewelry and fur 
floaters. 





licensed in Illinois. 
Will Not Renew Licenses 


He, therefore, advised Superintendent 
Houston that unless this ruling is with- 
drawn or modified, the licenses of all 
Iilinois insurance companies operating 
in Missouri will not be renewed. Mr. 
Hyde tells Superintendent Houston 


| that certa:n it is that the laws of Mis- 


| imposs.ble, 


souri relating to reciprocal or inter- 
| insurance do not provide for the deposit 
of assets by the exchanges of Missouri 
with the Missouri department. It is 
he says, for exchanges 


| domiciled in Missouri to comply with 
| the JT}lino’s ruling which will mean as 


| 
| 
| 


| with their home state or with 





he takes it, 
be renewed. 
Superintendent 


that their licenses will not 


Houston makes it 
very plain that reciprocals of outside 
states licensed in Illinois must be on 
the same basis as the Illinois exchanges. 
They must have the minimum surplus 
required and it must be te 9p either 
Illinois 
so that he will know that the require- 
ments have been met. 

Superintendent Houston of Illinois 
states that if the Missouri department 
revokes the licenses of Illinois com- 
panies because of his reciprocal ruling 
he will be forced to take similar action 
against all Missouri companies. 


MeMURRAY WILL STAND PAT 


INDIANAPOLIS, IND., Jan. 10— 
All Indiana insurance companies have 
been notified by Superintendent Hyde 
of Missouri that unless Commissioner 
McMurray withdraws his order requir- 
ing reciprocals and mutuals to put up 
$25,000 in securities with the Indiana 
department or their home department 
he will refuse to renew their licenses. 
It is not likely that the Indiana com- 
panies will submit supinely to such dic- 
tation. They take the ground that no 
insurance commissioner has the right to 
lay such a requirement on any company, 
They will fight this to a finish. Mr. Mc- 
Murray says he will not withdraw his 
order. 

Mr. McMurray in commenting on his 
position said: “I am in office to pro- 
tect the policyholders of Indiana and 
this I propose to do. I am sorry, of 
course, if any worthy companies may be 
embarrassed for a season by this con- 
troversy, but I am convinced that the 
condition in the reciprocal field is such 
that testing conditions must imposed 
upon them to determine their solvency, 
In Indiana, this does not apply to recip- 
rocals doing a compensation business 
as they are not under jurisdiction of 
my office.” 


Cairns Is Installed 


BOSTON, MASS., Jan. 10.—Edward T. 
Cairns was installed as manager of the 
Eastern Department of the Fireman’s 
Fund in Boston at a dinner presided over 
by John Marshall, Jr., of San Francisco, 
vice-president of the company. Some 20 
of the field men and heads of depart- 
ments were present with a number of 
other guests, including Arthur K. Simp- 
son, the retiring manager. Vice-presi- 
dent Marshall paid a high tribute to the 
work of the retiring manager and pre- 
sented him, in behalf of the executives 
of the home office, a Tiffany bronze elec- 
tric reading lamp. The new manager 
was formally introduced and he spoke 
briefly and in good taste and was given 
a warm reception. When Mr. Cairns ar- 
rived early in the week he found his 
new desk in the Mason building covered 
with floral offerings from agents and 
friends, being a New Englander by birth 
and with many acquaintances in this 
city, 





W. C. Bridendolph 


has been appointed state agent of the 

Crum Forster companies in Oklahoma, | 
succeeding Drew W. Whitehurst, who © 
goes with the Great American as state 
agent. Mr. Bridendolph was special | 
agent under Mr. Whitehurst and has” 
been with the company for a number) 
of years. 


W. C. Bridendolph of Oklahoma City : 





James L. Loomis, vice-president of the 
Connecticut Mutual Life, has been elect 
a director of the Phoenix of Hartford. 
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HOLD A CONFERENCE 
ON MICHIGAN RATES 


Insurance Men Uphold the Work 
of Michigan Inspection 
Bureau 


IVES GIVES PLAIN FACTS 


State Officials Claim That Schedules 
Are Being Applied Too Rigidly 
in the State 


LANSING, MICH., Jan. 4—A hear- 
ing was held this evening in the ex- 
ecutive office of the state house on the 
request of Insurance Commissioner 
Hands for representation of Michigan 
men on the so-called Michigan advis- 
ory committee that supervises the Mich- 
igan Inspection Bureau. Commissioner 
Hands’ and Governor Groesbeck have 
demanded the removal of Manager 
George W. Cleveland of the Bureau on 
the ground that the schedules had been 
applied improperly in this state. 

In addition to Governor Groesbeck 
and Insurance Commissioner Hands, 
these were present: Assistant Attorney- 
General Samuel Pepper, Deputy Com- 
missioner R. A. Palmer, Chief Rater 
H. B. Corell, Assistant Rater D. D. 
West, Chairman Ralph B. Ives, of the 
subscribers’ actuarial committee of Chi- 
cago and vice-president of the Aetna; 
Western Manager Neal Bassett of the 


Firemen’s, Manager George H. Bell of ! 


the National and Manager W. L. Lerch 
of the Great American. 


Hands Makes Statement 


Commissioner Hands opened the dis- 
cussion with a brief statement giving 
the reasons for calling the conference 
and said there is much dissatisfaction 
with the present management of the 
rating bureau. He expressed the belief 
that the only solution was a compliance 
with his request for a change in the 
bureau. management and that there 
should be a reorganization of the Mich- 
igan advisory committee so that Michi-, 
gan men should have some voice in the 
management of the bureau. Chairman 
Ives said that the Michigan committee 
was in sympathy with the commission- 
er’s request for representation on part 
of Michigan companies. He said that 
he and the other members would use 
their influence to secure such represen- 
tatives as would meet the approval of 
the commissioner. 

He, however, stated that he was sur- 
prised to know that there was any dis- 
satisfaction with the bureau manage- 
ment on part of the state authorities 
and desired some specific reasons for 
the demand for the removal of Manager 
Cleveland. 


Mr. Ives said he and his associates 
had not received any statement giving 
the grounds on which the state asked 
for the removal of Manager Cleveland. 
They had not been shown wherein Mr. 
Cleveland has been derelict in his duties. 
He asserted he did not believe that any 
evidence had been submitted to show 
that the bureau had consistently tried to 
rate up risks in Michigan to the highest 
point. 

A number of instances were presented 
by Mr. Hands to show that rates had 
been revised downward by the rating 
division of the insurance department. 
Mr. Ives was informed that in. prac- 
tically every instance brought to the 
attentiqn of the department where a 
check had been made by the department 
raters, it was found that the schedules 
had been applied literally and that the 
maximum rates were made, Commis- 
sioner Hands said that this indicated 
to the state authorities that there was 
Something wrong in the methods now 
In vogue in Michigan. Mr. Ives was asked 
why, in the face of unprecedented 











POLICY IS QUESTIONED 


ISSUE OVER LONDON LLOYDS 


Illinois Department Doubts Right of 
These Groups to Grant Jewelry 
and Flcater Covers 


SPRINGFIELD, ILL. Jan. 10.— 
The question has arisen with the IIli- 
nois insurance department as to whether 
london Lloyds has the right under the 
Illinois law to write furs and jewelry 
floater policies. Lloyds does a large 
business especially in Chicago, writing 
these policies. The law does not specif- 
ically give Lloyds the right to issue 
such policies, nor does it prohibit the 
writing of such policies. The question 
hinges on the interpretation of the law 
under which correspondents of Lon- 
don Lloyds are licensed. The depart- 
ment states that there is no doubt about 
the Lloyds having the right to issue 
their policies covering fire, marine, hail, 
sprinkler leakage and the like, but there 
is some doubt as to whether Lloyds 
can legally write these jewelry and fur 
floater policies covering loss from any 
cause. 








better 


progress, construction, more 
sprinkler equipments, more fireproof 


buildings and so on, which would tend 
to reduce the average rate in Michigan, 
the bureau management had succeeded 
in increasing the average rates from 88 
cents in 1917, the first year of Mr. Cleve- 
land’s administration, to 92 cents in 1920. 
Mr. Ives questioned the accuracy of the 
Statistics and claimed that the average 
rate in 1918 was $1.02 and in 1919 was 
988 cents. Those were two years when 
the 10 percent surcharge was collected 
and this extra charge, of course, should 
not be considered in the rating calcula- 
tion. Mr. Ives’ said that frequent 
changes had taken place in all risks and 
it was physically impossible to rerate 
them all in a short time. 


Says Rates Are Not Excessive 


Mr. Bassett, in discussing the situation, 
said that he did not consider the rates 
in Michigan excessive on account of the 
bad history of the state. He contended 
that the loss ratio for Michigan was high 
and had been for ten years. He said 
that the state had been continuously un- 
profitable for the companies with few 
exceptions, Mr. Bassett was asked if the 
companies would have any objection to 
the state taking over the rating machin- 
ery. He stated without hesitation that 
the companies decidedly would object to 
such procedure. He declared that the 
companies had insurance to sell and he 
felt that they should have the right to 
fix the price at which they should sell 
their goods under proper state regula- 
tions. Mr. Bassett declared that the 
United States government had not made 
any success in the management of the 
railroads and insisted that the people 
were in favor of the government staying 
out of business just as much as possible. 


Governor Groesbeck Retaliates 


Governor Groesbeck retaliated by 
claiming that at the time of the war the 
majority of railroad presidents went to 


the government and begged it to take 
over their affairs. He also said that 


the railroads got along fairly 
rates fixed by the government. Gover- 
nor Groesbeck then asked Mr. Bassett 
if Ohio had been profitable for the com- 
panies, also Indiana, Illinois and Wis- 
consin. Mr. Bassett stated that these 
had been considered profitable states, 
but that Michigan, in the north central 
belt, had been unprofitabie. Mr, Bassett 
was asked to explain, if possible, the 
reason for this showing. None of the 
insurance men present were able to ex- 
plain what brought about the unsatis- 
factory loss ratio in Michigan, but stated 
that such a condition could be shown 
by the history of the business. They 
called attention to the fact that Nebraska 
was profitable to the companies while 
Kansas was not, South Dakota was 
profitable while North Dakota was not. 
Mr. Bell and Mr. Lerch did not enterinto 
the discussion to any great extent. 
Under further questioning by the gov- 
ernor, it was practically acknowledged 
by the advisory committee that Mr. 
Cleveland did not altogether fix the pol- 


well on 





STATE TAKES CHARGE 


STATUS OF THE PENINSULAR 


Insurance Commissioner of Michigan 


Assumes Control Until Plan Is 
Made for Future 


GRAND RAPIDS, MICH., Jan. 9.— 
Acting on the application passed by the 
vote of the stockholders of the Penin- 
sular Fire of this city at the meeting 
Dec. 31, Judge L. W. Carr of the 
Ingham circuit court last Saturday ap- 
po.nted Insurance Commissioner L. T. 
Hands to assume control of the 
company’s affairs as custodian and 
manager. R. A. Palmer, deputy com- 
missioner, arrived in Grand Rapids to- 
day to take charge of its affairs for the 
insurance department. All officers and 
employes will be released and an audit 
will be made of the business on the 
books of the company with a view of 
reinsuring or cancelling. 

It is stated that the Peninsular offi- 
cials last week wired agents to send all 
balances or cancel the policies. This 
order is considered by the insurance de- 
partment as ill advised as it will prob- 
ably leave but little good business to 
reinsure and has probably sacrifiecd any 
opportunity to make a saving on the 
good business which was on its books 
with perfectly reliable agents. Deputy 
Commissioner Palmer expects to get 
the affairs of the company in such shape 
that by the time of the annual meeting 
in February he will be able to dispose 
of the balance of the assets in what- 
ever manner is then decided. It may 
be possible to reduce the capital by 
cutting it in two and start under an- 
other name with new directors or man- 
agement or the company may be 
merged with some other company or 
it may be liquidated. 








icy of the bureau, but that the commit- 
tee itself made many suggestions and 
that Mr. Cleveland therefore could not 
be held personally responsible. 


Rates Will Be Tested 


The discussion continued until nearly 
midnight and finally an agreement was 
reached whereby there will be two Mich- 
igan men on the advisory committee. A 
reinspection of Lansing. will be made by 
men from the rating division of the state 
paired with men furnished by the ad- 
visory committee. The advisory com- 
mittee agrees to furnish three raters as 
soon as the department of insurance is 
ready to go to work, One man will ac- 
company a Michigan rater on complaints 
from out in the state and two will work 
with two state men in Lansing. The 
city was rerated by the Michigan In- 
spection Bureau in September, 1921. The 
work of rerating Lansing will probably 
commence next Monday. On the results 
of these investigations 
retention of Manager Cleveland of the 
Michigan Inspection Bureau as far as 
can be seen, 


TWO NEW MICHIGAN MEMBERS 


LANSING, MICH., Jan. ?—Insur- 
ance Commissioner Hands received a 
communication from Chairman Ives of 
the Michigan advisory committee stat- 
ing that B. L. Hewitt of Rawlings & 
Hewitt, western managers of the Bos- 
ton and Old Colony, and E. J. Booth, 
vice-president of the Michigan Fire & 
Marine, have been recommended on the 
advisory committee. They are accept- 
able to the insurance department. 


Absorbs Two Reciprocals 

The Fort Dearborn Casualty Under- 
writers of Chicago has absorbed the 
Mercantile Motor Insurance Exchange 
and the Mercantile Glass Insurance 
Exchange, both of Chicago. The Con- 
solidated Insurance Agency in the 
Westminster building, Chicago, was at- 
torney-in-fact for the two reciprocals. 
It is now acting as general agent for 
the Fort Dearborn Casualty Under- 
writers. 


will hinge the | 














ORDERS A REDUCTION 
IN MISSOURI RATES 


Commissioner Issues a 


Hyde 
Sweeping Ukase to the 


Insurance Companies 
STATEMENT ON SUBJECT 


Declares That the Official Figures Show 
Decrease Can Well Afford 
to Be Made 


ST. LOUIS, MO., Jan. 10—It is un- 
derstood here that insurance companies 
will seek a hearing before the Missouri 
Insurance department relative to the 
order of Insurance Superintendent Ben 
C. Hyde, demanding a flat reduction of 
rates in this state amounting to 15 per- 
cent. The order becomes operative 
Feb. 15. If the superintendent is not 
satisfied with the showing made by the 
companies in the hearing and still does 
not revoke the order it is stated that 
the companies will bring an injunction 
suit to prevent him from putting the 
order into effect. The decreased rates 
will just about equal those in effect in 
1919, before the advance was made. A 
material increase in Missouri was made 
Dec. 31, 1919. 

Has Been a Sink Hole 


The insurance companies have always 
regarded Missouri as more or less of a 
sink hole and until the last two or three 
years it has been one of the worst states 
in the country from an insurance stand- 
point. During the war period insurance 
companies made money in Missouri as 
they did in every other state. Prior to 
that time, however, the state was a con- 
sistent loser. Under the law the in- 
surance commissioner is empowered to 
reduce rates if he has reason to believe 
that they are unreasonable. On this 
basis Commissioner Hyde declares that 
the present rates not only are unreason- 
able but intolerable and says that he is 
ready to prove his contention. It will 
be incumbent on the insurance com- 
panies to show that their rates are not 
unreasonable and that they have not 
made an unreasonable profit in the state. 


| It has been freely predicted since Mr. 


Hyde was appointed insurance commis- 
sioner that he would issue an order of 
this kind. He is a brother of Governor 
Hyde and when the commissioner was 
appointed he declared it was time for a 
new insurance deal in Missouri. 


Commissioner Hyde’s Statement 


Commissioner Hyde makes the fol- 
lowing statement: 


“The figures on file in the insurance 
department show the following facts for 
the last five years up to 1921: 

Premiums 


Year collected Losses paid Loss ratio 
1916 ....$ 9,934,363 $ 5.527.525 56 percent 
1917 11.682,039 7.067.345 60 percent 
1918 12,851,823 8.949.858 70 percent 
1919 15,240,628 6,176,808 41 percent 
1920 21,306,455 8,689,853 41 percent 





Totals.$71,015,308 $36,411,389 


“In the same period the companies re- 
ceived as interest on unearned premiums 
$2,095,549, and as interest on capital and 
surplus, $2,480,029. Their gross receipts, 
therefore, were $75,590.886; their gross 
losses, $36,411,389; net for expenses and 
profits, $39,179,497. 


Comments en Expenses 


52 percent 


“The proper ratio for all expense an@ 
profit for the companies would be some- 
where around 40 percent, but if we allow 
the companies to collect for expenses 
and profits 50 percent of their gross pre- 
mium, or 100 percent of their average 
losses—which for the handling of a con- 
tract would seem an unheard of expense 
and profit charge—we certainly shall be 
making an ample allowance. The above 
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If we 

100 percent of 
,389 for the five ye 
profits, then they 


allow the ec 
that figure, 
for 
have 


om- 
or 


ars, expenses 


and 


nearly 3 million dollars more than this 
amount for expenses and profits. If we 
allow the companies 80 percent of their 
losses, which would be the same as 40 
percent of a proper premium, they have 
collected $10,050,385 too great an amount 
of premiums 

“An examination of the last two of the 
five years, 1919 and 1920, shows they 
have collected as premiums alone, $36,- 
547,083, while their losses were $14,866,- 
661. The companies have collected 139 
percent more than their losses in the 
two years, which is injust and intoler- 
able. 

‘A 15 percent reduction, if it could be 
made to apply to the last two years, 
would have saved the state $5,332,000 and 
still would have left the companies 100 
percent of their losses with .which to 
pay expenses and profits. 

Is Expense Ratio 50 Percent? 

“It possibly may cost the companies 
50 percent of their total premiums to 
maintain their business. If so, it is due 
to wasteful and extravagant methods. 
Insurance is a machine whereby the 
losses of individuals are spread over the 
communty, so a loss that might be ruin- 
ous to one would be felt lightly by many. 
The product of the insurance machine is 
the payment of losses, if the machine 
absorbs for its operation an amount 
equal to the value of its products. If, in | 
other words, its expense of operation 
equals 100 percent of the value of its 
service, then more economical methods 
must be applied. 

Condemns Over-Insurance 

“One of the greatest wastes in insur- 
ance is caused by the fact that there is 
a very slight inspection of risks taken. 
It is not far from the facts to Say that 
any man can insure his property at his 
own figures. The agent does not as a 
rule inspect or attempt to inspect the 
value of the property. His interest is 
to get the business. The result is over- 
insurance of property. * I have seen 


Statements indicating 


50 percent of the 
losses are due to over-insurance, but 
whatever the percentage, whether large 
or small, losses due to 


over-insurance 
are, in the end, losses to be borne by the 
community. 


Increase Over 100 Percent 


“The community is entitled to an eco- 
nomical insuring machine. The 


( compa- 
nies have little interest in their losses. 
They accept the risks—good, bad and in- 
different. They pay the losses—good 
bad and indifferent. Their rating bu- 
reau increases the rate to cover the 
losses—good, bad and indifferent. The 
companies *80 out again to accept the 
risks, suffer the losses and come back 
to the rating bureau for a higher rate 
And so the vicious circle 


> spirals upward 


—over-insurance, higher 


peated. 
“In the interest of the community that 
desires economical insurance on an hon- 


losses, rates re- 


est wants, the process must stop. For 
example: The policy on my own residence 
at Fifty-fifth street 


; and Sunset Hill, 
in 1914 cost $168; the same 
policy today would cost $380.80, or a net 
increase 


Kansas City, 


of more than 126 percent. 
“Life insurance companies, although 
they issue a contract that 


must be sold 
to the purchaser and has a heavy selling 
cost, make a thorough inspection of the 


risk physically, financially and morally, 
and : 


Operate at a total expense of less 
than 18 percent of. premiums collected. 
Fire insurance 


companies, selling a con- 
tract that the 


4 purchaser must buy and 
having a low selling cost, make no real 


inspection in 
as to value, 
and figure 
percent to 
lected, 


a great majority of cases 
moral or financial condition. 
total expense of about 38 
percent of premiums col- 


a 
40 


Should Have Thorough Inspection 

“The fire companies could and ou 
to maintain a thorough inspection. 
they did so, their losses would be 
decreased. The burdens of the 
nity as a whole, therefore, 
lightened materially. 
“Based on the premiums collected for 
1920, which is the last year on which 
figures are available now, the 15 percent 
reduction will mean a yearly saving of 
$3,159,900, for the people of Missouri. 

“If it results in the economies and the 
lightening of risk taking for which we 


(CONTINUED ON PAGE 29) 
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| TO CLASSIFY POLICYHOLDERS 
Pians to List All Insured Car Owners 
Under Six Separate Heads 
During 1922 


One of the largest automobile writing 
companies has decided to divide its au- 















temobile policyholders into six classes 
during 1922 for the purpose oi deciding 
just what class of policyholder yields 
the most unfavorable experience. The 
vice ‘-president of the company who has 
worked out the plan says of it, “For 
years we have been underwriting cars. 
We have been deciding, for instance, 
that all Packards must be good risks, 
because they are Packards, and because 
they are high priced Ve have gone 
along on the assumption that all Pack- 
owners were higl h grade and de- 
sirable. If a car were high priced, if it 
t happened to be a Packard, or a 
farmon, or a Rolls-Royce, then it was 
at once considered first class, and a 
rsk that was very unlikely to show an 
unprofitable experience 
Owner Chief Consideration 
“We have found in this office that 
this method, of underwriting automo- 
bile insurance is-a complete failure. The 


make of the car is hardly to be consid- 


ered in determining the desirability of 
the risk. As a matter of fact most of 
the bootleggers of the country are 
driving Marmons, and hundreds of 
Fackards, adillacs and other high 
grade cars are owned by the proprietors 
of soft drink parlors and shady pool- 


rooms. The thing to be 
underwriting automobile 
not what make 
who owns it. 


considered 
insurance 
but rather 


is 


of car is 


Six Classes Decided Upon 


“Following out this we are 
going to divide our automobile 
policyholders into six classes as follows: 

“1—High grade business men with in- 
comes of $5,000 a year or more. Into 
this class will be placed only substantial. 
solid business men who are connected 
with growing concerns and experi- 
mentors or speculators. 

2—-Laborers, mechanics, 
of various kinds with an annual 
of about $2,500. We will place 
class principally union labor. 

“3—Those using their cars in 
daily work, i. e., doctors, salesmen, 

“4_Farmers, and ranchers, and 
men, etc. 

“5—The young, 


thought, 
1929 


not 





workers 
income 
in 


and 


their 
ete. 
dairy- 


unmarried men, 
and all who have not yet arrived, 
as a permanent business 
concerned. 

“6—The 


clerks, 
so far 
connection is 


undesirables 
forced to write for one reason or an- 
other. All risks that we feel from the 
start are not good will be placed in this 
class. 


that we are 


Cannot Afford Cars 


“Each month we will total up 
sults and find out just how we 
ting along with each classification. The 
automobile manufacturers’ themselves 
have compiled figures to show that the 
unmarried man with an income of $2,900 
or more can afford to operate an automo- 
bile. But the figures also show that 
there are in this country 5,000,000 peo- 
ple with incomes of less than $2,000 a 
year who own and are operating auto- 
mobiles of some kind. This would make 
it appear that we are facing a strong 
moral hazard with a very large number 
of those owning cars. It must be that 
at least half of the 5,000,000 who cannot 
afford to operate automobiles are in seri- 
ous financial circumstances, and liable 
to report a fake loss to the automobile 
company. 3y classifying’ our business, 
we are going to try to find out just what 
we may expect in the way of losses from 
the various types of car owners.” 


the 


are 


re- 


get- 


Al I. Heiman and his son, Herbert J. 
Heiman, have engaged in the insurance 
and real estate business in Oklahoma 
City, with offices at 206 Colcord building. 
representing the National of Hartford 
and General Fire. Mr. Heiman was for 
many vears connected with Ed M. Se- 
mans & Co. 


| by the court to wind up its affairs. 
| Status 


RECIPROCAL'S TROUBLE 


HUDSON GIVES UP ITS FIGHT 


Succumbs to Receivership After Hasty 
Flight from Illinois—Farmer 
Interested to $25,000 


The 


Hudson Motor Indemnity Ex- 
change 


of Chicago, which’ recently 
moved its home othce from Chicago to 
Hammond, Ind., was placed in receiver- 
ship last Saturday, Henry Abrams, an 
attorney at Indianapolis, being named 
The 
of an Indiana iarmer, who gave 
a $25,000 mortgage to the Hudson, is 
one of the unfortunate results of this 
failure, for the note will probably be 
used to pay the obligations. 

Thomas S. McMurray, Jr., insurance 
commissioner of Indiana, notified the 
Hudson that unless the home office was 
returned to Chicago he would have a 
receiver appointed, upon which order he 


| acted last Saturday in applying for the 


| receivership. 


| put up a note for $: 


| that 


this | 








The Hudson entered In- 
diana last May. When Commissioner 
McMurray required all reciprocals to 
make a deposit of $25,000 this concern 
$25,000 secured by a 
mortgage on the farm of J..N. Turner 
in Hebron, Ind. Mr. McMurray ac- 
cepted this and had the mortgage re- 
corded. As the Hudson was still an 
[llinois corporation the new Illinois 
law which became effective with the 
first of the year requiring a $25,000 de- 
posit in that state applied to it. The 
recipro cal declared that it could not 
comply with the law and so Mr. Mc- 
Murray ordered it to comply or submit 
to a receivership. Mr. McMurray says 
while the institution has a rel- 
atively small amount of assets, it like- 
wise appé irently has not many outstand- 
ing claims. The most of its business is 
in Indiana. The indications are that 
Turner, the farm owner who gave a 
mortgage on his farm, did so as an ac- 
commodation to the reciprocal and had 
no connection with it otherwise. The 
receiver has possession of the mortgage- 
secured note and will use it for the 
protection of policyholders as far as it 
may be needed. It is understood, how- 
ever, that the note is considerably im- 


yaired. 


WOES OF ADVISORY COMMITTEE 


Members of advisory committees of 
reciprocals may feel that they have a 
roseate berth and outside of being mere 
adornments are not called upon to as- 
sume any responsibility. The suit 
brought in Chicago by Lybrand Ross 
Bros. & Montgomery against Harry M. 


McConnell, attorney-in-fact for the 
American Automobile Indemnity Ex- 


change, puts a new burden on members 
sin an advisory committee. The case 
1s brought in the municipal court and 
jadeneeat was entered on default. Serv- 
ice was secured against McConnell. 
The execution was ordered and the 
judgment was returned as unsatisfied. 
Therefore a citation was made by the 
plaintiff on Lawrence R. Wilder, 
Thomas McHale and Charles A. Mon- 
roe, members of the advisory commit- 
tee of the American Automobile In- 
demnity Exchange. The citation was 
returnable before Judge Richardson 
Jan. 6, but has been continued until Jan. 
25. The plaintiff firm states that it in- 
tends to recover the amount of its suit 
from the members of this committee. 


Iowa National’s Stock Value 


Secretary C. M. Spencer of the Iowa 
National Fire of Des Moines objects to 
the quotation that is made weekly in the 
Chicago “Journal of Commerce” regard- 
ing the book value of its stock. The 
quotation is given as $156. Secretary 
Spencer says that the stock of the Iowa 
National has never been below $200 per 
share, and has been as high as $246 per 
share and is now $242.50. 














RIOT INSURANCE NOT 
GAINING MUCH GROUND 





Big Amounts Sold During the 
War Period Were Not 
Renewed 





BIG FIELD FOR THE LINE 





This Form of Protection Is Sought 
Only When Trouble Seems Immi- 
nent and Dangerous 


NEW YORK, Jan. 10.—Within the 
past 10 days a line of nearly $8,000,000 
was placed upon coal mining properties 
in eastern Pennsylvania under a riot 
and civil commotion cover, the average 
rate for the 
as 40 cents. 





insurance being reported 
One of the companies par- 
the line is understood to 
a non-cancellable policy. 
The standard contract permits cancella- 
tion by the assured after 90 days. It is 
assumed that the coal men secured the 
broad coverage to safeguard themselves 
should trouble . develop among the 
m'ners when the present wage agree- 
ment expires early next April. 

Riot and civil commotion insurance 
1as not attained the wide popularity 
expected of it when this particular form 
of protection was first devised some 
years ago. During the war period, 
when business properties were sub- 
jected to every conceivable, and in- 
conceivable, form of hazard, there was 
a great deal of riot and civil commo- 
tion written, bankers making loans 
upon merchandise, whether in storage 
or in transit, or upon industrial plants 
and warehouses, insisting that such in- 
demnity be carried. 

Much Written in Boston 


ticipating in 


have issued 


Later when the Boston police force 
went on strike, and rioting was rampant 
in that city, local agents in Boston were 
deluged with applications for riot in- 
surance. In a majority of the offices 
the clerical forces were kept working 
far into the night in order to take care 
of the orders. The aggregate premiums 
were large. Some companies were hit 


for rather severe losses, but on the 
vhole the business was profitable. Offi- 
ces were eager for more of it. When 


through the determ’ned stand of Gov- 
ernor Coolidge, aided effectively by 
vigilance committees, the lawlessness 
that obtained in Boston was at an end, 
the riot insurance so eagerly sought for 
by merchants and manufacturers was 
cancelled, and comparatively little of it 
is now in force. 


Did Not Write Much Business 


It was anticipated that when the 
street railway troubles developed in Al- 
bany early in 1921, there would be a 
rush for riot indemnity in that city, but 
such did not prove to be the case, the 
property-owners seemingly having con- 
fidence in the ability of the police force 
to maintain order. A like situation de- 
veloped during the mining troubles in 
West Virginia, where despite the forma- 
tion of armed bands by the strikers and 
the accession of a considerable number 
of ex-service men to these forces hungry 
for adventure, the federal troops handled 
the matter with such energy that the 
property loss was negligible. Some large 
riot policies were written in the terri- 
tory, but they were relatively few in 
number, although the insurance compa- 
nies strongly urged their representatives 
in to solicit the business. 


Interested When Trouble Comes 


It has been the history of riot in- 
surance that such protection is only 
sought when there is serious talk of 
labor trouble and that few property- 
owners can be interested in its purchase 
under normal conditions. Some large in- 
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$ 15 for all cars 


$ 7 For Ford Ye | 


Patented and patents pending 


Approved by’ Underwriters Labs. 15% 
Reduction in Theft Insurance Premiums 


WHAT AUTO LOCK? 
The leader in the field is Simplex Theft- 


Proof Auto Lock, because of its many 
points of superiority. 


WHY SIMPLEX LEADS 





1—Costs car owner nothing—the insurance 
companies pay for it with reduced 
premiums. 


2—Easy to use—accessible. 
3—Guaranteed for life of car. 


4—Locks steering post to steering column. 
Prevents steering. Yale lock. 


5—Installed in 20 minutes. 


6—Approved by Underwriters’ Labora- 
tories. 


7—Sold by 10,000 car dealers. 


Your 
» Company 








Says— 
“Push Auto 
Locks” 


Maybe it hasn’t said it to 
you in these very words. 


But it makes a 15% re- 
duction in theft insurance 
premiums for installation 
of an approved lock. In 
many territories it imposes 
a $15 penalty unless lock 
‘N is installed. 


In other words, YOUR COMPANY PAYS FOR THE LOCK. 


Would they do this if they didn’t want you to PUSH 
LOCKS? 


The auto lock doubles the protection to your customer at 
no extra cost to him. 


It is your company’s first line of defense against loss. 


Pushing the Simplex Auto Locks boosts your commissions. 
Use the coupon—we will tell you how. 





Tell Me About Special Proposition 


That Simplex Distributor has for 


SCHSKSSTHCHESSHSHSHEHTHSSSEHEHEHSCSCHESHEEHSESSHHEKSSHHEKHE SHES ESEECE®S 
eee eee eee ees ere eres essere ese eeeeeseeeenesreereseseee 


Ce eee ere eee eee eee sre eeee etree eeseee reese seses 














SIMPLEX CoRPORATIO 


2214 So. Michigan Ave., Chicago 
New York Office, 1834 Broadway 





SIMPLEX 


Theft-Proof 
Auto Lock 
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INSURANCE 
COMPANY 


Fireand Marine 
Reinsurance 


HARTFORD - - CONN. 




















GLOBE NATIONAL 
FIRE INSURANCE COMPANY 


Sioux City, lowa 


Reinsurance Exclusively 


Capital $1,000,000.00 
Fully Paid 


EDD G. DOERFLER, 


President and General Manager Secretary 





GEORGE FULTON, 





dustrial properties manufacturers do 
carry this as well as other forms of in- 
demnity the year round, but they are 
not numerous. Such business as is to 
be had, company men now realize, comes 
from centers where danger threatens. It 
is offered that existing rates are too high 
for the protection, and some agents de- 
clare that they could do more business 
if a reduction in the tariffs were en- 
forced. Underwriters doubt this, feeling 
that if the assured wants the indemnity 
at all he will pay the premium asked 
of him. .The charge for riot insurance 
once a strike or lock-out is declared is 
three times the peace or normal charge. 


Attitude of Banks 


Another factor that undoubtedly has 
had much to do with the reduced call for 
riot insurance, is that banks are no 





longer demanding that it be carried. 
Many former loans which they insisted 
be protected at the expense of their cus- 
tomers have been liquidated. 

Companies belonging to the Explosion 
Conference are now voting upon a change 
in the verbiage of the riot and civil com- 
motion policy, so that sabotage may be 
expressly excluded. It was never the 
intention of the underwriters to cover 
this particular menace, although the pol- 
icy was not explicit upon the point. Sev- 
eral offices paid substantial claims for 
acts of malicious mischief done, not by 
a group of riotous workmen of their 
sympathizers, but by some individual, 
who gaining entry into an industrial 
plant would wreck a piece of valuable 
machinery, or as, happened at a Peekskill 
hattery destroyed an entire vat of care- 
fully prepared dye. 








From the Journal of Commerce 
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New York Companies 





1920 Div. 

Name of Co. Par % Bid Asked 
Agricultural ....$50 20 150 wack 
PE ss ee 50 12 190 205 
Agere AN. . ss-0' 100 20 285 300 
Amer, Equita. 5 25 eae 18 
Assur, Co. of ‘Am.100 15 175 200 
Butalo 2.05... oc 100 25 500 re 
CREF I. Ress cit 100 10 166 
Commas .nccvcse 50 8 50 aie 
COMMEFCE .. 200s 25 10 150 180 
Continental ..... 25 20 64 70 
HIGs-PRON, «2600 100 30 550 610 
Glens Falls ..... 10 24 43 50 
Great American.100 16 255 265 
Globe & Rut....100 60 1200 
Hamilton 12 otis 
Hanover ,.. 10 85 95 
SERIES: 0) nai usin aikve 25 385 eee 
Knickerbocker .. 10 10 15 20 
Merchants... 100 21% es 
Nat. Liberty .... 50 22% 160 170 
INERGOES  vi60sdcia 5 50 25 140 145 
MOFTEHOPR ..cccecse 100 7 Ses 
North River .... 25 10 33 38 
POCORN 6660046460 25 15 45 
tichmond ....... 100 10 135 
Stuyvesent.. ...4. 100 AF 50 75 
United States ... 20 10 43 49 
WMORD) 5 6:00 3404 100 6 els svete 
mien Ne YY siis< 100 10 mae cule 
Westchester .... 10 25 33 35 

Casualty & Surety Stocks 
Amer, Surety ... 50 10 64 69 
Mid. & Cas...... 100 21144 375 400 
Nat. Surety ..... 100 12 189 194 
N. Y. P. Glass 25 om 75 wave 
De Sy OSs oncissce 100 10 151 175 

Hartford Companies 

NBO CO. 6 oc sarees 100 10 200 215 
Mietna Ces. occas 100 12 itis 350 
Aetna Fire ...... 100 24 425 is 
Aetna Life 26. 100 20 545 560 
First Reins, ....100 10 190 210 
PAOTUIOTG oc.c-c0 100 30 540 555 
Hartf. St. Boiler.100 10 305 atk 
PUMEOOMIEL Ss cceces 100 20 495 420 
PRGGRIN osescces 100 24 405 430 
BEAREOLG s. 60:56:00: 50 8 85 
PEPFENGIETS: 5 cis-c:0 100 16 610 620 








Philadelphia Companies 


BIMARES << science Oe 15 16 20 
ire AGBO.. <0 0i« 50 40 300 310 
PUBMED ccccsvcs 25 20 81 86 
County Se -100 5 Pye bon 
ere 100 aver 

Ins, Co. of No. A. 10 18.4 30 32 
mente Of PS. ieee 100 6 eaca 80 
Lumbermen’s ... 25 20 105 wee 
People’s Nat. ... 25 5 19 21 
MGHANGCE §<..s-000 50 8 ee 03 
Unit. Firemen’s.. 10 + 12 Sas 
VICtery cctues sco * ° 105 


New Jersey Companies 


American .....¢. 5 17% 
.Atlantie City ....100 10% = nan 
COMGGH 2. 6is84s 5 14 
ere 100 3 eee 
WiIrGMen 6 <c4:33,0:0 Re 24 200 215 
New Brunswick. 25 14 40 45 
New Jersey ..... 25 5 19 21 
Standard ....0s xe ae 12 . . 
Pittsburgh Companies 
Allemannia ..... 50 16 90 
City Fire .iccose OO oa 65 
CHONPE ceo caeeks 50 12 60 80 
Nat. Ben Fran... 50 18 85 
Nat. Union 2. << 100 12 120 140 
Pittsburgh ..... 50 6 74 76 
RODRIG (6 oiace ces 50 13 85 105 
MUDCTION «ccs eos 50 16 90 he 
United Amer, ... 50 18 90 100 
WORCGIT. 6c 00%s0 50 55 P 
BALTIMORE COMPANIES 
Fid. & Dep..... 50 16 110 112 
Maryland Cas. ... 25 20 78 79 
N. Ames, Cas.... 10 18 25% 25% 
U. S. Fid. & Guar. 50 16 129 131 
MASSACHUSETTS COMPANIES 
Boston: Ce. 4.0< 6s 100 28 420 440 
Mass. B. & Ins...100 os 60 65 
Mass.°F. & M....100 6 a6 oes 
Old Comway .<6so% 100 8 eae 
CE BAY .ss-ces 100 ae on abe 
Springfield ...... 100 16 265 oate 


CALIFORNIA COMPANIES 
Fireman’s Fund..100 21 290 305 


Home F, & M.... 10 ae 24 25 
WMO 6dseieeees 10 ae 11 15 








| EQUIPMENT FOR THE LOCAL AGENT 











To the Editor: Your editorial under 
the heading “Full Equipment for Field 
Men,” in issue of Jan. 5, is noted with 
much interest. I believe it hits a weak 
spot in the selling organization of the 
companies. The suggestion made by 
manager quoted seems to be very good. 
However, I wish to say right here that 
for the past two years I have been sug- 
gesting and arguing for the same thing, 
not for the field men, but for the agent. 
I have asked several of the field men 
to put this proposition up to the com- 
panies, but nothing has been done. 

If the suggestion outlined in your 
editorial is carried out, why limit this 
information and equipment to the 
field men who visit the agent probably 
twice a year, spend a few hours in the 
town, inspecting and checking and then 
are gone for months? The agent is the 
real producer of business so why not 
spend something in assisting him to 
make himself more valuable to the com- 
pany? He has the real battle for busi- 
ness to fight, so why not prepare him 
for it? If aman becomes a prospect for 





a line of business today is he likely to 
wait for the next trip of the field man to 
get the answer to some question about 
this line? 

I note that there are about six adver- 
tisements in the last issue of your paper 
that put stress on the so-called side 
lines, but what does the average agent 
know about all of these? For the past 
few years I have tried to familiarize 
myself with several of them but never 
try out a prospect that some question 
does not stump me and I have no place 
to find the answer. If the question is 
important the deal is delayed until the 
answer is forthcoming. If it is not and_ 
I close with him it still leaves me feel- | 
ing that I should have learned more | 
before I went to call on him. But | 
where to learn? If the suggested equip- 
ment were put in my hands and it was? 
complete and covered all side lines then 
it would be my fault and mine alone tf 
any question went by default. 

Why not put this up to the com: 
panies? 


eign 9H 


L. S. Davis, Malden, Mo. 


XUM 


Jar 





= 








lividual, 
dustrial 
valuable 
reekskill 
of care- 


——E 

















e likely to 
eld man to 
tion about 


six adver- 
your paper 
called side 
rage agent 
or the past 
familiarize 
but never 
e question 
ye no place 
question 1s 
d until the 
is not and 
es me feel-| 
rned more / 
him, But} 
sted equip- © 


and it was 7 


e lines then 


ine alone if) 


It. 
» the com- 


alden, Mo. 


January 12, 1922 THE NATIONAL UNDERWRITER 


9 





One of a series of advertisements 
showing how the agent can com- 
bat “Doubt” with Facts. 











DOUBT is a Vulner- Protect. Urge your assured and pros- 
able Point. Every pects to have their insurance based 
assured and prospect upon a Lloyd-Thomas appraisal — an 
you have is susceptible authentic, accurate valuation of all 


toshaftsofdoubt.They physical property which locates, records 
are asking themselves, and values. 


“Am I protected?” or “Can I prepare 
proper proofs of loss?” or “Is my insur- Lloyd-Thomas appraisals contain facts 
ance correctly distributed?” which eliminate all doubt. 












































THIS BOOK WILL HELP YOUR CAUSE. GLADLY SENT ~ TO YOUR ASSURED WITH $50,000 RISKS AND UP 





If you have any clients whom you be- 
lieve should investigate our appraisal 
service, let us co-operate with you. 





The |loyd-Ihomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





1128 Wilson Ave., Chicago 33 75 Fulton St., New York 
Cincinnati Cleveland Detroit Indianapolis 
St. Louis Milwaukee . Pittsburgh Memphis 
Buffalo Toronto Minneapolis Kansas City 
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WE UNDERSTAND THE PROBLEMS OF THE LOCAL AGENT AND ARE IN A POSITION TO ASSIST HIM 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








Abuse of Power in Missouri 


THE arbitrary power of state insurance | licenses will not be renewed because of 


superintendents is seen in the notice that 
Superintendent BEN C. Hype of Missouri 
has sent to Illinois insurance companies 
of every description operating in his 
state. Superintendent Houston of Illinois 
in putting the new law of Illinois into 
effect regarding reciprocal insurance ex- 
changes notified these organizations that 
the minimum surplus required under the 
new act must be deposited with the state. 
He also notified outside reciprocals oper- 
ating in Illinois that they must either de- 
posit this amount with their home state 
or with Illinois. 
Superintendent Hype of 


this ruling on an act that is entirely for- 
eign to them, it shows the autocratic 
power that resides in the office of a state 
supervising official We do not believe 
that Superintendent Hype will be able to 
carry out his threat. The reciprocals at 
Kansas City have entirely too much to 
say in Missouri. They have showed their 
teeth on numerous occasions. Threats 
have been made by Missouri superintend- 
ents and state officials in the past as to 


| what would be done with other companies 


when any action was taken that the Kan- 


| sas City reciprocals did not enjoy. 


Missouri, a | 


state that is honeycombed with reciprocals | 


which have great political power, notifies 
Illinois companies operating in his state, 
stock, mutual, assessment and reciprocal, 
that their licenses will not be renewed 
unless Superintendent Hovustan’s ruling 
is withdrawn or modified. 


his sweeping ukase to Illinois reciprocals 


operating in Missouri no criticism could | 
However, when a state super- | 


be made. 


We trust that Superintendent Houston 
will stand by his guns. We also trust that 
the Illinois companies will not be panic- 
stricken by this autocratic action at Jef- 
ferson City. If the Illinois reciprocals 





| and those of other states are operating in | 
| good faith and they are honestly coh- 
| ducted and want to deal fairly with their 
If Superintendent Hype had confined | 


intendent feels that he has the power to | 


refuse to renew the licenses of all kinds 
of companies simply because he objects 


| 


| 
| 


to the ruling of the superintendent of a | 


sister state on some special matter not 
affecting them, the thinking public can- 
not help but see the grave danger to which 
they are exposed. 


this ruling. They have nothing to do 
with the reciprocal law or its interpreta- 
tion. 
fit to make a ruling under the IlIlinois 
reciprocal act. 


policyholders and the public in general, 
they should certainly be glad to have the 
opportunity of depositing with the state 
the minimum surplus required under the 
Illinois law. When the state has direct 
guardianship of funds, the opportunity for 
their juggling is removed. It compels the 
reciprocals to get down to business. Su- 
perintendent Houston is eminently fair in 
his interpretation of this law. All honestly 


| conducted reciprocals should stand by him 
Ninety-nine per cent | 
of the companies are not interested in | 


The insurance department 
of knowing 


in his position. 
can have no opportunity 


| whether the minimum surplus is being 


| 


Superintendent Houston has seen | 


maintained or not unless the fund comes 
under its immediate supervision. The re- 


| ciprocals of other states should be made to 


If his ruling is not in | 


accordance with the law, then the recipro- | 


cals have access to the courts to gain their 
rights, 

When the superintendent of a great 
state like Missouri in a high-handed man- 


ner notifies all Illinois companies that their | 


comply with the Illinois law if the Illinois 
reciprocals are so required. 

We believe that the time has come to 
call a halt on the abuse of power ex- 
emplified by some of the state supervis- 
ing authorities, of which the Missouri 
action is probably the most flagrant. 


Companies Cutting Down Expenses 


It is now very evident that com- 


panies are earnestly attempting to eli- | 


minate all In 
every 
being used. In most big offices man- 
agers are asking department heads to 
contribute to the savings in expenses. 
In every way companies are attempting 
to adjust themselves to the reduced 
volume of business. 

A few months ago many companies 


refused to believe that there would not 


unnecessary expense. 


| 


department the pruning fork is | 


| 
| 





be a revival in premium receipts. The 
opinion was held at that time that the 
companies were suffering a temporary 
decline in business, but that in the 
fall conditions would improve. It is 
now recognized that little increase in 
premiums can be hoped for during the 
early part of the year, or even the 
entire season. As a result, companies 
are reducing the number of employes, 
cutting out all waste motion, and urging 
field men and agents to greater efforts. 


PERSONAL SIDE OF THE BUSINESS 








Francis W. Gibsone, for the past 16 
years assistant secretary cf the Western 
Union in Chicago, died last Tuesday. 
Mr. Gibsone was well known to insur- 
ance men throughout the west. He had 
been in insurance work for a long pe- 
riod of years. Mr. Gibsone was born in 
Quebec, in 1852, and went to Colorado 
early in life for his health. He joined 
the compact office in Denver at the time 
that Harrison Clarkson was temporarily 
stationed in Denver as manager. Mr. 
Clarkson later went to Topeka to en- 
gage in contract work there and Mr. 
Gibsone went with him. After a few 
years of rating work in Kansas, Mr. 
Gibsone was appointed special agent of 
the Previdence Washington in Kansas 
and Indian territory. He was then made 
manager of the compact office at 
Omaha, Neb., and later -assumed a 
similar position at St. Paul, Minn. 

After several years at St. Paul, Mr. 
Gibsone was made assistant manager of 
the old Insurance Survey Bureau of 
Chicago. He continued in that con- 
nection until the bureau disbanded. He 
then joined the Western Union as as- 
sistant secretary. Each year the gradu- 
ates of the Insurance Survey Bureau 
hold a dinner in Chicago at the time of 
the Northwest meeting. Mr. Gibsone 
has always been in evidence at these 
dinners with the exception of last year, 
when his health would not permit him 
to attend. Mr. Gibsone was a man of 
excellent literary and musical taste. 


Miss Grace G. Snyder last week com- 
pleted 25 years of service with the 
“Weekly Underwriter” of New York. 
A special event was made of this oc- 
casion and she was the happy recipient 
of congratulations from her friends in 
the business who knew of her silver 
anniversary. Miss Snyder was pre- 
sented with an exquisite bouquet of 
American Beauties and a silver bread 


| tray from her co-workers in the 
“Weekly Underwriter” office and a 
| gold wrist watch, suitably inscribed, 





trom the stockholders of the publishing 


company. She entered the employ of 
the “Weekly Underwriter” in 1898, 
after the death of H. R. Hayden. 


Charles A. Jenney had just been elected 
president and John W. Mack, the father 
of L. Alexander Mack, the present 
president, and Wilfred W. Mack, the 
vice-president, secretary. George W. 
Olney was editor. These four with the 
office boy constituted the entire staff. 
Miss Snyder is a director of the publish- 





to President” account appearing in a 

daily paper of his recent election to the 
chief executive post of the United” 
States Fire of New York. While it is 
true that Mr. Parsons did start as a7 
humble office boy, performing the mul-— 
titudinous duties required of a kid in’ 
the days before telephones or type. ~ 
writers were in general use, he hardly 

followed the program outlined in the 

Horatio Alger story books, but rather 

made his way by hewing out a path for 

himself along unconventional lines, 

The boy, Mr. Parsons holds, that simply 

does what he is told to do, and lacks 

initiative as well as energy, will never 

get four paces beyond his primary job 

no matter how long he may stick to it, 

J. Lester, though short of stature, is 

long on intellect, and withal is one of 

the best liked men in fire underwriting 

circles in the east. 


Charles Nelson Bishop, who recently 
retired as Chicago city manager of the > 
Northern Assurance, was one of the 
prominent speakers at the gathering of 
well known Chicagoans at the Union 
League Club last week in celebration of 
the 50th anniversary of the organization: 
of the Everett Debating Society. Mr, 
Bishop was president of the club seven 
times. Among well known men who 
were members’ of the organization 50 
vears 2go and took part in the cele-” 
bration ef its golden anuiversary were 
Cyrus H. McCormick, harvester mag- 
nate, and Charles R. Crane, former min- 
ister to China. A feature of the cele- 
bration was the exhibition of pictures 
of the members as they were 50 years 
ago and today. 


William D. C. Curtis, dean of the Bos- 
ton fire insurance fraternity, who, al- 
though 88 years of age, rose at 4 o’clock 
each morning and took the first trolley 
from his home in Neponset to his Bos- 
ton office, invariably arriving by 6:30 
a. m., continuing a lifelong practice up 
to within a few days ago, died Sunday. 
Mr. Curtis celebrated his 88th birthday 
Nov. 4 and has rounded out 54 years 
of continuous service in the Dorchester 
Mutual Fire, of which he was vice 


| president. 


ing company and is office manager and | 


statistician. She is editor of the 
“Weekly Underwriter’s” book “Fire In- 
surance by States.” 

General regret is expressed on 21! sidec 
at the resignation of General Manager 
Harvey W. Russ. of the Underwriters 
Adjusting Company of Chicago, who 
will leave in due season to take the 
management of the General Adjustment 
Company at Boston. Mr. Russ will 
complete three years of service March 
31, with the Underwriters Adjustment. 
He organized it, established its branch 
offices and got it in good running order. 
When Mr. Russ took his present posi- 
tion he expected to retain it during his 
business life. He is leaving Chicago 
because of family reasons. He has a 
son in delicate health, and another son 
at the Harvard law school. Mrs. Russ 
is in poor health. It is found neces- 
sary to locate elsewhere and Mr. and 
Mrs. Russ, desiring to be near their 
son in college, wish to be in Boston. 
The directors of the Underwriters Ad- 
justment urged Mr. Russ to reconsider 
his decision and endeavored to map 
out a program that would enable him 
to retain his place, but the pressure 
from the family standpoint was so 
strong that he could not rescind his 
decision. 


J. Lester Parsons is chuckling a good 
bit just now over the “From Office Boy 





A conspicuous figure in the large win- 
dow of his office on Kilby street, Mr.! 
Curtis was known to all the insurance 
men who worked in and visited the dis- 
trict and was highly regarded and es- 
teemed. 


Nathan Klee, of Klee, Rogers, Wile _ 
& Loeb of Chicago, who recently retired _ 
as president of the Northmoor Country | 
Club after three years very effective | 
service, was given a handsome watch 
and chain by the members. Mr. Klee 
served as president during the time that’ 
the new Northmoor course was being 
constructed on the Green Bay road 
west of Ravinia. His successor is Allan 
I. Wolff of Coffey, Wolff & Co. of Chi- 
cago. He first was secretary of the 
Northmoor Club and later vice-pres!- 
dent. 

When Hugh R. Loudon retired as | 
manager of the New York department 
of the Liverpool & London & Globe he 
was presented with a handsome silver 
coffee service of Adam period design, 
by the staffs of the Newark, New York, | 
Boston and Philadelphia offices. Hugh Md 
Lewis, general manager of the home | 
office, was present at the presentation. i 
One of the new managers, Mr. Notting- 
ham, presided over the gathering. 
Deputy Manager Kremer made the 
presentation address. Mr. Loudon re- 
sponded in his usual happy style. 

Agnes McCullough, mother of W. E. 
McCullough, assistant western managef 
of the Queen, died in her home at Chi- 
cago this week at the age of 68. 





XUM 











12, 1922 
— 


5 


ing in a 
on to the 
. United 


hile it is > 


fart as a 
the mul- 
a kid in 
or type- 
1e hardly 
din the 
ut rather 
| path for 
al lines, 
at simply 
and lacks 
vill never 
mary job 
tick to it, 
tature, is 
is one of 
lerwriting 


9 recently 
rer of the 
1e of the 
thering of 
he Union 
bration of 
ganization ' 
iety. Mr, 
lub seven 
men who 
ization 50 

the cele- 
sary were 
ster mag- 
rmer min- 
the cele- 
f pictures 
> 50 years 


f the Bos- 
_ who, al- 
t 4 o’clock 
rst trolley 
o his Bos- 
s by 6:30 
yractice up 
d Sunday. 
h birthday 
t 54 years 
Dorchester 
was vice 


large win- 
street, Mr. 
insurance 
ed the dis- 
2d and es- 


gers, Wile 
itly retired 
or Country 
y effective 
yme watch 
Mr. Klee 
e time that 
was being 
Bay road 
or is Allan 
Co. of Chi- 
ary of the 
vice-presl- 


retired as | 


department 
& Globe he 
some silver 
iod design, 
New York, 
ces. Hugh 
the home 


resentation. © 


r. Notting- 

gathering. 
made _ the 
Loudon re- 
style. 


r of W. E. : 


é 
& 


: 


a 
" 


rm manager e 
yme at Chi- | 


68. 


XUM 


January 12, 1922 


THE NATIONAL UNDERWRITER 





11 




















There Is No Off Day 
For The Side Line Man 


The L & L & G agent who explains the sidelines - 
to his clients soon finds many good prospects 
for side line business. 


The agent who presents the side lines to his 
clients, the man who shows his client where in 
his own business a certain phase of that industry 
is not covered, is the man to whom the business 
is going to come. 


Few are the people in any one community whose 
insurance needs are fully supplied with only 
one form of insurance. How many apartment 
building and dwelling owners carry rent and 
rental value? How many of the smaller factory 
owners carry use and occupancy? How many 
of your clients carry trip transit and parcel 
post insurance? 


Check over your clients and prospects again. 
Many of them are excellent prospects for the 
side line business. 


Fire, Automobile, Tornado, Explosion, Sprinkler 
Leakage, Hail, Earthquake, Tourists’ Baggage, 
Use and Occupancy, Rents, Profits, Parcel Post, 
Commissions, Riot and Civil Commotion, 
Trip Transit. 


| we WERPOOL: Jonpon2 GLOBE, 
iimowpranness Co. Linaiied 
SILANE 
INSURANCE COMPANY 
OF AMERICA 


CHICAGO BRANCH 
Insurance Exchange Bldg. 








NEW YORK BRANCH 
Executive Office:—Washington Park, Newark, N. J. 


SAN FRANCISCO BRANCH 
444 California St. 


NEW ORLEANS BRANCH 
Cor. Carondelet and Common Sts. 
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“=a Loss is greatest 


= in Winter 





Fire always reaps a big 
harvest in winter from seeds of 
carelessness sown during the 
year. Some of your customers 
may suffer, if you are not pre- 
pared to help them. 





Collision 

ee The Hartford Fire Insurance 
xplosion : 

th Company helps its agents 
Fire protect their customers from 
Golfers : 

ae the losses caused by fire. In 


Live Stock 


addition, at no added expense, 
Mail Package 


the Hartford places at the 


Transit ° ° 
Rain disposal of its agents the 
Registered Mail services of trained Fire Pre- 
Rent : ° 
ie vention Engineers who work 
Salesman’s with agents and property 
Samples ° ki t d f 
Sprinkler owners in seeking out defects 
Leakage which may cause a fire. 
Tornado 
saa Perhaps the Hartford can help 
se and : 
Occupancy you. Better write and find out. 











Use the coupon. 


HARTFORD 


Fire Insurance Company 


Hartford Fire Insurance Company Building 


OFFICE Hartford, Conn. 


Hartford 


Fire Insurance Company 
Hartford, Conn. Dept. N. U. 


— 
a 
i 
~~ 
— 
= 
= 
—_ 
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on 


How does the Hartford’s Special Service Department help an agent fight 
winter’s fire loss? 














BILLS IN TO CHANGE 
LAWS OF MISSISSIPPI 


Remedial Measures Introduced As 
Governor Assails Fire 
Companies 


REGULATE RATE MAKING 


One Bill Puts It Under Insurance Com- 
missioner’s Control—Henry Re- 
plies to Russell 


JACKSON, MISS., Jan. 11—Gov- 
ernor Russell’s message to the state 
legislature, in which the executive com- 
mended the action of State Revenue 
Agent Robertson in the latter’s prose- 
cution of his anti-trust suit against fire 
insurance companies formerly doing 
business in the state, has been answered 
by the introduction of various bills in 
both branches of the lawmaking body, 
which not only provide for a repeal of 
existing anti-trust statutes, but also the 
putting into operation remedial legisla- 
tion to facilitate insurance organiza- 
tions who might care to come into 
Mississippi. 

New Measures Introduced 


Here are some of the measures now 
pending in both the house and senate: 

The “Agents Bill,” introduced by 
Representative Lane in the lower 
branch, and in the senate by State 
Senator Dunn, under the provisions 
of which a tax of 3 percent is affixed 
to all premiums written by companies 
not authorized to do business in the 
state, but which measure up to the 
Mississippi requirements. The measure 
also provides that individual persons 
may act for the insured in placing this 
business, but must give the proper 
surety bond. Present laws referring 
to maintentnce of: action are so 
amended by the bill that suits may be 
maintained in the courts of the state. 


Rate-Making Measure 


A bill to legalize inspections and the 
making of rates was introduced by 
State Senator Roberts, in the upper 
body. Mr. Roberts is a prominent 
banker and planter of the delta. A 
similar measure has been introduced 
in the Hbuse by Chairman Lane of the 
insurance committee, and which is said 
to have been endorsed by Commis- 
sioner Henry, who has vigorously op- 
posed the anti-trust suit throughout the 
litigation. This bill places the proposed 
rating and inspection system under the 
jurisdiction of the insurance commis- 
sioner. The bill’s author vigorously 
contends that such legislation is abso- 
lutely essential, whether or not the 
old line fire insurance companies re- 
turn to the state, asserting that there 
is a strong probability that present 
insurance companies are even now 
violating the anti-trust law under the 
theory of the revenue agent, that oper- 
ating under a system of rate books 
furnished by the Mississippi Inspection 
and Advisory Rating Bureau is con- 
trary to the anti-trust statutes, as. Mr. 
Robertson said, concerns now doing 
business in Mississippi are openly pur- 
suing this policy. 

Other Bills in Preparation 


Several other bills of a like character 
are sa‘d to be in course of construction, 
and all are understood to advocate a 
decided change in present conditions 
respecting the life of corporations in 
the commonwealth. 

Among several bills framed by the 
State Chamber of Commerce, to be 
presented to the state legislature with 
recommendations for action, is one 





calling for the establishment of an in- 
surance inspection and rating bureau 
under state control. 


Call Russell’s Statemeauts Untrue 


Governor Russell in his message as- 
serted that fire insurance is plentiful in 
the state, and in many instances at more 
reasonable rates than those charged by 
the old line companies. Many members 
of the legislature, however, have openly 
denounced this statement as untrue, as, 
they say, they themselves have experi- 
enced great trouble in obtaining reliable 
fire insurance. Reports from business 
and commercial organizations throughout 
the state, it is said, also fail to con- 
firm the executive’s assertion. 
been pointed out by those in touch with 
the exact condition of affairs that a great 
amount of business of the underwriting 
character is being done through brok- 
ers’ agents, while it is impossible to 
determine the value of the insurance 
written because of the necessity of 
bringing suit against the company at its 
home domicile, in event of a disagree- 
ment of any sort, instead of using the 
courts of the state. It was this state of 
affairs which prompted Messrs. Lane 
and Dunn to introduce their “Agents 
Bill.” 


Attacks Insurance Commissioner 


The governor’s message was also de- 
voted to an urgent recommendation that 
present insurance questions be left 
“status quo,” and showed much bitter- 
ness towards the fire insurance compa- 


nies driven from the state. Not satis- [ 
fied with flaying the insurance com- | 
panies, Governor Russell also attacked | 


the office of the insurance commissioner 
for what he termed negligence on the 
part of that office in sending in figures 
for the fire insurance business for 1920, 
“which for some unknown reason, can- 
not be obtained.” 

Commissioner Henry, in reply, stated 
that the governor did not request this 
information, “or the figures would most 
cheerfully have been given him.” While 
the companies did not file annual state- 
ments, Mr. Henry stated in his reply, 
for the reason that they did not ask 
for a renewal for their licenses in March, 
1921, they did furnish totals several 
months ago on the request of the insur- 
ance department. Following is the busi- 
ness done in the state by fire insurance 
companies for the year ended Dec, 31, 
1920, as outlined by Commissioner Henry 
in his answer to the governor: Risks 
written, $323,505,616; premiums, $7,135,- 
448.37; net incurred losses, $3,495,398.46; 
net paid losses, $2,635,398.46. 


GO ON AN INSPECTION TOUR 


President F. A. Rothier of the Eureka- 
Security F. & M. Accompanies 
Prominent Men to Southwest 


President Frank A. Rothier of the | 
Eureka-Security F. & M. of Cincin- | 
nati left Cincinnati Tuesday on a special | 
car bound for Texas and the southwest 


in company with a_number of the offi- 
cials of the Pure Oil Company, which 
now controls the Eureka-Security, and a 


large party of prominent men, including © 
Dawes of | 
Chicago and others who are making the 


General Pershing, Gen. C. G 


trip starting in private cars from Col- 
umbus, Chicago and one or two other 
points. The party will travel de luxe, 
living in their own cars and will inspect 
the oil fields of Texas as well as make 
a number of side trips sight-seeing, 
hunting, etc. It is evident that the Pure 
Oil Company interests intend to make 


an important company of the Eureka- | 


Security. B. Gates Dawes, Jr., a son of 


the president of the Pure Oil Com- | 


pany. has been made vice-president of 
the Eureka-Security and will be located 


at Cincinnati. The company will con- | 


tinue its Western Insurance Bureau 
affiliations so there will be no distur- 
bance in the field due to the change in 
ownership. 


Must Put Up Deposit 


Commissioner McMurray of Indiana ~ 


has notified 25 reciprocal concerns oOp- 
erating in that state to deposit with the 


department $25,000 in cash securities or” 


negotiable bonds. The commissioner 
tells the reciprocals that if they fail to 
comply with this ruling he will not re- 
new their licenses for this year. 


It has | 
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Lines for All Seasons 
Fire 

Marine 

Automobile 


Tornado 


Rent 


Maintaining 


Good Will 


A local agent finds that one of his big- 
gest business assets is the creation and 
maintenance of the good will of the 
community. 


To reap the largest rewards and to have 
a clear conscience, he must conduct his 
affairs and order his life in such a way 
that the people will have confidence in 
him as an insurance man. 


3; reply, 
ot a Rental Value 


ge That confidence is a sacred trust. His 


hg dee nile agency should be operated along lines 
poe pre e ili aia that will increase the good will of the 
Dec. 1, erereren a ee ree people. A dependable, substantial local 
Risks paasinea nines agent must have companies of like cali- 
ber in his office if he hopes to court the 


Pain Sprinkler Leakage 
patronage of the business world. 


Builders’ Risk 
TOUR Registered Mail 


Parcel Post It is always a sense of satisfaction to any 


agent to know that the Insurance Com- 
pany of North America gives dignity, 
strength and permanence to his office. 


Eureka- 
nies Tourist’s Baggage 


” Inland Transit 
of the Commercial 


Cincin- Travelers’ Samples 
1 special © 


uthwes | A North American agent does not have 
ie to worry as to its future. 


y, anda 
including 
awes of 
king the 
ym Col- 


i The Insurance Company of North America 
as mal Cash Capital, $5,000,000.00 Organized 1792 
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a Indemnity Insurance Co. of North America 


WESTERN DEPARTMENT 
209 W. Jackson Blvd. 


Chicago, II ‘inois 
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ORGANIZED IN 1883 





Aas, - - - - = 
Policy Holders’ Surplus, 


eee 


$1,085,861.85 
$300,653.99 


~The Iowa Insurance Department in its recent re- 
port says of the company: 


“The affairs of this company have been conducted 
along conservative and economical lines and its steady 
and substantial growth reflects credit upon the manage- 
ment.’ 


E. E. SOENKE, Secretary and Manager 























This organization’s reputation for 
fair claim settlements is something not 
built in a day. 


We have kept faith. ! 


Good territory available in Illinois, 
Indiana, lowa, Michigan, Minnesota, 


Missouri and Ohio. 


Michigan Automobile Insurance Co. 
GRAND RAPIDS, MICHIGAN 
Capital $250,000.00, fully paidin 





WITHDRAWS SUPPORT| 


ACTION BY WESTERN BUREAU 





Its Field Men Will No Longer Par- 
ticipate in Conservation 
Inspection Work 





Conservation and fire prevention as- 
sociations in the middle west are now 
confronted with the necessity of elect- 
ing new Officers and executive commit- 
tees or boards of directors, for the rea- 
son that the Western Insurance Bureau 
companies have retired from participa- 
tion in conservation and fire prevention 
activities. Field men traveling for 
Western Bureau companies will no 
longer be available for town inspection 
and conservation work. They will not 
aid in the conservation inspections in 
any way. Western Bureau companies 
have definitely decided to withdraw 
their support from this work, which 
means that all Western Insurance: Bu- 
reau field men cannot continue as of- 
ficers or members of the executive com- 
mittees of the various state conservation 
organizations. The definite decision of 
the Western Insurance Bureau to no 
longer lend its support to the conser- 
vation movement will mean a big 
shake-up for all of the state conserva- 
tion associations. 


Reasons for Retirement 


The Western Insurance Bureau, in 
announcing its decision, states that it 
feels that the interests of the nation 
would best be served through the work 
being carried on by an organization hav- 
ing national jurisdiction, and believes 
the National Board of Fire Underwrit- 
ers is the organization best fitted to 
handle it. It points out that conserva- 
tion work is nation-wide and not sec- 
tional in its scope. A number of mem- 
bers of the Western Insurance Bureau 
have expressed their personal opinion 
by saying that work of this character 
should be carried on by skilled and 
specially trained men. They contend 
that the task of inspecting various 
types of risks should be entrusted only 
to those who are engineers or technical 
experts. 
Inspectors Should Be Experts 


They say that the average field man 
today is more of a business stimulator 
than a fire protection engineer. It is 
declared by a number of Western Bu- 
reau Officials that the Bureau companies 
wish to have the conservation work 
continued, but on a more efficient and 
satisfactory basis. They state that in 
many instances field men lack the equip- 
ment with which to intelligently inspect 
a risk, and that if the conservation work 
were concentrated into the hands of a 
trained corps of technical men the re- 
sults would be more satisfactory to both 
the companies and the public generally. 


Union Companies Position 


Western Union companies have ex- 
hibited a feeling of surprise and genuine 
regret by reason of the retirement of 
the Bureau from this work. It is 
dcemed by Western Union companies 
inadvisable at this time to ask the Na- 
tional Board to assume the work of the 


Chicago Advisory committee. The 
Western Union companies declare that 
the fire companies, possessing the 


knowledge of the causes of fire waste, 
are the logical medium from which this 
educational service should emanate. 
The Union companies say that the ces- 
sation of conservation activities would 
justly call forth from the public and 
the state fire marshal’s criticism ques- 
tioning the sincerity of the companies 
in desiring to assist in protecting life, 
avoiding injury, and preserving prop- 
erty through disastrous occasions by 
| fire. 

Will Not Get Reports 


The activities of the conservation and 
fire prevention associations in the va- 











rious states will be continued by the 








KANSAS FIELD MUSTER 


TALK ON FIRE PREVENTION 





Action of Western Insurance Bureau 
Will Bring About Change in Its 
Working Plans 





TOPEKA, KAN., Jan. 10.—About 
75 Kansas field men were in attendance 
at the meeting of the Conservation & 
Fire Prevention Association, which was 
held here today. This was an important 
meeting since the Western Insurance 
Bureau withdrew its support from the 
Advisory Committee at Chicago. This 
committee, under the circumstances, 
feels that the membership of the Con- 
servation & Fire Prevention Associa- 
tion should be confined to field men 
representing Union companies. 

It was decided at this meeting before 
adopting a new constitution as out- 
lined by the Advisory Committee, 
which would not permit of bulletins 
being sent to the field men of Bureau 
companies, that the executive com- 
mittee of the Kansas association get 
in touch with the Western Insurance 
Bureau to see if that Bureau would re- 
scind its action of a few months ago 
when it decided not to support the 
Advisory Committee, or to work out 
some plan whereby the Bureau field 
men could become members of. this 
association, possibly by an assessment 
on each member and continue in this 
work and get the bulletins as published, 
Without exception the field men were 
in favor of the Union and Bureau men 
working together in this important 
work, 

James F. Joseph of the advisory com- 


the advisory committee was very much 
surprised at the action taken by the 
Western Insurance Bureau and 


taken. 


the Bureau to again join in this work, 
But until such time as the Bureau con- 
tributes to the upkeep of the advisory 
committee it would not be proper to 
furnish bulletins to the field men of 
Bureau companies. 


Talk by E. L. Rickards 


ference of Chicago on the necessities 


club in Kansas a committee was ap- 
the Missouri association in Kansas City, 
The Missouri association is considering 
the organization of such a club. 


this kind. 


ment Company of Oklahoma City ex- 
plained in detail how this club is being 
operated in Oklahoma and the workings 
of the bureau which is maintained there 
for the gathering and disseminating of 
information pertaining to automobiles, 


accomplished in Oklahoma. 

W. E. 
servation & Fire Prevention Association 
of Kansas, presided at the meeting. In 
view of the decision of the advisory come 


men of Bureau companies. Mr. Griffith 


accepted and he will continue in office. 








Union companies, and in connection 
to carry on as before, Walter E. Miller, 
western manager of the Westchester 
and chairman of the Chicago Advisory 
Committee, says: “It is the purpose 
hereafter to furnish copies of inspection 
bulletins to the field men as well as to 
the companies, but in view of the re 
tirement of the Western Insurance 
Bureau from participation in the ex 
penses involved, it will not be our privi- 
lege to furnish to the companies, mem- 
bers of the Western Insurance Bureat 
or its field men, inspection bulletins or 








other publications that may be issued.” 
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CHAPMAN CASE CLOSED 
DECISION IS NOW REVERSED 
Louisville Board Changes Its Opinion 


as to Merits of Controversy 
Involving Agency 





LOUISVILLE, KY., Jan. 10—“The 
Chapman Case” has been settled, the 
Louisville Board having reversed its de- 
cision by a vote of 29 to 3, holding the 
Chapman Insurance Agency not guilty 
of violation of Rule 16, of the Louis- 
ville Board, under which it was fined 
$50 and temporarily suspended. This 
action came at a meeting of the Louis- 
ville Board Jan. 7, at which time addi- 
tional evidence, submitted by the 
agency was considerable. The agency 
the previous week had also sent out 
a letter to all members’. cover- 
ing the full history of the case, and 
with this complete evidence, the Louis- 
ville Board at the retrial of the case 
decided that its former decision was in 
error. 

Issue Over the Rule 


The controversy arose over inter- 
pretation of Section 16, of the bylaws 
of the board, a section which reads: 


“No member shall seek to obtain a risk 
by promising to secure a reduction in 
rate, nor to make improvements in a risk 
at his own expense, however, bringing to 
the attention of the assured, improve- 
ments or requirements of the Kentucky 
Actuarial Bureau under schedule rating, 
or other methods of rating, shall not be 
constituted a violation.” 

The case grew out of calling attention 
of the assured in a suburban district to 
a possible reduction in insurance costs 
through installation of a fire hydrant. 
Installation of a hydrant would cut rates 
practically in two. ‘There were quite a 
number affected. An agreement was 
signed up between the assured and the 
Chapman Insurance Agency, under which 
returned premiums under the lower in- 
surance rate would be used to pay the 
cost of installing the hydrant. This 
agreement also arranged for the agency 
to advance to the Louisville Water Co., 
the necessary fee for installing the hy- 
drant, but provided that the full cost in- 
volved, plus interest at six per cent 
would be turned over to the agency to 
reimburse it. 


Complaint was Filed 


Complaint was filed before the board 
by one of its members to the action of 
the Chapman agency. It was turned over 
to the grievance committee, which re- 
ported violation of rules, and the report 
was adopted and the agency fined and 
suspended. It was held that the agency 
was making improvement in a risk at its 
own expense, in view of the fact that it 
put up its own money to cover the cost 
of hydrant installation, 

The agency later asked for a retrial of 
the case, and submitted considerable ad- 
ditional evidence, showing that the re- 
turn premiums far overpaid tke cost of 
installation, and that the agency had 
been reimbursed in full, according to the 
agreement with the assured. It was also 
shown that there was no promised reduc- 
tion in rate, and that the Kentucky Ac- 
tuarial Bureau in a letter to the agency, 
stated that the new rate would apply if 
.the imprevements were made. 


Additienal Evidence Given 


The additional evidence submitted 
proved conclusively that the Chapman 
agency had operated in good faith with 
the Board, There was some question as 
to whether it was not a poor precedent 
to establish in paying for improvements, 
where there might be a change that the 
agency would not be reimbursed in full 
by the assured. However, the additional 
evidence showed conclusively that the 
agency had been fully reimbursed, and 
had not spent one cent of its own money 
in improving the risk. 


Inter-Ocean Reduces Capital 


DES MOINES, IA.,—Jan. 11.—The In- 
ter-Ocean Re-insurance Company of 
Cedar Rapids, Ia., of which Ed. G. Doerf- 
fler is president, has filed an amendment 
to its articles of incorporation, reducing 
its capital stock from _ $1,000,000 to 
$500,000. 


CONFERENCE WAS HELD 


—_——_— 


DISCUSSED GRAIN INSURANCE 





Losses on This Class in United States 
and Canada Were Severe 
in 1921 


NEW YORK, Jan. 11.—A number of 
company executives met in the office of 
the Niagara Fire yesterday and with 
Vice-President Steele discussed the grain 
insurance situation in the United States 
and Canada. Losses on the business in 
both countries were severe during the 
past year and underwriters are seeking 
for avenues that will reduce to a mini- 
mum the expense in handling the line 
Contrary to general belief there is a 
considerable moral hazard in insuring 
against damage to growing grain. 

* *£ *€ 

Members of the National Board have 
been advised of the application of the 
new Federal Revenue Act as applied to 
their 1921 returns. 

+ ee 

President John B. Morton of the Na- 

tional Board in an address before the 


Boston Board advocated agents quali- 
fication requirements throughout the 
country. 

* * * 


Cc. Du Bois Hull, long connected with 
the brokerage office of Frank and Du 
Bois of this city, died yesterday. 

* *K * 

Employees of the New York City of- 
fice af the United States Fidelity & 
Guaranty who had been ten years or 
more in its. service were guests of Resi- 
dent Manager A. G. Oakley at a banquet 
last night. Col. J. Frank Supplee acting 
as toastmaster, 

* & 2 

Numerous fireproof structures in the 
congested value district of Minneapolis 
would in the opinion of engineers of the 
National Board act as a pronounced de- 
terrant to a conflagration in that city. 

* * 

John B. Morton, president of the Na- 
tional Board is to be initiated as a mem- 
ber of the Blue Goose at Philadelphia 
next Monday. : 


REPORT IS MADE ON TROY 


National Board Engineers Have Made 
Survey of Fire Fighting Facilities 
of the City 


The gross fire loss at Troy, N. Y., 
for the past three years amounted to 
$570,399, the average loss per fire being 
$527 and the loss per capita $2.63. The 
National Board engineers in reporting 


mains from remote gravity sources have 
small reserve capacity. The quantities 
normally available in the congested 
value districts are about half the rea- 
sonable requirements. There is a good 
emergency supply available. The fire 
department is undermanned, poorly 
trained and lacking some equipment. 
The fire alarm system is inadequate 
and unreliable. A new system is nearly 
completed and is generally satisfactory. 
In the congested value districts, west of 
River street, the probability of a con- 
flagration is serious. Owing to the 
weak structural conditions, narrow 
streets and undermanned and under- 
trained fire department, a fire gaining 
headway could cover a large part of the 
district, although the hazard has been 
reduced by improved construction and 
the installation of sprinkler equipments 
at several points. There is considerable 
hazard in the lumber and manufacturing 
districts on account of the congested 
value districts which is moderately ex- 
posed. 





Miscellaneous Notes 


Mrs. R. J. LaTeer, mother of J. D. 
LaTeer, state agent for the Agricultural 
in Tllinois and Wisconsin died at her 
home at Bloomington, Ill, age 91. 

The Lumbermen’s Associated Under- 
writers has been organized at Chicago 
with 86 subscribers. The Burns Under- 
writing Company is attorney in fact. 





on this city say that the water supply, 


TRUCK COVER SOUGHT 


FEW WRITING CONTENTS NOW 





Experience on Theft Especially Bad, 
and Most Companies Decline 
Class Entirely 





As a result of the agitation over the 
rail situation which has aroused the 
entire country this month, the coverage 
called “motor truck contents insurance,” 
handled by the inland marine depart- 
ments, has been in considerable de- 
mand and it is becoming evident that 
such cover is very difficult to locate. 
Merchandise in transit by truck was at 
one time covered against all hazards, in- 
cluding theft and pilferage, but this has 
gradually been reduced so that now 
there are few companies which will ac- 
cept the business on any other basis 
than straight fire and then only on 
personal delivery, or delivery in as- 
sured’s own trucks. Pilferage was the 
first to be discarded and the entire theft 
line was next. Among the companies 
writing the class, the St. Paul Fire & 
Marine is one of the few that will cover 
theft, and it will only write it with a 
maximum of 75 percent loss clause. 
Practically all of the companies have 
withdrawn from the market entirely, the 
Automobile of Hartford being the most 
prominent now in the field. It writes 
a full cover except for theft, thus pro- 
tecting against fire, collision, flood, tor- 
nado and all perils of transportation 
and navigation, the latter in connection 
with wharves and river bridges. 


Heavy Demand for Coverage 


There is an acute demand for this 
class, as the shipment of merchandise 
by truck has now reached a large vol- 
ume of the business transportation, and 
the hazards of such shipments are in- 
creasing daily. It is a necessity and is 
easily sold, as all parties interested have 
a real need for it. The shipper now 
requires such protection for the mainte- 
nance of high standards of service, for 
with the business changed to a buy- 
ers’ market, service is of first consid- 
eration. Prompt, unquestionable deliv- 
eries are necessary. The shipper in 
order to create this must insure the ship- 
ment, at least to the point of shipment 
by rail, and, for full protection, to the 
consignee’s plant. The shipper is not 
liable, but such action is desirable in 
self protection for conserving busi- 
ness. When the consignee is left with 
the responsibility of collecting damages 
from the railroads, it means long cor- 
respondence and usually a loss in 
amount, if any recovery is made. In- 
stead of several years for settlement, 
as taken by railroads, the insurance will 
take little over 30 days. The buyer 
is equally interested in insurance, as it 
is his loss, unless collected from the 
carrier. Thus, in cases where the full 
inland marine policy is written to cover 
both truck and rail shipment from fac- 
tory to factory or store, both parties 
are candidates for coverage. 


Three Interested Parties 


Where the policy covers only the 
truck hazards, there are three interested 
parties, the shipper, buyer and also the 
earrier. Many valuable loads are car- 
ried on trucks and the owners could not 
often stand back of the loss, in cases of 
liability through negligence. There are 
the many automobile hazards common to 
all machines and in addition those haz- 
ards which are open to long runs. The 
fire hazard from gasolene and electric 
appliances are always present, as well 
as fire from garage storage. Collision 
is always an imminent hazard, with total 
loss to merchandise possible. Many losses 
on collision damage have been paid. 
There is the danger from bridges in the 
stretches of open road, many of which 
are weak and many often washed away 
after a storm, Bad roads and flooded 
roads are a constant danger outside the 
metropolitan districts. Cyclone and tor- 
nado hazards are present and lightning 
is a common cause for damage. Over- 





TO FORCE ASSESSMENT 
POLICYHOLDERS ARE CAUGHT 


Attorney-General of Michigan Takes 
Action in Collapse of United 
States Mutual Auto 


Notice that assessments must be paid 
or suit will be brought has been served 
by Attorney-General Wiley of Michi- 
gan on the 10,000 policyholders of the 
United States Mutual Auto of Bay City, 
which recently went into the hands of 
a receiver. An assessment of 50 per- 
cent has already been levied and an 
additional assessment is certain. 

An assessment on _ policyholders 
means something under the Michigan 
laws. Insurance men of the state re- 
call the long and successful fight that 
was made by the receiver for the Citi- 
zens Mutual of Holly several years 
ago. Few of the policyholders have paid 
though and judgment was secured and 
collection enforced against every policy- 
holder who did not pay voluntarily. It 
was a small company and by the time 
the costs were paid the expense of the 
policyholders who resisted was several 
times the amount of the premium. 


Policyholders Bear Brunt 


The 50 percent assessment on the 
policyholders of the United States Mu- 
tual Auto was levied several months 
ago. Few of the policyholders had paid 
it and the intimations of an additional 
assessment undoubtedly indicate prep- 
aration to follow through on collections 
the same as on the Citizens Mutual as- 
sessments. The entire expense of the 
litigation must come from the policy- 
holders and assessments are increased 
and repeated accordingly, so that the 
policyholders who refuse to pay have 
to meet not only the expense of their 
own resistance but the expense of 
pressing the claims as well. The prece- 
dents established in the Citizens Mutual 
case will undoubtedly shorten the litiga- 
tion in the present case so that pay- 
ment of assessments can be enforced 
more quickly. 





— 





loss. All of these hazards can be pro- 
tected by the truck merchandise policy 
and with the truck playing its important 
part in present day transportation there 
is a persistent demand for the cover. 

There is a moral hazard possible in 
the cases where public truckmen are in- 
sured themselves and for this reason that 
elass of truck insurance is not sought. 
Carelessness is increased and also the 
danger of dishonest damage through the 
coverage of the owner of independent 
trucks. The shipper-owners and buyer- 
owners are desirable, however, accord- 
ing to the Automobile and the experience 
on this class has been satisfactory to 
date, excluding the unfortunate experi- 
ence on theft cover previous to its ex- 
clusion. As the class is now written, it 
is expected to prove profitable and prac- 
ticable. 





Bad Fire at Louisville 


LOUISVILLE, KY., Jan. 10.—Loutisville 
had a third alarm fire at midnight of 
Jan. 9, when fire broke out in the Cour- 
ier-Journal office building, resulting in 
loss estimated on early reports at as high 
as $500,000, but probably eloser to $250,- 
000 or $300,000, most of the damage other 
than to building having been done by 
water reaching mercantile or retail 
stores on the first floor, The rear part 
of the building on the top floors was 
fairly well gutted, and loss on building 
will be heavy. Insurance of $150,000 was 
carried on the building. Among the 
ground floor water damaged concerns 
were the Atlantic & Pacific Tea Co., Han- 
over Shoe Co., Louis Appel Co., clothing 
and furnishings for men; Petot Shoe Co., 
Louisville Travers Shoe Co. Concerns of 
the building suffering loss were Tansley 
Miller Engraving Co., gutted; H. C. Korf- 
hage watch and clock plant, gutted; 
Quarters of J. L. Cusick, photographer; 
Winchester Dressmaking Co., Joseph 
Shirt Co., Barclay Custom Corset Co., 
Courier Journal Job Printing Co., office 
of Aubrey Cossar Advertising Service, 








turning is also a common cause of heavy 
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AS SEEN FROM CHICAGO | 











AFFAIRS IN A MUDDLE 


The case of the Federal Reciprocal 
Underwriters of Chicago, which cre- 
ated a sensation when it crashed on | 
Dec. 30, 1920, in company with the 
Reciprocal Insurance Bureau, also of 
Chicago, celebrated its first anniversary | 
of receivership with a continuance of | 
its case. During the interim of the | 
year, many unpleasant facts have been 
| disclosed and a displeasing situation 
| shown to exist in connection with this 
| interinsurance concern. One receiver, 
| 
| 





| who, it was later discovered, was in 

| the same olfice with the defunct com- 

| pany, has retired and another has taken | 

over the task of attempting to find any 

| assets with which to pay creditors and 
| claimants. 

The cross-bill of the creditors, which 

is now before Judge Torrison of the 





circuit court at Chicago, has. been | 
granted a postponement until the latter | 
part of January. This action was | 


attorneys-in-fact for the Federal, had | 
brought suit for receivership against | 
their own company. The present fight | 
is to require payment of the various | 
funds due the reciprocal by Parharry | 
Hines & Co. to the receiver. The re- | 
ceivership is over a year old and there 
are still three of the main funds un- 
collected. 

The most striking part of the entire | 
case is the disappearance of the $25,000 | 
held in escrow by the Tennessee de- 
partment, under which the reciprocal 
originally operated, up to a short time 
before the failure. This fund 


| 
| 
| 
| 
| 
| 
= after Parham, Hines & Co., | 
| 
| 





| 
was | 


the suggestion of the Illinois depart- 
ment that the concern was sound and 








to make a study impossible. Originai 
subscribers to the exchange are inde- 
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cution will be based upon the failure of 
the attorney-in-fact to give service to 
policvholders in any respect, including 
| the keep'ng of records and care of 
| funds. 
| 


| 
|“cording to the attorneys. The prose- 
| 
| 
| 


* * * 
CLUB HEARS ALESHIRE 


O. E. Aleshire of Parker, Aleshire & 
| Hanson. ex-president of the Chicago 
| Board, spoke before the January meet- 
| ing of the Insurance Club of Chicago 
| Tuesday evening on “Insurance; a Pub- 


INSURANCE 


| 
| 
| 


| speakers in the Chicago insurance fra- 
| ternity, presented a vivid conception of 
| the fundamental importance of insur- 
| ance and its relationship and value to 
| the public, both individually and for 
| business. He spoke of the positive 
| need, although the present lack in the 
| majority of cases, of life and casualty 
| insurance as well as fire 
| which is now generally recognized as a 
necessity. In his comment on _ the 


withdrawn from a Memphis bank at | 


the authorization of the Tennessee de- | surance Exchange building that is being 
partment, which had been granted upon, | promoted by Napoleon Picard may lo- 


| lic Service.” Mr. Aleshire, one of ablest | 


insurance, | 


ethics of the business, Mr. Aleshire re- 
ferred to the great number of fly-by- 
night reciprocals operating in this 
country and city, which have been or- 
ganized for no service other than to the 
organizer, the attorney-in-fact. Such 
organizations are distributing the in- 
surance business and creating an ad- 
verse public opinion. The value of 
educational work for all insurance men 
was emphasized by Mr. Aleshire, espe- 
cially such as is offered through the 
Insurance Club and the Insurance In- 
stitute. 

The mecting was the special “man- 
agers’ night” gathering and many dis- 
tinguished guests were present. Presi- 
dent E. Irving Fiery, of the Travelers, 
called upon W. F. Watson of the Aetna 
and W. E. Higbee of Fred S. James & 
Co. for short talks. A. T. Graham, of 
Klee, Rogers, Wile & Loeb, was also 
called upon to introduce the speaker. 
An excellent entertainment program 
was given. 

* * * 
CREATING NEW INSURANCE ZONE 


The decision of the National Life, 
U. S. A., of Chicago, to erect a 20- 
story office building at the northeast 
corner of Pearson street and Michigan 
avenue on the north side will enhance 
that district as a new insurance center. 
The Henry Evans companies’ building 
is only a short distance away. The 
Illinois Life’s new office building is on 
Lake Short drive, near Division street. 
The American Bankers has its home 
office building at Cass and Ohio streets. 
The Underwriters’ Laboratories is on 
Ohio street. The proposed new In- 


| cate up in this district. The widening 


~ - - $3,688,555.43 i ; s | of Michigan avenue and the erection 
Reserve for Losses, Taxes and All Other Claims - 979,561.72 doing a good business and in need of | of valuable buildings in the locality of 
Reserve for Contingencies ~ - - - - 200,000.00 no such funds. Within a month the | Chicago avenue, north and south, make 
Capital - - . - - - - — 1,000,000.00 | receivership was announced, but the | the district a very desirable one. 
Net Surplus - - - : : ° 1,614,092.61 | funds had been withdrawn and cannot | x *. 
Total Assets - - - : - - - $7,482,209.76 be located. There are also amounts | gparTHOLOMAY-DARLING MEETING 
of $150,000 of deposited premiums and | oe. Weed Darli Cc 
i dé a r iS $75,000 trust funds, which are sought. | ye bartholomay-Varling Company 
Surplus to Policy Holders $2,614,092.61 by the receiver, W. R. T. Ewen. . | of Chicago gave its annual get-together 
CHANGES IN 1920 The collection of any money from | dinner at the University Club, Monday 
policyholders will be difficult, for it is | evening. In addition to the department 
Increase in Assets - : - - : $770,539.86 said that less than 10 percent were re- | Managers of the office, C, F. Frizell, of 
Increase in Reserves : : - - . 666,787.23 quired to sign power of attorney. It is | Philadelphia, vice-president and general 
$103,752.63 also said- by the attorneys for the | manager of the Indemnity Insurance 
Decrease in Net Surplus - : : - - 396,247.37 creditors, Binckley & Mooney, that the | Company of North America; W. P. 
Increase in Capital Stock - - - : - — $500,000.00 record books are in such condition as | Robertson, manager of the Liverpool 


| & London & Globe, and W. A. Chap- 
| man, manager of the Home Fire & 
Marine, were present. The Bartholo- 
| may-Darling Company fepresents these 
| companies. John W. O'Leary, vice- 
| president of the Chicago Trust Com- 
| pany, was the principal speaker. He 
| told about the economic conditions of 
ithe day. The Bartholomay-Darling 
| Company had a very satisfactory year 
{and is growing every day. 
a 


| FOSTER RETURNS 





TO CHICAGO 


| Rufus M. Foster, who has been con- 
| nected with Samuel D. Works of Min- 
| neapolis in the management of 
| Zenith Companies and the operation 

of a general agency there, has perma- 
| nently located in Chicago with the 
| American General, working both in 


the‘ 





|| “Casualty Company has special prop- 
|| osition to offer Chicago brokers con- 
| trolling $20,000 worth of Casualty 
business.” 

Address A-5 


| 
| care The National Underwriter 











Inspections 





Office with Jos. C. Knight & Co. 
Room 1568 Ins. Exchange, CHICAGO, ILL. 








| 
| 
| 22 years in this field. 


Phone Wabash 3033 


in Chicago, Cook County and the Greater’ Metropolitan Distrit- 
This inspectorate very properly gauges the expectancy of fite- 

risks and intelligently anticipates events before they occur. 

F : " signed sells this talent to companies, agents, brokers and the business 

public, herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Com- 

mittees and all those who formulate insurance laws designed or the public weal. 

—Dixit et Fecit 


The under- 


C. W. PIERCE 


Independent Inspector and Fire Prevention Counselor 
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and outside the office. Mr. Foster is 
giving his chief attention_to the de- 
velopment of business in Cook county. 
The American General has_ been 
licensed in Illinois and will operate in 
Minnesota, Wisconsin and _ Indiana. 
Mr. Foster at one time traveled in the 
Cook County field. 

* 


* * 


WHY BLANKS ARE CALLED FOR 


Superintendent Thomas J. Houston 
of Illinois caused some consternation 
among the fire companies when he 
asked for copies of all their policy forms 
and blanks. Mr. Houston finds that 
frequently some one will write to his 
office asking if a company has the right 
to use this or that form or policy. 
Under the fire act he has the right to 
call for these documents to be kept on 
file in his office. Under the law he is 
specifically required to pass on life 
policies and all like forms. Therefore, 
he has a complete file of life policies 
and blanks. He has also a very com- 
plete file of casualty blanks and policies. 


He desires to be similarly equipped | 
from a fire insurance standpoint. 
* & * 


MIDWEST HAS NOT REINSURED 


It was stated in the last issue that 
the Mid-West Auto Indemnity Asso- 
ciation, a reciprocal at Freeport, IIL, 
has been taken over by the Economy 
Automobile Insurance Association of 
that city. It seems that the Economy 
Automobile and the Reliable Motor In- 
demnity of Freeport have merged under 
the name of the Economy. The Mid- 


West Indemnity is not involved in the | 


deal and will continue independently. 
Tue NATIONAL UNDERWRITER regrets that 
it was misinformed in this matter. 

The Mid-West notified the Illinois 
department early in December that it 
expected to continue in business. It ar- 
ranged to have the necessary $25,000 
surplus on hand Jan. 1. J. C. Peasley 
is secretary of the Mid-West Insurance 
Agency Corporation, which is attorney- 
in-fact for the Mid-West Auto, and A. 
P. Woodruff is president. 


BLUE GOOSE DANCE-DINNER 


\ dinner-dance will be given by the 
Illinois Pond of the Blue Goose at the 
Hotel La Salle next Saturday evening, 
Jan. 14, at 6:30 p. m. Most loyal gander 
Ralph S. Waltersdorf announces that 
this will be the big social event of the 
season. An attendance of 200 is ex- 
pected. There will be souvenirs for 
the ladies, favors for the men, music by 
Benson’s Orchestra, and special enter- 
tainment features. 

*k ek * 


NELSON NOW IN CHARGE 


The American Eagle, Continental, 
Fidelity-Phenix and Farmers of Cedar 
Rapids, Ia., which have handled their 
hail operations separately heretofore, 
will in the future have a joint hail de- 
partment in charge of Jacob Nelson, 
executive special agent in the western 
department of the American Eagle. He 
will make his headquarters in Chicago. 
Mr. Nelson has recently been in the 
Canadian Northwest and attended the 


meeting of the Canadian hail com- 
panies. 
*k * x 
GOES ON SOLE AGENCY BASIS 


The Niagara Fire decided on Feb. 1 
to go on a sole agency basis in Chicago 
making Moore, Case, Lyman & Hub- 
bard the sole representative. The 
O’Brien Insurance Agency relationship 
will be given up. 

* * 
ST. PAUL JOINS CONFERENCE 


The St. Paul Fire & Marine, which 
has been operating independently, has 
applied for admission to the Western 
Hail Association. The Western Union 
assumed jurisdiction over the hail busi- 
ness and, of course, this brought the 
St. Paul in line so far as the rules 
were concerned, However, no company 
is obliged to join the organization. The 
Great American and the Rochester 


Underwriters have returned to the 
Western Hail Association. The Hawk- 
eye Securities Fire of Des Moines is 
the only Union company that is C&S 
side the organization. 


* * * 


QUEEN SHOWS FINE INCREASE 


The western department of the 
Queen showed a substantial increase 
in premium income over that of 1920. 
This is one of the few departments in 
the west to show an increase over the 


previous year’s business. The showing 
is all the more creditable because 
Manager P. McGregor was in- 


capacitated during the year and has not 
been at the office for six months or so, 
he being abroad for his health, The 
department is in charge of Assistant 
Manager W. E. McCullough and As- 
sistant Manager C. P. Helliwell. 

e < 


GUND HAS U, 





Ss. LLOYDS 


Inasmuch as Crum & Forster have 
| taken over the fire insurance depart- 
| ment of the United States Lloyds, Fred 
| M. Gund, manager of the western de- 
| partment at Freeport, Ill., will have 
| jurisdiction over the states in his field. 
| The automobile and marine business 
| will continue to be supervised by Apple- 
;ton & Cox. Manager Gund says that 
the company will be planted con- 
| servatively among local agents, but will 
be used largely for reinsurance pur- 
| poses. The United States Lloyds 
started as a Lloyds organization but it 
was later changed into a stock com- 
pany. Its capital was recently increased. 

* * * 


President J. A. Swinnerton of the 
American Eagle is visiting the western 
department in Chicago. Manager E. A. 
Henne called in the field men to meet 


him. <A dinner was given Tuesday eve- 
ning. 
* * * 
W. A. Chapman of the Fireman’s Fund, 
H. C. Eddy of the Commercial Union, 


Fred S. James and C. R. Tuttle of the 
North American have been reelected as 
directors of the Western Adjustment, 

* * * 

J. H. Gwinn, superintendent of agen- 
cies in the western office of the Fire- 
men’s, is at Henrotin Hospital in Chicago 
where he was-operated on for appendi- 
citis. 

* = aa 

Benjamin Auerbach of Herrick & Auer- 
bach of Chicago will leave in a few days 
to spend the winter in southern Cali- 


fornia. 
i a 
Charles R. Street, president of the Fi- 
delity-Phenix, is spending the week in 
Chicago. 


eo e 

Charles H. Coates, president of the 

National Liberty, is in Chicago this week. 
. s . 


Walter H, Sage, general manager of 
the western department of the Great 
American, left last Sunday for a vaca- 
tion trip to California. Mr. Sage has 
been taking an active interest in the de- 
velopment of the western department 
business of the Great American and has 
earned a rest. 


Richard H. Pickering has resigned as 
a member of the Chicago local agency of 
Bowes, Merrick & Pickering, and will 
become a general insurance broker in 
Chicago. Mr. Pickering will open an 
independent office for the handling of all 
lines of insurance. Before going with 
the Bowes, Merrick & Pickering agency, 
Mr. Pickering was general agent in Chi- 
cago of the Equitable Life of Chicago. 
o o e 
W. F. Wildhage, who has been con- 
nected with the office of Fred S. James 
& Co. and Marsh & McLellan in Chi- 
cago, has gone with the new American 
General of Chicago, which has just been 
licensed, as its chief accountant. 
o s e 
William F. Hochfeldt, who has been 
connected with the Aetna Life office 
in different capacities under Manager 
George T. Tramel at Chicago, has been 
appointed superintendent of the personal 
accident and health department in the 
office. Mr. Hochfeldt is well known to 
insurance men, having formerly been 
connected with the Chicago office of 
the Home of New York. He is president 
of the Aetnaizers Club. 
es ¢ @ 
The Illinois Automobile Insurance Ex- 
change of Bloomington, Ill. has ap- 
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United States Fire Branch 
J. L. KELSEY, General Agent 
80 Maiden Lane, New York 





H. W. MURRAY, Supt. of Agencies 19 So. La Salle St., Chicago 

















We desire Live Agents in all protected towns in which we are not represented. 
Write for particulars. 


Ohio Valley Fire & Marine Ins. Co. 


Frank M. Fisher, Pres. PADUCAH, KY. 
R. G Fisher, Manager 




















The COLUMBIAN NATIONAL 


ay FIRE INSURANCE COMPANY 
LANSING, MICH. 





ASSETS - 
SURPLUS TO POLICYHOLDERS 


$1,981,305.41 
$1,170,026.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachussetts, 
Rhode Island, Louisianz, California, 
Tennessee and Kansas 


A Reliable Progressive Agency Company Representatives Solicited 

















EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 














THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Cash Assets Over $250,000 
Net Cash Surplus Over $150,000 
Licensed In 
OHIO, ILLINOIS, MICHIGAN, PENNSYLVANIA, 
DISTRICT OF COLUMBIA, INDIANA and MASSACHUSETTS 
Writing General Fire Business 
Paying 25% Dividends to Policyholders 
S. N. FORD, Pres. G. W. DEYARMON, Sec’y 








KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 
The Western Insurance Co. 


Allof Pittsburgh, Pa. 
Combined Capital - $ 900,000 Combined Net Surplus $ 733,329 
Combined Assets-- 3,179,134 Combined Surplus to Policyholders 1,633,329 
HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA, 


Patabtc Agents Wanted in |FISH & SCHULKAMP 
ennsylvania, Ohio, Illinois General Agents for Wisconsin 
and Wisconsin.) Madison - Wisconsin 
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FACTS 


The business readjustment of the country has taken longer 
than some of us had been led to expect. But unless world 
conditions affecting the United States are worse than we 
believe them to be, the coming year should see our own re- 
adjustment well advanced. In many business lines the trough 
of business depression has been passed and conditions are 
nearing stability. 


After having struggled through seven years of sucessive 
emotional crises, Americans seem at last about to return to 
their natural progressive common sense and optimistic 
determination. 


Since the year 1837 the old WESTCHESTER has weathered 


the gale of panics, financial depressions and conflagrations. 


Why not start the New Year right by toning up your agency 
with representation of the WESTCHESTER? 
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WESTERN DEPARTMENT 
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FIRE— 
M ARINE— 
AUTOMOBILE— 
RIOT and CIVIL 
COMMOTION—EX- 
PLOSION — SPRINK- 
LER LEAKAGE — TOR- 
NADO—RENTS—USE and 
OCCUPANCY — TOURISTS 
BAGGAGE—REGISTERED MAIL 


Old Colony 


Iusurance Company 
BOSTON, MASSACHUSETTS 


STATEMENT, 1921 


Boston 


Jusurance Company 
BOSTON, MASSACHUSETTS 


STATEMENT, 1921 


$13,616,501 
9,960,185 
3,656,315 
000,000 

- 4,656,315 


FIRE—MARINE—AUTOMOBILE— 
SPRINKLER LEAKAGE —EX- 
PLOSION—RIOT and CIVIL 
COMMOTION—TORNA- 
DO—RENTS—USE and 
OCCUPANCY—TOUR- 





, a 2. 2 5 oe osbeeesentnkobanescnenaeedias $4,113,485 
=  aug ee a ee 1,979,052 
D, od fl 7 hon vncdeaghacgsascndasoanet ed 1/134,433 

MAIL A RNR ARIAT IEA OLE GES. 1,000,000 
Net Surplus to Policyholders..............-..ss-sseee 2,134,433 














HOME OFFICE, 87 Kilby St., Boston, Mass. 


Western Department Pacific Coast Department 
Lansing, Michigan 230 Sansome St., San Francisco, Cal. 
Rawlings & Hewett, Managers A. T. Bailey, Manager 

















pointed John M. Walshe as district man- 
ager in charge of its Chicago office. 
Accountants are now checking up the 
records and accounts under the admin- 
istration of former Manager James T. 
Harrop. 
v s s 

The Examiners Association of Chicago 
will hold its next meeting Jan. 19, the 
speaker being Clarence Goldsmith, as- 
sistant chief engineer of the National 
Board, who will speak on “Classifica- 
tion.” 








| CHANGES IN THE FIELD | 








Crum & Forster Changes 


Baldwin C. Chittenden, for some 
years New York state special agent for 
the Crum & Forster companies, is now 
associated with John Beecher in the 
management of the Brooklyn branch 
of the same office. He is succeeded in 
the field by Alexander L. Ross, a gradu- 
ate of the head office of the companies, 
who served in the city department for 
seven years and later for some months 
in the southern department. He will 
— headquarters in New York 

ity. 

The Crum & Forster companies have 
appointed G. Russell Souder as special 
agent in northern New Jersey for all 
counties save those of Essex, Bergen 
and Passaic, which latter territory will 
be supervised by Henry Borchers. ' Mr. 
Borchers will continue to aid in the 
development of the brokerage business 
of the office throughout the metropoli- 
tan territory as well, work in which he 
has been successfully engaged for some 
time past. 





M. E. Barden 


M. E. Barden of Cleveland, who has 
been automobile special agent forthe 
North British & Mercantile and allied 
companies in Ohio and Michigan for the 
past two years, is leaving Feb. 1 and 
will be associated with C. L. Harris & 
Co., automobile claim adjusters at 
Cleveland. Harris & Co. have made 
rapid strides in the past few years in 
handling automobile losses, having es- 
tablished offices in both Youngstown 
= Akron in addition to the Cleveland 
office. 





Caledonian’s Changes 


William C. Norton, special agent of 
the Caledonian in the New England 
field, has been appointed assistant to 
General Agent Robert R. Clark, of 
Boston. R. T. Sweeney, who has been 
assistant to Mr. Clark, is to be pro- 
moted to an important field position in 
the west. Mr. Norton has spent his 
entire business life in the service of the 
Caledonian and has the confidence of 
the management. 





A. J. Hughes 


A. J. Hughes of Rochester, N. Y., 
special agent of the American Eagle, 
has resigned to go avith the local agency 
of Gere & Stohrer of Syracuse. This 
agency has purchased the Alonzo W. 
Haight Insurance Agency and com- 
bined it with its own. 





R. E. Bolling 


Richard E. Bolling has been ap- 
pointed special agent for the Home in 
the Tennessee field where he will assist 
State Agent Sherly. Mr. Bolling is a 
graduate of the Tennessee Inspection 
Bureau and has an intimate knowledge 
of insurance men and conditions in his 
home state. 





L. G. Allan 


L. G. Allan, who has been special 
agent of the Atlas in Nebraska and 
Kansas, has been appointed special 
agent of the company in Iowa. 





Frank Finley 


The National Union has appointed 
Frank Finley special agent in New 
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Jersey, 
Fred Ackerman. Mr. Finley was for- 
merly connected with the improved risk 
department of the Niagara Fire, before 
which, in turn, he traveled in the west 
for the National Inspection Bureau of 
Chicago. 





W. E. Jawien 


W. E. Jawien, Illinois state agent of 
the Phoenix of England, has been ap- 
pointed to a similar position with the 
Old Colony and Boston, with headquar- 
ters in the Peoria Life building at 
Peoria. He had a fine training in rat- 
ing, having been connected with the 
Ohio Inspection Bureau. 


p : 1 
where he will assist State Agent 


H. F. Burt 


H. F. Burt, state agent of the Fire- 
men’s in Montana, has resigned. Until 
a successor is appointed the field will 
be looked after by the North Dakota 
state agent and the Rocky Mountain 
agent of the company. 





Edgar E. Parker 


Edgar E. Parker has been appointed 
special agent of the Hanover in Illinois 
with headquarters at Peoria, succeed- 


| 


ing Day, Je, resigned. Mr. 
Parker will act as assistant to State 
Agent W. K. Maxwell. Mr. Parker 


was formerly with the J. H. Blusch 
agency at Peoria. 





_ VIEWED FRO 


- By G. A. 
COUNSEL 


Announcement is made by Henry 
Evans, chairman of the board of the 
Continental, Fidelity-Phenix and 
American Eagle, of the appointment of 
Lamar Hill as counsel for these com- 
panies, succeeding Gomer H. Rees, re- 
cently resigned. “Mr. Hill was born in 
Atlanta, Ga., May 27, 1885, educated 
in the public schools and University of 
Georgia, and admitted to practice law 
at Atlanta, 1906. He served as special 
assistant to the. Attorney General of 
Georgia in the case of the State against 
the Tennessee Copper Company and 
the Duckton Copper & Sulphur Iron 
Company in the Supreme Court of the 
United States, which resulted in a vic- 
tory for the State. He entered the 
Second Officers Training Camp, at Fort 
Oglethorpe, Ga., in August, 1917, and 
was commissioned a captain of In- 
fantry. He was made Assistant Divi- 
sion ‘Adjutant of the 81st, or Wild Cat 
Division and was on staff duty with 
that division until its return from 
France, 1919, serving then as Adjutant 
General of the division. 

On his return to the United States 
he was assigned to duty with the vari- 
ous boards of officers in New York City 
in charge of rédelivering to the owners 
of vessels taken over for use by the 
War Department during the war and 
settlement of claims for damage. On 
his discharge from active service he 
was recommissioned as_ lieutenant 
colonel, which rank he now holds. 

After his discharge from active duty 
he was for a time “special assistant to 
the Attorney General of the United 
States in the case of the United 
States vs. American Sugar Refining 
Company, et al, an action for the disso- 
lution of the so-called sugar trust, and 
was engaged in the general practice 
of law in this city. 

s s 





EVANS GROUP’S NEW 


REPORT ON THE NETHERLANDS 


’The New York department examina- 
tion of the Netherlands on June 30, 
showed that it had assets $1,347,805 
and surplus $531,944. These figures 
were reached by taking the market value 
of securities on that date. There has 
been considerable improvement since 
that time. The company’s statement 
as of Dec. 1, showed assets $1,433,644 
and surplus $617,784. When the final 
figures for the year are out United 
States Manager H. W. Letton says that 
the showing will be even more satisfac- 
tory. 
e * * & 

* HAROLD KNOX IN NEW POST 


Harold Knox, secretary of the fire 
department of the Importers & Export- 
ers, has resigned, effective Jan. 31, to 
become secretary and managing under- 
writer of the Hampton Roads Fire & 
Marine of Norfolk, Va. The Hampton 
Roads is a company which has been 
organized within the past few months, 
James A. Blainey being president, and 
itis backed by Norfolk business and 
financial men. Its capital is $500,000, 
and the surplus equal to the capital. 
His experience as fire inspector, special 
agent, underwriter and executive fits 


M NEW YORK 


WATSON 








Mr. Knox well for his present position. 

Early in his insurance career, Mr. 
Knox was inspector for the Factory In- 
surance Association in the Carolinas 
and Virginia. He was also special 
agent for the Svea for part of New 
York State, New Jersey, Maryland and 
District of Columbia. He was then 
special agent for the Atlas for several 
years, covering Pennsylvania and 
Maryland. Three years ago, when the 
Importers & Exporters entered the fire 
field, Mr. Knox organized the fire de- 
partment and has managed it since 
that time. 

* * * 
MANY SALES ROOM FIRES 


Underwriters are becoming worried 
over the large number of fires reported 
from sales rooms in mercantile struc- 
tures in New York, which buildings, be- 
ing rated as fire-proof and containing 
approved sprinkler systems, naturally 
pay low tariffs. The latest practice 
apparently of concerns or individuals 
finding legitimate business slow, is to 
stack a lot of their perishable goods 
under a sprinkler head, and by a small 
flame cause the head to open; the re- 
sult being a heavy water damage be- 
fore the flow can be shut off or the 
patrolmen spread their covers. It is 
quite possible to gather a stock of fine 
gloves or other wearing apparel valued 
at from $10,000 to $15,000 within a 
very small compass, and while the loss 
thereupon from an incipient fire would 
not be heavy, the water damage would 
run into large figures. It is recalled 
that some vears ago the insurance com- 
panies paid a $200,000 loss upon a glove 
stock in this city, the damage almost 
entirely being the result of water, which 
saturated the walls and caused the 
gloves to “spot” so badly as to make 
them practically worthless, save as bar- 
gain counter offerings. 

* * 


| 
| 
| 


COMMERCIAL UNION CHANGES 


Late important appointments an- 
nounced by the management of the 
Commercial Union group of com- 
panies include those of A. C. Broderick 
as general agent in charge of the 
agency and brokerage business, with 
offices at 55 John street, New York. 
of W. B. Burchell as general agent in 
charge of the New England field, with 
headquarters at New York, and Charles 
H. Smith as automobile special agent 
and adjuster for Philadelphia and con- 
tiguous territory, with headquarters in 
the company’s building, 420 Walnut 
street, Philadelphia. Mr. Broderick 
succeeds W. F. Penny, recently re- 
signed to devote his entire energies to 
developing his local agency business at 
Westport, Conn. 


ALDEN IS ASSISTANT SECRETARY 


Following its long established _Prac- 
tice of filling important posts in its 
service by men already in the employ of 
the company, the Home has appointed 
Frank W. Alden as assistant secretary. 
Mr. Alden has been the state agent in 
Maine for a number of years prior to 
which he formerly traveled the field 
as special agent. His initial under- 




















ASSETS 
Bank Stocks and United 
oe Government 
Beet ee ee 5 . $324,987.71 
Preferred Stocks and 
| RESP 10,903.21 


Cash in Banks and Office 69,573.19 


Premiums in Course of 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Forty-Fifth Annual Statement December 31, 1920 





Collection.......... 14,094.22 
Accrued Interest... ... 1,404.08 
$420.962.41 


Increase in Assets, $50,691.95 


M. S. CREMER, President 





Increase in Reinsurance Reserve, $31,882.30 


HENRY F. TUERK, Secretary 


LIABILITIES 

Losses in Process of 

Adjustment ........ $ 5,972.61 
Reinsurance Reserve... 109,009.96 
Reserve for Taxes... .. 3,000.00 
Reserve for other 

Contingencies... .... 1,500.00 
Capital. . ..$200,000.00 
Surplus... 101,479.84 301,479.84 

$420,962.41 


Increase in Surplus, $11,430.67 











Tas Narronma, Uspsrwnires ds the 
Agencies With 


DIRECTORY OF LOCAL AGENTS 


es Among the Promineat and Reliable 
tside Business. Advertisements 
Accepted. 





MINNESOTA 


OHIO 





_— INSURANCE AGENCY 
All Classes of Insurance 
525 Plymouth Bldg. 
MINNEAPOLIS, MINN. 


DWARD E. SHIPLEY 
GENERAL INSURANCE 


General Agents 
United States a & Guaranty Co. 
Surety 
608 First National Bank Building 
CINCINNATI, OHIO 





F H. WAGNER AGENCY 
: Insurance Agents and Adjusters 
529-534 Plymeuth Building 


MINNEAPOLIS, MINN. 





CARD INDEX RECORD FOR 


AGENCIES 
The Only System that Is Right 
Furnished Complete—Lowest Prices 


THE NATIONAL UNDERWRITER 
Insurance Exchange Chicage 


THE BROOKS & STAFFORD 
COMPANY 


Insurance 


1231 Chestnut Avenue 


CLEVELAND OHIO 





HE BINGHAM & DOUGLASS CO. 
Established 1870 


GENERAL INSURANCE 
te handle all classes ef Insusanct 
e or small. 


The Cuyahoga Bidg. 


We are equi 
im amounts 





CLEVELAND, OHIO 








NEW 


LIBERTY ST. 


NORTHERN 
INSURANCE COMPANY 


OF 


YORK 











MARINE 








AND ya —— ERS 


Insurance Co, 


OF NEW YORK 
47 BEAVER STREET 


AUTOMOBILE 














20 


THE NATIONAL 


UNDERWRITER 


January 12, 1922 





writing training was had in the Water- 
ville, Me., local agency of Boothby & 
Co. He will come to the head office 
within a few days and will have juris- 
diction over the New England territory, 
with the business of which he is un- 
usually familiar. A popular figure in 
New England field circles, Mr. Alden’s 
associates will learn of his latest ad- 
vancement with keen interest. 


PRINCIPAL PROBLEMS 
TO BE SOLVED IN 1922 


(CONTINUED FROM PAGE 4) 
permitted a high acquisition cost in these 
large cities because there has not been 
before the same necessity for effecting 
a saving. Now that the companies must 
cut the corners further in order to get 
down the expense ratio, it is quite likely 
that the pruning knife will be used on 
these four cities. Agency deals will be 
modified, commissions shaved, and operat- 
ing costs brought down. Unless changes 
of this kind are made companies cannot 
hope for a lowering of the expense ratio 
for the year. 


Mere Cooperation Expected 


A better understanding among fire 
companies will probably be effected dur- 
ing the year. In 1921 there was a strong 
rush for premiums, After the first few 
months of last year, companies began 
to feel the effect of the financial depres- 
sion. Premiums commenced to drop. 
New business became difficult to get. 
Companies felt the pressure, and com- 
menced to drive for business. They 
urged their special agents to greater ef- 
forts, and field men in turn began to 
press down on local agents. The cry 
was for business and more business. 
Companies put on extra steam, and in 
every way extended themselves to write 
more premiums. 


Rules Disregarded 


As a result of this pushing for busi- 
ness rules governing various classes 
were violated. Companies began to wink 
at irregularities. If a rule of some sort 
stood in the way of getting a juicy pre- 
mium the rule was brushed aside. Com- 
panies that had never before shown a 
disposition to break over the traces last 
year decided to get business in spite of 
the rules. Demoralization crept into 
many branches of the business as a con- 
sequence. It is now seen that compa- 
nies must get together again on some- 
thing like the old basis. They cannot 
continue to follow their independent 
courses without considering the results 
to the business as a whole. Unless com- 
panies cooperate more closely than they 
did last year, the business will suffer. 
There must be more harmony in fire in- 
surance. Many far-sighted officials rec- 
ognize the need for a uniform plan of 
action, and will this year bring about a 
better understanding among companies 
and officials. It is more generally recog- 
nized that all of the evils in the fire 
insurance business cannot be corrected 
by merely acquiring more premiums. 


Investment Outlook Bright 


Practically all of the fire companies 
made an excellent showing last year so 
far as investments were concerned. One 
of the larger companies has a $600,000 
profit after paying a substantial divi- 
dend to stockholders. In other words, if 
last year’s record can be duplicated in 
1922, this company can pay its regular 
dividend to stockholders and lose $600,- 
000 in its underwriting, and yet be even 
with the board. This conveys some idea 
of the favorable condition of the invest- 
ment market. There are plenty of good 
buys available to fire companies. De- 
spite the fact that fire companies have 
to buy investments that are liquid, and 
that can be easily realized upon it is 
very possible to secure a number of good 
investments that will show a good re- 
turn. From the financial end of the busi- 
ness, there are to be heard nothing but 
expressions of encouragement. For 1922 
it is quite safe to predict that the com- 
panies will make a good showing on 
their invested funds. 





Irvine Gets London Guarantee 


Thomas J. Irvine, formerly assistant 
secretary of the St. Lawrence & British 
Empire Fire Underwriters Agency of 
Toronto, has been appointed manager of 
the fire department of the London Guar- 
antee & Accident in Canada. 





ROCKFORD MAN TAKES LIFE 


D. A. PerLee, Examiner for American 
of Newark, Commits Suicide 
at His Home There 





Daniel A. PerLee of Rockford, Ill., a 
daily report examiner in, the under- 
writing department of the American 
Insurance Company, committed suicide 
by shooting himself through the heart 
ene night last week in a fit of despond- 
ency. Mr. PerLee was in his office the 
day before and complained of feeling 
ill. When he retired he still complained 
of being in bad shape and did not get 
up as usual the next day. No effort 
was made to arouse him: until 11 
o’clock in the morning when his wife 
found him dead. Mr. PerLee went to 
Rockford about two years ago to be- 
ccme an examiner. He developed 
melancholia a few months ago. West- 
ern Manager Charles E. Sheldon paid a 
fine tribute to Mr. PerLee stating that 
he was a man of splendid ability. Mr. 
PerLee was formerly located at Kansas 
City, where he traveled for the Frank- 
lin of Philadelphia until it was taken 
over by the Home of New York. Then 
he went in the field for the American 
and later was called to the western of- 
fice. He was 37 years of age and leaves 
a widow and two children. 


To Celebrate Anniversary 

The Maryland Casualty is arranging 
for its 25th anniversary celebration. 
On Mar. 1 of next year the company 
will be 25 years ald. The celebration 
next year will be held May 16-18. The 
announcement has been sent out early 
inasmuch as a contest will be carried 
on this year to decide the eligibility of 
attendants. A system of credits is 
worked out so that every representa- 
tive will have a chance to qualify. 





Issues New Transit Policy 


Announcement is made by the Hart- 
ford Fire of the issue of a new automo- 
bile transit policy, called the “shippers 
clearing house series.” These policies 
are similar to the old automobile truck 
policies, but it is said that the rates are 
conditioned upon the assured having the 
Shippers Clearing House service. The 
transportation insurance is part of a 
special service to be carried on by three 
separate corporations. The Freight De- 
livery Service Company will have charge 
of employing the truckmen who will han- 
dle the goods, the truck men to be 
bonded by the Hartford Accident & In- 
demnity and appointed upon the recom- 
mendation of Hartford Fire local agents. 
The Shippers Clearing House gives dou- 
ble service for goods in transit, locating 
goods lost or missing or delayed. The 
combination of these precautions, both 
to guarantee shipments and guarantee 
the men performing the work on the 
shipments will make this line unusually 
safe. It is also announced that the Hart- 
ford will soon issue in the same series 
warehouse-to-warehouse transit policies. 
These will cover goods from the time 
of leaving the shipper until in the hands 
of the consignee, including the railroad 
transportation. 


Patrons Mutual Loses 

LANSING, MICH., Jan, 10.—The Pa- 
trons Mutual Fire, of Cadillac, Mich., 
affiliated with the Grange, cannot refuse 
to pay fire losses merely because the 
policyholder is behind in his Grange 
dues. That is the decision of the Michi- 
gan supreme court in a suit brought by 
John D. Howe, against the mutual. He 
claimed that he was in good standing in 
the organization and that the ruling was 
a “subterfuge to evade payment.” Judg- 
ment was given in his favor in the lower 
courts and affirmed by the supreme court, 

Another suit has been brought to test 
the clause in the policies of the Patrons 
Mutual Fire which provides for an ap- 
peal from an adjustment of a loss but 
forbids further appeal to the courts. 
Edwin Husted of Manton, Mich., has 
started suit in the circuit court to re- 
cover a loss. His policy was for $9,800. 
Last June he lost his farm buildings. 
The local adjuster appraised his loss at 
$8,000, but the central board of adjusters 
cut this to $2,700. The assured contends 
the clause denying the right of appeal is 
a violation of his legal rights and in- 
validates the policy, 


‘ding date. 








Did Anyone Ever Hear 
The Like of This? 

















A gentleman was just in my office, 
and as the talk veered to insurance he 
recounted his experience with an auto- 
mobile policy, saying: 

“IT remember the last time my Ford 
was stolen, that being the third time, 
they didn’t get it back, and the company 
didn’t settle with me for almost ninety 
days, and I had saved so much money 
in that time by not having the car, 
that I felt almost ashamed to take any 
money from the company.” 

J. B. T., Omaha, Neb. 





Dawes Is Vice-President 


B. G. Dawes, Jr., Son of B. G. Dawes, 
Sr., president of the Pure Oil Company 
of Columbus, is now vice-president of 
the Eureka Security Fire & Marine of 
Cincinnati. Mr. Dawes will make his 
residence in Cincinnati and take an ac- 
tive part in handling the business of the 
company. While his duties will likely 
keep him largely inside the office, he 
may from time to time make trips into 
the field to get acquainted directly with 
the agency plant and its methods of op- 
eration, 

For the past two years, Mr. Dawes 
has been assistant manager of the Pure 
Oil Company Refinery at Warren, Pa., 
and previous to that was in both the 
French and American armies during the 
great war. He has not yet fully recov- 
ered from exposures suffered during the 
war. 

Mr. Dawes is a member of the well- 
known Dawes family of Chicago, a 
nephew of Charles G. Dawes, director 
of the budget and R. M. and M. C. 
Dawes, all connected with the Central 
Trust Company of Chicago. 


Morton Jones to Wed 


Morton T. Jones of R. B. Jones & 
Son has announced his engagement to 
Miss Pauline Perry of Kansas City. 
Miss Perry is a daughter of J. W. Perry, 
president of the Commerce Trust Com- 
pany. Feb. 28 has been set as the wed- 
Mr. and Mrs. Jones will at- 
tend the mid-winter conference of the 
National Association at Chattanooga in 
March. 


Kieffer Now Zenith Official 


President Philip J. Kieffer, of the 
American General of Chicago, has been 
elected vice-president of the Zenith 
Companies of Minneapolis. The Zenith 
Companies is an organization holding 
stock of the Merchants Life & Casualty 
of Minneapolis, two or three companies 
in Canada, and also owns stock of the 
American General. It also conducts a 
general agency. 


Kansas City Board Elects 


KANSAS CITY, MO., Jan. 10.—The 
newly elected officers of the Kansas City 
Fire Underwriters for 1922 are: Presi- 
dent, Lester Gray, of the Bales, Hogsett 
& Gray agency; vice-presidents, George 
Oppenheimer, of Oppenheimer Bros., and 
Walter Bales, of Bales, Hogsett & Gray. 
Mr. Gray was for a number of years 
State agent of the Springfield Fire & 
Marine. He is a member of the com- 
mittee here on uniform forms, and has 
been working with the Chicago commit- 
tee to iron out differences. 

Members of the executive committee 
elected were: For two years, George 
Oppenheimer and W. R. Anthony; for 
one year, L. B. Ely. 

A change was made in the by-laws, 
defining a solicitor, in which it is re- 
quired that one must be devoting his full 
business time to the insurance business 
to be entitled to use the name. An 
exception is made where a man is a 
trustee for an estate in which he is in- 
terested. 

The executive committee has a meet- 
ing scheduled for Jan. 28, and the plans 
for the activities for the year will then 
be worked out. 





FILM HAZARD SERIOUS 


MILWAUKEE REPORT TYPICAL 


Space Overcrowded, Few Precautions 
Observed and Protection Usually 
Inadequate 





Increasing attention is being called to 
the risks involved in film exchange 
buildings. The film business has grown 
enormously in recent years, and has suf- 
fered very little from the financial de- 
pression. If it has suffered, the differ- 
ence seems have have been made up by 
crowding the space used by the ex- 
changes, and similar means of saving. 
Conditions which may be met in almost 
any city are outlined in a report by the 
Wisconsin Inspection Bureau, which 
recently made an inspection of the Toy 
building in Milwaukee, 172-174 Second 
street, a six-story and basement build- 
ing ef fireproof construction. The re- 
port is indirectly an analysis of the 
special hazards which the fire under- 
writer has to contend with increas- 
ingly, in these days. The report is in 
part as follows: 

Special Hazards Heavy 


The special hazards are confined prin- 
cipally to the film exchanges and are 
heavy, poorly cared for and poorly 
guarded against, There are a large num. 
ber of tenants, several on each floor 
above the second, most of them handling 
films. Conditions generally are very 
crowded, with large quantities of com- 
bustible material in these portions of the 
building. Each tenant has a vault for 
film storage. These vaults are of very 
inferior construction, plaster on wood or 
metal lath on wood studding, vented into 
the building through nonclosing iron 
grating near ceiling. Doors are tinclad, 
poor construction, mostly nonautomatic; 
not generally kept closed during work- 
ing hours. Film is stored in the usual 
racks, most of it not in containers, Ex- 
amining rooms are the same construction 
as vaults, many of them communicating 
with the vaults. Most electric lights are 
not properly safeguarded. Excessive 
quantities of film are kept in rooms and 
even in other parts of building outside 
vaults, most of which is not in con- 
tainers. Scrap film is thrown in metal 
cans, some without covers, some with 
self-closing covers. Cleanliness in gen- 
eral is very poor; much waste paper 
mixed with scrap film was found in 
boxes, cans and packages in different 
parts of the building. Smoking is pro- 
hibited by the fire department, but 
would be very hard to control in a risk 
of this kind, 

The large amount of uncovered film 
outside vaults, particularly in examin- 
ing rooms, would produce a fire of such 
intensity that escape for some might 
be impossible. The practiee of having 
the examining room communicating with 
the vault through a doorway which is 
usually open adds to this danger, 


Protection Is Inadequate 


The film exchange portion of the third 
floor and all of the fourth and fifth floors 
are sprinklered. Contract has been let 
for installing sprinklers on sixth floor. 
Good single source water supply from 
city mains, wet pipe system, installed by 
Fire Protection Company in 1921; 1905 
pipe schedule; standard spacing except 
in film vaults, which is seriously inad- 
equate. Water distribution from sprin- 
klers is considerably obstructed in some 
locations by shelving, A few one quart 
tetra-chloride extinguishers are also dis- 
tributed on the different floors. 


Eastern Notes 

The Riall-Jackson Company of Balti- 
more has resigned the agency of the 
Marquette National Fire. 

The Keavney Company of Balti- 
more has resigned the agency of the Du- 
Quesne Underwriters, which has gone 
with Walter Garland. 


Field Men’s Supplies—Field sheets, 
several forms and colors: (100, $75c; 500, 
$3.55; 1,000, $6.75.) Binders to fit sheets: 
(one-half-inch back, $3.10; one-inch 
back, $3.40.) Expense account books: 
(No. 694, paper binding, single copy, 
15c; a set of 12, $2.50); No. 692, leather 
binding, 95c each; a set of 13, $9.50.) In- 
spection slip cases: (3 sizes) .morocco 
leather with two pockets and place for 
No. 1, $1.50; No. 2, $2.50; No. 3, 
The National Underwriter, 1362 
Insurance Exchange, Chicage, Bf. 


~y pregeen, 


LR ere 











of acce 





we Uw 


sheets, 
DC; > 
sheets: 
e-inch 
books: 


copy, 
leather 
In- 





Beetle 


Spe MeT 





January ¥2, 1922 


THE 





NATIONAL 


UNDERWRITER 


21 








IRE NEWS OF THE STATES 











| 
\ 


| OHIO AND WEST VIRGINIA 














ADOPT CLEVELAND AUTO PLAN | 


Agreement Reached Between President 
Ives of Western Conference 
and Local Agents 





CLEVELAND, O., Jan. 10—Condi- 


tions agreed upon between Ralph B. | 
Ives, president of the Western Auto- | 
mobile Underwriters’ Conference, and | 
the agents here, it is believed, will prove | 


much more satisfactory than anything 


problem began to develop into enormous 
proportions. The agreement is a com- 
promise, of course, but if it results in 


In case the owners want the full cov- 
erage for accessories, an endorsement 
will be made to that effect at an addi- 
tional charge of $20 per $100, with a 
minimum of $10. These clauses are not 
to apply to commercial, electric, police 
patrol, fire department, ambulance cars, 
nor to hearses, tractors and trailers. 

No plan has been made for the inspec- 
of risks, as the agents had advocated, 
but it is believed that the value clauses 
will take care of this, as no owner will 
care to part with his car at less than it 


| is actually worth and no amount of in- 
the local agents have had since the theft | 


the improvement expected the business | 


will doubtless increase rapidly, as 
agents are ready to go after it in the 
most aggressive manner. 

One of the important features of the 
agreement is the series of value clauses 
that will be used. They range from 
the lower to the higher class of cars 
and are intended as a protection against 
temptation on the part of those who 
might take an easy plan to sell their 
cars, as they provide for settlement in 
case of loss at fixed percentages of the 
actual valme of the cars at the time they 
are stolen. 


| Mr. 


The first one provides for seitiem :nt | 


at three-fonrths of the vaiue at ths time | 


of loss; the second, 85 percent, and the 
third at 95 percent. Corresponding re- 
ductions of 40, 30 and 20 percent are 
made in the rates. These percentages 
include the reduction for the eliminatior 
of accessories. 


spection would deter the professional 
thief from following his bent. 





Standardizing Fire Hydrants 


Work of standardizing the fire hydrant 
outlets and hose couplings in Bucyrus, 
Crestline and Upper Sandusky is in pro- 
gress this week under the direction of 
W. S. Winnard of the Ohio Inspection 
Bureau. The motorization of so many 
small town fire departments, plus good 
roads has made it possible for surround- 
ing villages to help out in case of bad 
fires. In many instances this help has 
been hampered by the fact that hose 
couplings were not of uniform thread. 
Winnard’s work is considered of 
special value from a business as well as 
an insurance standpoint. 





Columbus Loss Adjusted 
CCLUMBUS, O., Jan. 10.—Final adjust- 
ment of losses on the Faibel Brothers 
department store, 631 North High street, 
burned Jan. 2 show that $60,000 was 
earried on the row of buildings in which 
the store was located, $40,000 on stock 


| and fixtures; $10,000 on rental insurance, 


and $20,000 on use and occupancy. 


These policies were widely distributed 
among practically all companies writing 
in this territory. 


percent on stock and fixtures. 

No official determination has been made 
as to the cause of the explosion which 
wrecked the Wright department store, 
Main and Third streets, several weeks 
ago. While a leaky gas main in the 
street was the cause generally assigned, 
the fire chief and the state fire marshal 
refused to fix the blame. This is ex- 
k pected to be done when the owners of 
the store or the building sue the gas 
eompany. The company carried fire in- 
surance but no explosion coverage. 





Goes with American Liability 


Charles A. Ellsberry, manager of the 
Drovers Mutual Indemnity of Marion, 
Ohio, at Cincinnati, has resigned to be- 
come a general agent of the American 
Liability in its automobile department, 





| with headquarters at the home office. 





Contractors’ Bond Business 


CLEVELAND, O., Jan. 10.—In regard 

to the statement recently made that the 
Davis & Farley Company of this city, 
has been writing large amounts of state 
contractors’ bond business, E. W. Davis, 
president of the company, said that but 
three bonds of that kind have been exe- 
cuted in his office and they were offered 
by brokers. This story originated in the 
fact that Governor Harry L. Davis is 
secretary of the Davis & Farley Com- 
| pany. 
Although the story is untrue, Mr. Davis 
| said that there is absolutely no moral or 
| legal wrong in the company’s accepting 
this business, but that it has never been 
sought and office does not want it. The 
three bonds that were executed were 
taken because two of them were for a 
man with which the office had always 
done business and the other was for a 
broker whom they wished to accommo- 
date. 
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Ohio Blue Goose Dinner 


COLUMBUS, O., Jan. 10.—The Ohio 
Blue Goose is planning for an elaborate 
Hotel, 
Columbus, the night of Feb. 7. The 
program of the entertainment is being 
arranged by a committee headed by John 
Rygal, secretary of the Ohio State Con- 
servation & Fire Prevention Association, 





To Address Cincinnati Society 


Harry Neal Smith of Cincinnati is to 
address the Cincinnati Insurance Society, 
Jan. 23. Mr. Smith will speak probably 
on some phase of automobile loss ad- 
justments. 


Field Meetings 
COLUMBUS, OHIO, Jan. 
Field Club at its regular 
ing elected as members: 
dorf, North America; 
Queen. The Ohio 
Underwriters 


Held 


10.—The Ohio 
monthly meet- 

W. J. Gils- 
D. E. Tanner, 
Association of Fire 
transacted only routine 
business. At a joint meeting B. G. Wat- 
son, secretary Columbus Association of 
Credit Men, discussed the business situa- 
tion from the credit standpoint. 





Ohio Notes 


The Ohio insurance department has 
granted a license to conduct business in 
Ohio to J. Blinn Stone of Detroit. 


0. J. Lange has been appointed as the 
representative of Osborn & Co. of Chicago, 
at Cleveland, with offices im the Kirby 
building. 

Perry W. Flicker, of the Evarts-Tre- 
main-Flicker Co., Cleveland, is able to be 
at his desk an hour or two a day, after 
an illness of several weeks. 


The C. J. Swift Company of Cleveland, 
whose offices have been located for years 
in the Superior Arcade, has moved to 418 
Sixth Street, Clair building. In the new 
location the agency has much larger 
space, which was needed to take care of 
its increasing business. C. J. Swift is 
one of the oldest fire insurance agents in 
Cleveland and holds a high place in busi- 
ness circles. 
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Now You Can Cut 
Your Automobile Losses 


Automobile underwriters need no longer stand by 
and see questionable losses eat up the profit of their 
business. With this new service inaugurated by 
Thomas T. North, they can make a judicious and 
economical selection of the risks offered; clearly and 
definitely separate the good from the bad and confine 
their writing to the portion that involves no hazards 
other than those imposed by the law of averages. 


When an application is investigated both as to its 
moral and physical aspects; when the applicant is 
checked against the information on file at this office, 
you may reasonably be sure that you— 


Know What and Whom You Insure 


Thomas T. North 


AUTOMOBILE ADJUSTER 





Special Departments for 


Automobile Loss Adjustments 


Automobile Record and Automobile Inspections 
Clearing Service and Reports 
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See JOHN W. ZUBER, President JOHN A. DODD, Secretary 
Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 
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MORE DILIGENCE IS NEEDED 





Some General Officers Say Indiana 
Audit Bureau Does Not Follow 
State Cases Carefully 





The examining or underwriting de- 
partments of general fire insurance of- 
fices are claiming that a considerable 
amount of unnecessary labor is being 
thrust upon them in connection with the 
Indiana business, through the failure of 
the several branches of the Indiana 
Audit Bureau to properly follow up 
their rate or form criticisms after they 
have been properly adjusted by the 
companies interested. 

As an illustration, an agent issues a 
policy at a rate of 1 percent, while the 
correct published estimate is 1% per- 
cent. The daily report is forwarded to 
the company through the Audit Bureau 
and a slip is attached to the report by 
the Bureau showing the correct rate, a 
duplicate of the criticism being sent to 
the agent. The company, upon receipt 
of the daily report, also writes the 
agent, asking that the policy be en- 
dorsed showing the advance and that a 
copy of the endorsement be sent to 
company through the Bureau so 
that all records may be checked and the 
criticism cancelled. In most cases the 
agents promptly answer the require- 
ments and the matter is disposed of. 

Sometimes it happens, however, that 
an agent does not use the desired 
promptness and a second notice is sent 
him by the Bureau, a duplicate going to 
the company. Two weeks later, if the 
criticism is still open, a third notice goes 
to the agent and to the company with 
the statement that if not taken care of 
in 30 days, the matter will be turned 
over to the state department. During 
all this time the company, at its end of 
the line, is calling upon the agent for a 
compliance with the criticism, and, after 
much correspondence, an endorsement 
may come along through the Bureau, 
correcting the defect, the endorsement 
bearing Bureau approval. This is sup- 
posed to take. the matter out of sus- 
pense insofar as the company is con- 
cerned. It is reported, however, there 
have been instances where risks have 
been referred to the state department 
by the Bureau, after the correction has 
been secured and the company has 
tangible evidence of this, the endorse- 
ment of correction being stamped “Ap- 
proved” by the Audit Bureau. Or, the 
60 days’ time allowance having expired 
without amendmertt by the agent, the 
Bureau is within its rights in turning 
the criticism over to the state depart- 
ment. In either case, the attorney-gen- 
eral now takes a hand and says “How 
come?” In the case of the agent who 
has failed to do the needful within 
the prescribed time, it may follow that 
he makes the correction a few days later 
and sends it through the Bureau, by it 
approved and passed on to the com- 
pany, but, still later, comes the in- 
quiry from the attorney-general, or it 
may be his query regarding one of the 
criticisms that has been disposed of in 
the proper time. In either case the 
company must clear its skirts at the 
same time wondering why the Audit 
Bureau has not already come to its res- 
cue. The fault, according to one prom- 
inent underwriter, seems to rest with 
the Audit Bureau in failing to follow 
up the criticisms turned over to the 
state department which later have been 
satisfactorily disposed of by agents. 


Self-Insurance Plan at Indianapolis 


INDIANAPOLIS, IND., Jan. 10.—A new 
city administration took control in In- 
dianapolis Jan. 1. A pretty clean sweep 
has been made of former city job hold- 
ers and some radical propositions for 
handling the city’s affairs are naturally 
appearing. One proposal, made by 
Charles E. Coffin, new president of the 
board of public works and endorsed by 
Mayor Lew Shank, is for the city to es- 
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tablish an insurance fund by discontinu- 
jing all insurance in private company and 
paying the premiums into a common in- 
surance fund. It is argued that the ex- 
perience in Indianapolis has been excep- 
tionally good for many years past as to 
city public buildings, but insurance men 
are pointing out to the city officials that 
such experience is no guarantee for the 
future and they are endeavoring to per- 
suade against action for a city insurance 
und. 

2 Insurance Commissioner McMurray has 
made a public statement that he does 
not regard the plan as practical or safe. 


Indianapolis Losses Reduced 


INDIANAPOLIS, IND., Jan. 16.—Wil- 
liam J. Curran, superintendent of the In- 
dianapolis Salvage Corps, has compiled 
figures showing comparative fire losses 
during 1921 and 1920. His figures show 
a reduction of $540,230 in fire losses dur- 
ing 1921 as compared with 1920. During 
1921 the fire losses in Indianapolis 
totalled $1,262,750. The fire department 
answered 3,108 calls, a reduction of 357 
for the year. Superintendent Curran 
gives much credit to the local fire pre- 
vention campaign which has been waged 
for the past eight or nine months by a 
committee created by the Chamber of 
Commerce and headed by Frank C. Jor- 
dan, secretary of the Indianapolis Water 
Company. ’ 

“It is my firm conviction that the city 
of Indianapolis can cut its fire loss at 
least $1,000,000 if all the citizens will 
cooperate in the fire prevention cam- 
paign,” Superintendent Curran says, “Ac- 
cording to the records in our office this 
is the first time in eleven years that the 
city has shown a decrease in the num- 
per of fires and the losses.” 


Fleming Speaks at Detroit 


DETROIT, MICH., Jan, 10.—T. Alfred 
Fleming, supervisor of conservation for 
the National Board, talked on “Fire Pre- 
vention” at the regular course of the 
Detroit Safety Council last week. He 
spoke at a dinner to the operating board 
earlier in the evening and addressed 
about 400 members of the course later. 

He outlined the work of fire preven- 
tion in industrial plants and stated that 
the work should be divided into three 











classes: First, the fire fighters, under the 
superintendent, as fire chief; second, de- 
partment heads as battalian chiefs; third, 
fire fighting employes. 

The fire fighters are supposed to battle 
with the flames until the regular fire 
department arrives; the second group of 
so-called “searchers” locate exits, fire 
escapes, etc., and see that all employes 
are safely gotten out of the building; 
the third group are salvagers, and their 
work is to remove books, valuables, 
stock, etce., from the building, as far as 
possible, to a point of safety. 

Among the guests at the dinner were 
R. C. Loughead, of the Michigan Inspec- 
tion Bureau; Gabriel Goldwater, fire 
marshal; George W. Carter, vice presi- 
dent of the Detroit Insurance Agency, 
and Charles F. Clippert, newly-elected 
president of the Detroit Fire Commis- 
sion. 


Get Aetna Savings & Trust 


Ex-Governor James P. Goodrich of In- 
diana and his brother, Edward S. Good- 
rich, president of the Randolph County 
State Bank, have purchased control of 
the Aetna Savings & Trust Company of 
Indianapolis. This trust company has 
an insurance department which was 
originally the business of the John 
Wocher & Bro. agency. 


Indiana Notes 


Charles Y. Bean, state agent of the 
Norwich Union in Indiana, has changed 
his headquarters to 804 National City 
Bank building, Indianapolis. 

The Citizens Mutual Fire of Richmond 
celebrated its 50th anniversary Jan. 11. 
Among those present was Herman N. 
Meerhoff, first president of the company 
and now 93 years old. Mr. Meerhoff is 
one of the veteran sanitary engineers of 
Indiana. 

The Policemen’s and Firemen’s In- 
surance Association, Indianapolis, has 
bought half of a two-story brick build- 
ing at 221 East Ohio street and it will 
be converted into headquarters for the 
association, which operates in 31 states. 

Fire of undetermined origin destroyed 
the mill and engine room of the National 
Handle Company at Frankfort, Ind., with 
a ‘loss estimated at $30,000. The plant 
had been shut down for several months. 
The loss is fully covered by insurance. 


The Leonard-Singleton Company has 


| 


| 
| 
| 











been incorporated at Indianapolis, with 
$30,000 capital stock, to do a general 
insurance business. The directors are 
F. E. Leonard, H. F. Singleton, P. O. 
Weintraut, B. S. Singleton and M. J. 
Leonard 

At South Bend, the Lloyd Agency and 
the insurance department of the Farmers 
Trust Company have been merged and 
will be conducted as the Lloyd Agency 
with offices in the trust company and 
Jehn H, Lloyd as manager. Mr. Lloyd 
left a special agency with the Travelers 
at Indianapolis about six months ago to 
go to South Bend to engage in the local 
agency business. 


Illinois Notes 


The Fidelity-Phenix is cancelling out 
of West Frankfort, Ill. 

George Canavan, a member of the Can- 
avan & Tarlton agency at East St. Louis, 
Ill., was married last week. 


Following the death of Mrs. Eva Rob- 
ertson at Newton, Ill., the agency has 
been transferred to Kasserman & Kasser- 
man. 


Richard E. Schramm, Illinois ‘ state 
agent of the State of Pennsylvania, an- 
nounces the arrival at his home of a new 
baby girl. Mr. 
father of three boys. 


Mr. and Mrs. James J. Johnson are 
spending the winter at Orlando, Fla. and 
toward the middle of February may go 
further south. They expect to get home 
in May or June. Mr. Johnson recently 
resigned as Illinois state agent of the 
Philadelphia Underwriters. 


The fire chief of Herrin, Ill., in his 
annual report shows total loss of build- 
ings last year $14,585 and total loss on 
contents $230,639. The total fire loss was 
$ . This means a per capita loss of 

There were 67 fires. The insur- 
ance on buildings was $90,975 and on con- 
tents $45,750. 


Michigan Notes 


The Gull Lake County Club house, at 
Gull Lake, Mich., was entirely destroyed 
by a fire thought to have been of in- 
cendiary origin the night of Jan. 4. Loss 
is estimated at $25,000 with insurance of 
about $12,500. 

The fire loss of C. E. Brandt 
at Flint, Mich., as reported Jan. 5 was 
incorrect. The loss amounted to approxi- 
mately $37,000 on stock, $1,500 on fixtures 
and $4,000 on the building and was en- 
tirely covered by insurance. It had been 
credited as a much larger loss and with- 
out insurance. 


& Co. 


Schramm is already the | 
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E. A. MARTHENS IS REELECTED 


Wisconsin Federation of Insur- 
ance for Coming Year 


| Great Northern Life Man Again Heads 
| 
| 


MILWAUKEE, WIS., Jan. 10—E. A. 
Marthens of Milwaukee, Great Northern 
| Life, was reelected president of the Wis- 
| consin Federation of Insurance at its 
annual meeting here Monday. Other 
officers elected are: Secretary, S. A. 
Oscar, Beaver Reserve, Madison; treas- 
| urer, John H. Puelicher, Milwaukee; 
| vice-presidents, Thomas A, Fagan, Ra- 
|cine, T. A. Fagan General Agency; 
| August Rebhan, Milwaukee, August 
| Rebhan & Co.; Bruce Whitney, Mil- 
| waukee, general agent Mutual Life of 
New York; C. A. Traphagen, Milwau- 
kee, president of the Time; Walter 
Schroeder, Milwaukee, Chris. Schroeder 
& Sons Co.; H. E. Lasche, Milwaukee, 
George H. Russell Co.; E. H. McMahon, 
| Milwaukee, vice-president, Northwest- 
ern Casualty & Surety; J. E. Kennedy, 
New Lisbon, state inspector of mutuals: 
C. M. Robinson, Oshkosh, Fraternal 
Reserve; D. N. Cameron, Oshkosh, gen- 
eral agent, Northwestern Mutual Life 

The board of directors includes W. C. 
Isenberg, Marinette; Gustav Guenther, 
Sheboygan; J. W. Brown, Stevens Point: 
H. W. Faweett, Platteville; E. H. Palmer, 
Antigo; T. A. Wondreyka, Watertown: 
F. J. Lewis, Milwaukee; D. §. Montgom- 
ery, Milwaukee; Walter Greene, Milwau- 
kee; Henry Fetzer, Sturgeon Bay; Felix 
Wettengill, Appleton; Archie Hurst, Eau 
Claire; Ray Chartier, Wausau; E. L. Mc- 
Coy, Lancaster; J. L. Brahmer, La Crosse: 
L. C. Harvey, Oconto; F. G. Osborne, Mil- 
waukee; Henry Evans, Superior; Orrin 
Thompson, Neenah; Jay P. McDermott, 
Fond du Lac; Frank Hoffman, Manito- 
woc; George A. Boissard, Madison; Ar- 
thur Schulkamp, Madison; Charles H. 

















FIRE AND ALLIED LINES 
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'NCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 


SPRINKLER LEAKAGE INSURANCE 








CAPITAL, $259,1 


SURPLUS TO POLICYHOLDERS; 
408 FORT STREET, WEST, DETROIT, MICHIGAN 


THE INTER-STATE FIRE INSURANCE CO. 


50 ASSETS, $530,140.65 
$320,267.97 








71 


wabilities, includi -___ 8,565,072.02 
HEAD © Cepital 709- 


National Dip erty 


Jusurance Gompany 


of America. 


(MCORPORATED UNDER THE LAWS OF THE SUATE OF NEWYORK 1860 
1 oo man JANUARY 1, 1921 


Cash Capi - $1,000,000.00 
A sete ° . . rir 071 029. ae ” Net Surplus - - 
Surplus to Policyho dese . 


7 Sixth Avenue, Cor. 4/st, Street NEW YORK 


$3,505,957.42 
4.505.957.42 











J. G. HUBBELL, Mgr. 


NATIONAL INSPECTION CO. 


223 WEST JACKSON BLVD., CHICAGO 


INSPECTION OF HEAVY RISKS 


H. B. CHRISSINGER, Asst. Mgr. 








E. C. STOKES 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 83 Maiden Lane, New York 


GAYLE T. FORBUSH, 


A jate M fatans AA 





United States Manager 


opine: WALLER, 
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RE-INSURANCE BUSINESS ONLY 


Federated Fire Re-insurance Co. 


HOME OFFICE 


Idg. 


Mason City, Iowa 














STATES OF 


GUSTAVUS REMAK, Jr. Pres 
WAITE BLIVEN, Vice-Pres. 


TOTAL ASSETS 





URANG 





CHARTERED A. D., 1794 


Nee COMPANY 


ER 


PENNS HAVANA 


308-310 want ST.. PHILADELPHIA, PA. 


SAM'L P. RODGERS, Asst. See’y 





CASH CAPITET-TE 00,008 
FIRE, TORNADO AUTOMOBILE, LIGHTNING, RENT, 


SURPLUS TO POLICYHOLDERS 
USE AND OCCUPANCY 
REPRESENTED. 


JOHN J, P. RODGERS, Sec y and. Treas, 








| regulations. 
| for 





Pfennig, Kenosha; Fred Otto, Prairie du 
Chien; H. T. Cunningham, Janesville; 
George A. Jacobs, Janesville; Dan Van 
Wart, Beloit; G. W. Wilkenson, Monroe; 
D. O. Stine, Reedsburg; W. H. Graebner, 
Milwaukee; Paul E. Rudd, Milwaukee; 
Fred F. Gordon, Milwaukee; W. Jackson, 
Eau Claire. 


Marthens and Whitman Speak 


Mr. Marthens, in accepting office for 
a second term, pointed out that it was 
the aim of the Federation not to engage 
in politics but to lend its efforts in the 
direction of education of the public and 
legislators along insurance lines so that 
they will understand the difference be- 
tween safe indemnities and the follies of 
some of the present opposition, such as 
state insurance, and that legislators be 
acquainted with the problems of insur- 
ance as impractical for the 
handle, 

The aims of the Federation were highly 
commended by Commissioner Platt Whit- 
man. Mr. Whitman pointed to the Non- 
partisan League and Equity 
tions as examples of destructive 


State to 





organiza- | 
effects | 


politics have in organizations which are | 
supposediy not based on such fundamen- | 


tals but drift into that field. 
the underwriters that they should not 
fear competition of state insurance in 
any line of business, so long as the pub- 


lic and politicians have been properly 
educated in the problems of insurance. 
He cited the state life insurance, fire 


fund, workmen’s compensation regula- 
tory law, and failure to pass at the last 
legislature of unemployment insurance 
In conclusion he pleaded 
cooperation among insurance com- 
panies who should seek no laws to 
weaken the position of any company, 
and to prevent vicious legislation affect- 
ing insurance by education of the people 
and the representatives. 

John H. Puelicher, treasurer of the 
Federation and official of the Marshall & 
Ilsley Bank of Milwaukee, dwelt on the 
relations of insurance to banking as the 
savers of the home, which is the bulwark 
of the nation. 





Home-Made Dictaphone Gets Results 


A dictaphone made from a wash boiler, 
and a length of baling wire were used 
to convict Robert Rutherford, hotel 
owner at Virginia, Minn., and proprietor 
of a summer resort at Lake Vermillion, 
of arson in the 38rd degree for which he 
was sentenced Dec, 28 for from one to 
seven years in prison. 

Late in September, according to State 
Fire Marshal Geo. H. Nettleton, the home 
of Frank Long near Rutherford’s cot- 
tage, burned while Long and his family 
were away. The loss left the family 
destitute and Long went to work as a 
common laborer in Virginia. H. A. Wins- 
low of the fire marshal’s department, 
investigated. He went to Lake Vermil- 
lion and posed as a trapper. He built a 
dictaphone from the top of a wash boiler 
and a length of baling wire, installed 
an “ear” in Rutherford’s cabin, and made 
a receiver out of a two pound lard pail. 

He testified at the trial that he “‘lis- 
tened in” and heard Rutherford tell a 
neighbor, “I got even with Long all right 
by burning his house.” Winslow then ar- 
rested Rutherford and the conviction fol- 
lowed. 


Companies Win Janesville Case 


Insurance companies were victors in 
the decision rendered in circuit court 
at Janesville, Wis., in the case instituted 
by E. L. Bellman of Evansville, Wis., 
seeking to recover nearly $14,000 on 
fire policies which covered a garage op- 
erated by Bellman in partnership with 
J. S. Williams. On May 27, 1920, the 
garage burned with a loss estimated at 
$20,000. Williams was convicted of arson 
and is now serving sentence. It was al- 
leged that Bellman knew nothing of 
the intentions of Williams and he de- 
manded a share of the insurance money 
as half owner of the garage. The insur- 
ance companies involved in the case are 
the Wisconsin Auto, $1,150; Home, $4,240; 
Minneapolis Fire & Marine, $1,000; Orient, 
$2,600; Aetna, $2,900, and Automobile of 
Hartford, $2,000. 





Damage by Minneapolis Storm 


MINNEAPOLIS, MINN., Jan. 10.—Five 
persons were injured and damage esti- 
mated at $5,000 was done in Minneapolis 
Friday night as the result of a heavy 
wind storm, accompanied by sleet. The 
property damage was largely confined to 
breaking in plate glass windows. Three 
large plate glass windows in Cirkler’s 
drug store, 1401 Nicollet, were smashed 


He told | 





and store fixtures piled up in the center 
of the store. Three plate glass windows 
were blown in at the Allen Morto Com. 
pany and an auto blown across the floor, 
Smaller windows were blown out else- 
where. Reports from Buffalo, Montrose, 
and Owatonna also report damage by 
high wind, 


Hearing on Electrical Code 


A public hearing will be held in Madi- 
son, Wis., Feb. 1-2 on the proposed new 
electrical code for Wisconsin. The last 
legislature authorized the adoption of a 
new state code, and the greater part of 
the past year has been spent by various 
authorities in preparing the document. 
The code in effect becomes the law of 
the state upon adoption after the meet- 
ing at Madison. A model ordinance has 
also been prepared in this connection, 
for adoption by all municipalities in the 
state. 

From the standpoint of fire interests, 
the most important point of the new 
code is the section providing for safe- 
guarding of all live metal parts hence- 
forth on all new or renewal construction. 





Wisconsin Cities’ Record 


Reports from a number of Wisconsin 
cities indicate that the fire losses of 1921 
are less than they were during the pre- 
vious period. Underwriters, however, 
expect that the loss ratio for the state 
outside of Milwaukee will be at least 
50 percent, due largely to the reductions 
of from 15 to 25 percent in premium in- 
come over the preceding year. Includ- 
ing Milwaukee, the loss ratio is esti- 
mated at from 60 to 75 for the state, 
while Milwaukee itself will probably 
come close to 90 percent or more. Re- 
port of Chief Welsh at Eau Claire, Wis., 
states that the 1921 losses will not ex- 
ceed $40,000, compared with $100,000 in 
1920. 


Much of Hail Tax Delinquent 


BISMARCK, N. D., Jan. 10.—The pre- 
liminary report of the state hail depart- 
ment shows a delinquency of nearly $2,- 
000,000 of North Dakota hail tax, as of 
November 30, 1921. This is the greatest 
delinquency on record, the taxes of 1919 
being unpaid to the amount of $305,731 
and in 1920 to the amount of $1,652,204. 
The total delinquency of these two years 
was only $1,957,936, slightly under the 
1921 delinquency. The unpaid taxes are 
found in all sections of the state. If 
these taxes could be collected, it would 
make possible the payment of all 1920 
hail warrants and leave a substantial 
balance in the treasury, 





Dakota Blue Goose Meeting 


The Dakota Blue Goose is preparing 
for its midwinter splash to be held in 
Fargo, Jan. 19. The day’s events will 
start at 10 a. m. with a bowling contest 
between North Dakota and South Da- 
kota. A luncheon will be given at noon 
at the Commercial Club to which local 
agents have been invited. In the after- 
noon there will be the annual business 
meeting. In the evening there will be a 
banquet. John T. Woodroffe is most loyal 
gander and will be in charge. The com- 
mittee on entertainment consists of 
Henry A, Presler, George M. Graham, H. 
W. Lindquist, Charles V. Wilson and 
James J. Cane. 





Takes Over Two Agencies 


The Wolfer-Newberry agency at James- 
town, N. D., recently took over the busi- 
ness of Aylmer & Aylmer, attorneys, and 
W. B. DeNault Company, dealers in farm 
lands and investments. The Wolfer-New- 
berry agency has moved into its new 
office quarters in the Gladstone Hotel 
block. Aside from the other companies 
it represents locally, it has the district 
agency for the Security of New Haven 
for farm business, representing five 
counties. It also has a general agency 
contract with the United States Fidelity 
& Guaranty for five counties. 





Probing Plymouth, Wis., Fire 

Deputies of the state fire marshal’s 
department of Wisconsin are conducting 
an investigation into the mysterious 
origin of a fire in the mid-afternoon on 
Jan, 1 in the manufacturing plant of the 
Badger Cabinet Company, Plymouth, 
Wis., resulting in a 40 to 50 per cent loss 
on $107,000 coverage. A report on the 
fire has been prepared by the Wisconsin 
Inspection Bureau, showing a number 
of unusual incidents and findings. The 
investigation indicated two simultaneous 
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fires in widely separated areas. Part 
of the sprinkler system was apparently 
shut off when the fire originated. 





Increase in St. Paul Loss 


ST. PAUL, MINN., Jan, 10—An increase 
in fire loss during the past year is indi- 
eated by the estimate given out by the 
St. Paul Fire Insurance Patrol last week, 
being $1,361,776. This is an increase of 
$45,013 over the preceding year. The 
1920 report showed a total fire loss of 
$1,317,763. 
made in spite of a decrease of alarms 
turned in during the past year, There 
were 2,186 alarms, compared with 2,259 
during 1920 and the Fire Insurance 
Patrol answered 852 of the alarms. 





Northwestern Mutuals to Meet 


The Northwestern Association of Mu- 
tual Insurance Companies, 
those of Minnesota, North and South 
Dakota, will hold its fourth annual con- 
vention at Minneapolis, Feb. 2-3. 
Tyler of Redfield, S. D., is president and 
oO. M. Thurber of Owatonna, Minn., 
secretary, 


Ask Umpire on Minneapolis Loss 


The R. E. Cobb Company of Minne- 
apolis has filed a petition in the district 
court asking that an umpire be named 
to act with R, A. Stone of St. Paul and 
N. H. Chase of Minneapolis to adjust the 
claims of the Cobb company, amounting 





This increase in loss has been | 


comprising | 


N. S. | 


is| D 


to $95,000, growing out of a recent fire |} 


in its plant, making nine fire companies 
defendants. 


Interstate Auto Extends Field 


Fire and plate glass insurance will be 
written by the Interstate Automobile of 
Milwaukee, according to a decision of the 
directors meeting there during the past 
week. Clifton Williams was reelected 
counsel and secretary of the company. 
Mr. Williams recently resigned -as city 
attorney of Milwaukee. It is understood 
that Mr. Williams will now devote prac- 
tically all of his time to the Interstate 
company which has now begun to extend 
its field of underwriting. 





New Wisconsin Deputy Commissioner 


MADISON, WIS., Jan. 10.—C. J. Tim- 
bers has been appointed deputy commis- 
sioner of insurance by Commissioner 
Whitman. He succeeds Oscar Olson, de- 
ceased. Mr. Timbers has been connected 
with the department for several years. 
For a time he was in charge of the state 
fire insurance fund and later was chief 
rater of the insurance department. Mr. 
Whitman announced that Mr. Timbers 





would also be appointed as first assist- 
ant fire marshal, 





Deny Retrial in Marine Case 


DULUTH, MINN., Jan. 10.—In the case 
of the Importers & Exporters against the 
Massey Steamship Company, involving 
liability on marine policies covering the 
steamship Ferdinand Schlessinger, which 
sank May 26, 1919, a retrial has been de- 
nied in the district court here. This 
was regarded as a test case, 27 suits hav- 
ing been filed by the steamship company 
against various insurance companies for 
a total of $60,000, in which judgments 
were obtained recently against the in- 
surance companies, 





Minnesota Notes 


R. Rockvam, who conducted the Fox 
Lake pavilion near Fairmont, Minn. last 
summer, was arrested at Huron, S. D. 
following a confession alleged to have 
been made by Henry Johnson, now held 
on a charge of arson, that Rockvam hired 
him to set fire to a cottage at the Fox 
Lake resort. 

Minneapolis firemen were kept busy 
ec. 28 fighting a fire which started in 
the Nobby Hat Shop, 103 Third street, 
South, and spread to adjoining stores, 
causing $50,000 damage. The losses are: 
Nobby Hat Shop, $5,000; Nelson Jewelry 
Store, $10,000; Arcadia Candy Co., $5,000; 
Beygeh Engraving Co., $4,500; Anderson 
Bros, tailors, $1,000; Associated Farmers 
Land Co., $500; building damage, $25,000. 


Wisconsin Notes 


W. A. Blackburn, vice president of the 
State Bank of Ladysmith, Wis., has re- 


Signed to establish a general insurance 
agency in that city. 
Preliminary plans have been com- 


pleted for the construction of a new six- 
story hotel to cost $500,000 at Fond du 
Lac, Wis., by Chris. Schroeder & Sons Co., 
Milwaukee insurance agency. Final plans 
are now being drafted, according to 
Walter Schroeder. 

A committee has been appointed by the 
Milwaukee Association of Commerce to 
plan the organization of a Wisconsin 
state fire college to furnish instructions 
to fire chiefs. Frank R. Daniels, chief 
engineer of the Wisconsin Inspection 
Burean, is a member of the new com- 
mittee. 

Fire losses at Fond du Lac, Wis., have 
been placed at $24,000 for the past year, 
excluding the loss resulting from an ex- 
plosion at the gas plant at Thanksgiving, 
by Fire Chief Doll. With a record of 216 
fire runs in 1921, an increase over the 
previous year by five is shown, although 
in 1920 the losses were nearly $100,000. 

Total loss is reported on. the coal 
handling bridge of the United States Glue 
Co., Carrollville, Wis., south of Milwaukee 
on Lake Michigan. The bridge was 
wrecked during a high wind Jan. 3, and 
adjusters are now at work on the loss 
which will be one of the largest tornado 
losses experienced in this vicinity for 
some years. 
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FARM BUSINESS IN NEBRASKA 


Much Interest in the Powerful Com- 
petitive Forces Now at Work in 
the State. 





OMAHA, NEB., Jan. 10.—The com- 
panies writing farm business. in 
Nebraska find themselves confronted 
with a serious problem because of the 
announcement of the National of Hart-- 
ford that it has reduced the rates on 
farm property from $1.75 to $1.50. It 
had been intimated in the past that the 
farm companies might make this reduc- 
tion in Nebraska. The big farm mu- 
tuals in this state are very strong and 
do a large business. There are some 
state mutuals in Nebraska that are very 
active and do a large business. The 
local mutuals also write a good volume. 
The mutuals as a rule write at about 
$1.25. It has been felt that the stock 
companies would come down a peg or 
two in order to meet mutual competi- 
tion. However, nothing has been de- 
cided about it and no company except 
the National has announced a rate re- 
duction. 

The Columbia Fire Underwriters 
whose policy is guaranteed by the Na- 
tional, writes the largest farm business 
of any company in this state. It, of 
course, is following the same course as 





pursued by the National in granting a 
10 percent reduction to lightning rods, 
giving a flat reduction in farm rates in 
this state and also giving the increased 
coverage. Nebraska farmers are prob- 
ably as well insured as those of any 
other state, if not better, because of the 
keen competition for business and the 
— number of farm solicitors on the 
road. 





Hearing on Rate Supplements 


TOPEKA, KAN., Jan. 10.—The Kansas 
insurance department engineers have 
been conducting a hearing during the 
past week on the supplements to the 
new grading rules for the classification 
of Kansas towns for insurance rating. 
The new supplements were filed some 
time ago and approved because there 
were no tests made and the department 
did not know what the changes would 
do when actually applied. The depart- 
ment had been given assurances that 
there would not be any increases in 
rates because of the changes in the 
methods of making up the classification 
ratings. 

Now the department has changed its 
mind about the supplements and may 
order them removed from operation in 
this state unless revised. The depart- 
ment engineers assert that there have 
been some revolutionary changes made 
which they had not developed previously. 
It is asserted that in one particular 
where a city is graded on a water works 
basis that a change has been made so 








The Automobile 


Insurance Company 
of Hartford, Conn. 


MORGAN G. BULKELEY, President 





CASH CAPITAL - - - - - = $ 2,000,000.00 
ASSETS - 2 - = = = = = 11,896,417.46 
LIABILITIES, EXCEPT CAPITAL 8,171,905.10 
SURPLUS TO POLICYHOLDERS  3,724,512.36 





Fire and Allied Lines 


Fire, Tornado, Rents, Profits, Lightning, Explosion, Commis- 
sions, Leasehold, Riot and Civil Commotion, Sprinkler Leak- 
age, Use and Occupancy, Automobiles, Aircraft, Floaters. 


| Ocean and Inland Marine Lines 


Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, War Risks, 

Registered Mail, Transportation, Motor Truck Contents, Sales- 
men’s Samples, Parcel Post, Tourists’ Baggage, Personal Effects 
Floater, Jewelry Floater, Fine Arts. 








Affiliated with 


AETNA LIFE INSURANCE Co. 
AETNA CASUALTY & SURETY Co. 
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JUST OFF THE PRESS 
Branham Automobile Reference Book for 1922 


Every agent writing Automobile Insurance should have one in order to properly 
write a policy. 


THE BRANHAM AUTOMOBILE REFERENCE BOOK 


contains 384 pages and cover this year. Larger and better than ever before. It 
shows the location of the Motor and Serial Numbers on practically all Passenger 
cars and trucks and gives the Serial Numbers by Models and Years from 1914 to 
date, and also Dye the actuz! Horse Power and the Bore and Stroke in inches. 


You must have correct on Daily Reports before sending to the company you 
Tepresent. 


If your company does not furnish you with a copy, 
Bound Book, or $2.00 for Embossed Leather Bound 


same at once. 


BEN P. BRANHAM COMPANY 
DEPT. N. U. 
951-953 Insurance Exchange 
CHICAGO, ILL. 


send us $1.00 for a Paper 
Book and we will forward 








Madison Insurance Company 


Established 1831. Charter Perpetual 
CASH CAPITAL, $100,000 NET SURPLUS, $146,001.54 
A staunch, desirable Indiana company writin g fire and 


marine covers, and specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Home Office: 108 North Delaware Street, INDIANAPOLIS, INDIANA 


H. H. WOODSMALL, President 








Richland Mutual Insurance Company 

MANSFIELD, OHIO 
Incorporated 1850 : 

TOTAL ASSETS - - - - - - $2,486,445.48 














J. A. RIGBY, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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The Columbian Jusurance Company 


Home Office, Indianapolis, Indiana 


Writes Fire and Tornado Insurance 


Agents wanted in Minnesota, Wisconsin, 
Illinois, Ohio, Indiana and Michigan 











GEO. M. EASLEY GLENN T. HERNDON 


GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST” 


Ins. Co. Employers Liability Assurance Corpo- 
& Marine Und. Agency of ration of London 
Autemobile Ins. Co. of Hartford Fidelity and Deposit Co. of 
Old Celony Ins. Co. of Boston Baltimore . ; 
Federal Ins. Co. of Jersey City Sterling Fire Ins. Co. of Indianapolis 








Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 
A. H. TRIMBLE, Pres. EDWARD HEER, Vice Pres. and Sec’y. 
Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment of agents and 
assured, will bear inspection for nearly half a century? 
Capital $600,000.00 Surplus to Policy Holders $1,185,340.00 
Assets $3,067,548.00 
































CASH CAPITAL $250,000 


Metropolitan-Hibernia Fire Insurance Company 


of CHICAGO 


Is seeking desirable agents in Illinois and Ohio. 
Write for particulars regarding commission 
contract. 


JOHN NAGHTEN & CO., General Managers 


Established 1863 


INSURANCE EXCHANGE CHICAGO, ILLINOIS 

















WANT ADS ot inch, one time, 


ne Column wide $3.75 
NATIONAL UNDERWRITER, 1362 Insurance Exchange, Chicago, Illinois 


that the city may be charged 150 points 
in rating for a lack of efficiency or 
equipment in the fire department when 
a charge has already been made for a 
lack of efficiency on the same proposition 
against the water plant. 





Losses From Defective Wiring 


KANSAS CITY, MO., Jan. 10.—Defec- 
tive wires ere causing an unusually large 
number of fires in Kansas City recently. 
Two of them have been club houses, The 
building of the golf club of Shwanee 
Heights burned, causing a loss of $60,000. 
It was built in 1916. There are 250 
members, and it is understood, the build- 
ing will be rebuilt. 

The second of the fires started by de- 
fective wires was that which destroyed 
the home of the University Club, at 1102 
Baltimore avenue. The entire block was 
threatened, but the fire was confined to 
a few buildings and the damage was 
relatively small. The University Club 
will erect a new building costing $250,- 
000, starting within sixty days. 


Lumber Loss at St. Louis 


A disastrous fire occurred in the one- 
story frame unsprinklered building at 
1206-08 South Vandeventer avenue, St. 
Louis, Mo., Sunday morning, premises of 
Huttig Sash & Door Company, used as 
lumber shed. Fire started in east por- 
tion of the one-story frame lumber shed, 
and destroyed shed and contents. It 
spread to lumber piles in yard adjoin- 
ing lumber shed and was confined to 
yard rear of brick building. Fire 
cracked wired glass windows on all 
floors of the three-story brick building, 
and heat opened sprinkier head on sec- 
ond floor of brick building and also one 
head opened on loading platform. It 
also badly damaged several box cars in 
yard, 

‘ The loss was about $200,000 to $1,312,- 
500 insurance on building and contents, 
blanket form, 


Insurance Club of St. Louis 


ST. LOUIS, MO., Jan. 10.—At the regu- 
lar monthly meeting of the Insurance 
Club of St. Louis Monday evening, the 
speaker of the evening was Victor J. 
Miller, president of the St. Louis Board 
of Police Commissioners. He told many 
interesting things relative to automobile 
thefts, how to prevent them and how 
thieves operate... A dance was held after 
the talk. The Glee Club gave some 
pleasing numbers. The get-together din- 
ner before the meeting was well at- 
tended. 





Farewell to W. I. Stone 


ST. LOUIS, MO., Jan. 10.—William I. 
Stone, who leaves St. Louis shortly to 
assume the position of manager of the 
improved risk department of the North 
British & Mercantile, Pacific Coast de- 
partment, was given a farewell by the 
Mississippi Valley Blue Goose at its noon 
luncheon Monday. During his stay in 
St. Louis he made many friends among 
the field men and 40 of them were pres- 
ent to bid him goodbye. On behalf of 
the pond he was presented with a beau- 
tiful Shriner ring, Cabell Gray making 
the presentation speech. J. J. Shannon 
of Atlanta, Ga., has been transferred to 














St. Louis to assume Mr. Stone’s position. 





EDWARD MILLIGAN, President 
GEORGE M. LOVEJOY, Vice-President 
THOMAS C. TEMPLE, Secretary 
HENRY P. WHITMAN, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary 
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YOUR PROPERTY” * 


Cash Capital, $3,000,000.00 #y'Ta 14 


INSURANCE . 


Reserve for Reinsurance - - $9,648,236.36 
Surplus to Policyholders os 





Total Assets, $23,629, 10.99 


Reserve for Outstanding Losses $1,506,854.07 


Total Losses Paid Since Organization of Company 


$100,013,201.76 


JOHN B. KNOX, Secretary 

GEO. C. LONG, JR., Secretary 

FRED C. GUSTETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


$11,974,420.56 


Missouri Notes 


Sam E. Busler has been appointed agent 
for the Reliance Fire at Kansas City. 


The Holmes Insurance Agency of Kan- 
sas City, Mo., has been appointed agent 
for the Mercantile. 


The Hanover and Providence Washing- 
ton have transferred to the R. B. Jones & 
Son agency at Kansas City. 


The Deuschler & Talbot agency of St. 
Louis has become sole ugent for the 
North River in that territory. 


J. W. Burden has resigned as manager 
of the automobile department of the 
Charles L. Crane insurance agency, St. 
Louis. 

W. T. Sweazy, Missouri state a ent of 
the North British, has moved his office 
from the R. A. Long Building to Suite 
o_o Waldheim Building, Kansas City, 
The Heidbrink & Kro 
opened offices at 301 Ti 
ing, St. Louis. Wm. Heidbrink and Carl 
Krochmann were formerly with the 
Laclede Insurance Agency. 


New rate books for Missouri Cit Powe 
Napoleon, Amoret, Waynesville, "baler 
Eugene and Taneyville, all towns of the 
sixth class, have been issued by the 
Missouri Inspection Bureau. 


J. F. Hy Hoffmann of Hannibal, Mo., 
assumed full control over the Hoffmann 
& Orcutt agency at that place Jan. 1 and 
henceforth the agency will be known as 
the J. F. Hy Hoffmann agency. 


R. L. Tanner of the New York Under- 
writers Agency from the New York office 
was a visitor in Kansas City this week. 
Mr. Tanner has visited several of the 
larger towns in the southwest, 

W. E. Gasaway, state agent for t 
Hanover for Missouri and een, ee 
has offices at Suite 1103-04 Waldheim 
oe ae City, Mo. He was for- 

y located in the i 
Building American Bank 

Charles Brough, state agent of the Ne 
York Underwriters for Western Missouri, 
1S wearing an extra large smile these 
days. A baby girl was born to Mrs, 
Brough on New Years day. Mrs. Brough 
and baby are doing nicely. 

Lawrence P. Woodward has been ap- 
pointed superintendent of .the automobile 
department of the St. Louis branch Office 
of the Aetna companies. Harold G. Cook, 
whom he succeeds, has entered the gen- 
eral insurance business for himself. 

Sam Long, manager of the insurance 
department of Pratt & Johnson, a local 
agency at Kansas City, has resigned to 
come associated with his son Trigg A. 
Long. Trigg Long has been conducting 
a local agency in Kansas City for several 
years and has built up a nice business, 


ckmann agency has 
tle Guaranty Build- 





Nebraska Notes 


The Mutual Protective Association, a 
fire mutual with headquarters at Jansen, 
Neb., operating mostly among the Men- 
nonite settlers of that section, has dis- 
continued business. The decrease in 
membership, which increased the amount 
of its asséssments for payment of losses 
was given as the cause for suspension. 





Iowa Notes 


Inter-Oceans Reinsurance of Cedar 
Rapids has reduced its capital stock from 
$1,000,000 to $500,000. 


Fire losses continue in Iowa, setting a 
bad start for the year. Garage fires held 
the center of the stage one day last week 
with a $60,000 garage loss at Keokuk and 
$100,000 at Centerville. In both cases 
many cars were destroyed. Corydon re- 
ports a big $90,000 fire in a mercantile 
store and nearby business houses early 
Saturday. 

Thomas Watters, former deputy Iowa 
commissioner who is now attorney for a 
half dozen big insurance companies, has 
become a member of the law firm of Par- 
rish, Cohen, Guthrie & Watters. The as- 
sociates of Mr. Watters are among the: 
prominent attorneys of Des Moines and 
Mr. Watters has long been prominent in 
insurance affairs, 


H. G. Zimmerman of Des Moines, one 
of the best known local agents in Iowa, 
suffered serious and painful injuries when 
his automobile backfired as he was crank- 
ing the engine. Zimmerman slipped just 
as he cranked and the crank caught him 
in the mouth knocking out several teeth 
and causing several stitches to close his 
cut lips. “Zim” was secretary of the 
committee in charge of the local arrange- 


ments for the national convention in Des 
Moines in 1920. 





Miscellaneous Notes 


The W. H. Cormany Agency at Fort 
Scott, Kan., has been sold to W. E. Ham- 
mer. Mr. Hammer was formerly in the 


office of the Western Automobile at Fort 
Scott. 


Charlotte, Mich., a town of about 5,000 
enjoyed a most favorable loss ratio for 
the year 1921. Only 25 cents per capita is 
shown by the report of the fire chief of 
that city. This means that the entire 


been less than $1,250. This record is due 


























to a large extent to the great efficiency 
of the local fire department. 














loss by fire in Charlotte for the year has: 


Janu 
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OIL MILL HAZARD IS HEAVY 





Stock Companies Chary About Writing 
Such Risks—Reciprocal’s Retire- 
ment Not Surprising 





NEW YORK, Jan. 11.—In view of 
the experience had upon cotton gins 
and oil mills during the past 18 months, 
company managers are not surprised at 
the recent action of the Cotton Seed Oil 
Millers Insurance Bureau of Dallas, in 
ceasing operations and ordering the 
cancellation of all of its outstanding 
liability. I. Jalonick, manager of the 
Bureau, had been writing cotton oil 
properties for many years, and knew 
such risks thoroughly. 

Some of the Texas mutuals and recip- 
rocals entered the field a couple of 
years ago, thinking that they would 
make a profit upon the class. A brief 
experience convinced them of the error 
of the conclusion, and they were glad to 
quit the business, after being heavily 
hit. The ravages of the boll weevil in 
the South, followed by a severe depres- 
sion in the price for cotton seed and its 
products, was reflected in the numerous 
losses that occurred, and has made the 
stock companies very chary about 
longer accepting such risks. 

Properties of the American Cotton 
Seed Oil Company, the National, Buck- 
eye and other large corporations, hav- 
ing a chain of modern plants throughout 
the cotton belt, are regarded as being 
in a group by themselves, and it is not 
these to which the underwriters take 
exception, but rather to the plants of the 
independent operators, which for the 
most part are poorly equipped, of lim- 
ited financial responsibility, and unable 
to stand the depression in the industry 
to anything like the extent their better 
fortified competitors can. 





Preparing New Basis Schedule 


AUSTIN, TEX., Jan. 10.—The Texas 
State Fire Insurance Commission last 
Friday began the preparation of a new 
general basis schedule, to take the place 
of the present schedule, which became 
effective May 1, 1915. Of the proposal 
T. M. Scott, secretary-member of the 
commission, has this to say: 

“It is the intention of the commission 
to revise the old schedules, taking out 
old and obsolete matter, making it, as 
far as possible to do so, meet present 
day conditions. It is not our intention 
in the compiliation of the new schedule 
to either increase or decrease rates, ex- 
cept to cure discriminatory defects, but 
rather to smooth out the rough places 
and embody in it such changes as have 
been made from time to time, since the 
date of publication of the old schedule. 

“Every citizen, whether he be an in- 
surance company manager, state agent, 
local agent, or just a plain business man, 
has been invited to write the commis- 
sion offering any suggestion or change 
in the old schedule that, in their opin- 
ion, will simplify its interpretation, or 
remove some feature of it that has 
worked a hardship or injustice, either 
upon the companies or the public.” 


Universal Lloyds Asks License 


AUSTIN, TEX., Jan. 10.—The Texas 
department has been advised by the 
Universal Lloyds, which has been op- 
erating in San Antonio, that it intends 
to ask for license under the new Texas 
law. Malnor A. Shumard, vice-president 
in charge, also advised that he is or- 
ganizing the Lloyd Mutual Insurance 
Company, a separate organization to 
write fire and kindred lines. The inter- 
ests of the two organizations are almost 
the same. The Universal Lloyds is do- 
ing a general insurance business with 
exception of life. Lloyds were not recog- 
nized in Texas until the new law was 
enacted last year. 





Change Texas Auto Plan 


DALLAS, TEX., Jan. 10.—Companies 
writing automobile fire and theft cov- 
erage in Dallas have further limited 
the amount of such risks and the con- 








ditions under which they will be taken. 
Under the new arrangement car owners 
are being notified that the amounts of 
the policies have been reduced to a basis 
consistent with recent reductions in 
prices of cars. In many instances this 
means the total amount of the policies 
is reduced one-third or more. The com- 
panies have not again boosted the rates, 
but are refunding the assured the differ- 
ence between the unearned premiums on 
the new valuation and the old figures 
carried on the face of the policies. Sev- 
eral of the companies have ceased writ- 
ing automobile theft and fire insurance 
at all. 

It was said no further advance would 
be made in the rates but that the com- 
panies would attempt to equalize cov- 
erages through valuation of cars when 
insured. 


Takes on U. S. Lloyds 


The T,. E. Braniff Company of Okla- 
homa City states that it has secured the 
general agency of United States Lloyds 
for the fire 


insurance department in 
Oklahoma. The Braniff company has 
been representing the United States 


Lloyds for its automobile department for 
a number of years. Until recently the 
United States Lloyds only wrote marine 
and automobile business. It now has 
added $400,000 to its capital and has com- 
menced the writing of fire and tornado 
business. The management of the fire 
insurance department is in the hands of 
Crum & Forster of New York. They also 
represent the United States Fire, North 
River and other companies. The United 
States Lloyds started in December, 1872, 
as a Lloyds organization and operated 
as such until July 1, 1918, when it was 
changed to a stock company. 





Woman Made Fire Inspector 


OKLAHOMA CITY, OKLA., Jan. 10.— 
Mrs. Nola Landers, who has been as- 
sistant fire marshal for the past year, 
now has a commission as fire inspector, 
and has made several trips through the 
state inspecting buildings for fire haz- 
ard. In addition to her commission as 
fire inspector, Mrs. Landers also has a 
commission from the state health de- 
partment. This enables her to observe 
conditions in general relative to room- 
ing houses, hotels and other public build- 
ings. Mrs. Landers is the first woman 
inspector the fire marshal’s office has had. 





Hardin to Seek Present Post 


OKLAHOMA CITY, OKLA., Jan. 10.— 
E. W. Hardin, insurance commissioner, 
states that he will be a candidate on 
the Democratic ticket for the nomina- 
tion of insurance commissioner. Mr. Har- 
din was appointed by Governor Robert- 
son to take the place of A. L. Weish, who 
resigned to go into the insurance busi- 
ness for himself here. Mr. Hardin has 
been in the insurance business for many 
years in Texas and Oklahoma, and in 
his conduct of the affairs of the insur- 
ance commissioner’s office has been fair 
and well liked. * 





Texas Notes 


An issue of $126,000 of waterworks 
bonds of Port Arthur, has been approved 
by the attorney general’s department. 


The hearing set by the Texas Fire In- 
surance Commission for last Saturday, 
Jan. 7, has been continued to Jan. 14, to 
consider the matter of reducing the rates 
on brick hotels and contents. The post- 
ponement was made necessary by the 
illness of George W. Tilley, state fire 
marshal, a member of the commission. 


Oklahoma Notes 


The Oklahoma fire loss for November 
was $239,639, according to report of John 
Connolly, state fire marshal. There were 
156 fires over the state for the month. 
This. is about half of the fire loss for 
October. 


Pat Fitzgibbons, volunteer fireman of 
the Ada fire department, was instantly 
killed, and Somer Jones, chief, and Eugene 
Edsell were badly injured when the truck 
on which they were riding going to a fire 
overturned. Fitzgibbons was pinned be- 
neath the truck as it fell over. 


Perry, Okla., boasts of an unusually 
low fire loss for 1921. It is announced 
that the total loss was only $962. It is 
also stated that not a drop of water had. 
been used during the year for the ex- 
tinguishment of fires, that the chemical 
apparatus of the fire department had been 
used in each case. 


lowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 
An IOWA Company For IOWA Business 
IOWA Agents Wanted 


F. L. MINER 
President 


PARLEY SHELDON 
Honorary Vice-President 


C. M. SPENCER, Vice-President and Secretary 


FRANK P. FLYNN 
reasurer 


C. S. VANCE, Vice-President and Underwriting Mgr 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and . 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Soe — 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








‘‘A Staunch and Reliable American Company’’ 
EST. 1880 Ae. " eee g 
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Sa) Asst. Seeret ary 


41 Years of “Honorable Indemnity” 


Losses paid over $10,586,146.27 
WM. T. BENALLACK, Superintendent of Agents, DETROIT, MICH. 
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Organized 1867 


WHEELING FIRE INSURANCE CO. 


Wheeling, West Virginia 
Capital....... Bide Knace te hetnedaasaus $200,000 
Surplus to Policyholders............. $357,640.00 
Q. E. STRAUCH, Secretary WM. V. FISCHER, Asst. Secy. E. A. KEELER, Special Agent 











Undoubtedly 


The Right Way to Write Automobile Insurance is 
ANY OR ALL COVERAGES IN ONE POLICY 


We Write Nothing But Auto Insurance 


That’s one reason we write it right 


MID-WEST INSURANCE COMPANY 


WICHITA, KANSAS J. B. HENDERSON, Secretasy 
Central Division Office A. E. HEACOCK, Mgr., 530 Ins. Exch., Chicago Wabash 8128 








MINNEAPOLIS FIRE & MARINE INS. CO. 


1110 McKnight Building 
Minneapolis, Minn. 
Fred C. Van Dusen, President John D. M. McMill. Vv e 
Walter C. Leach, Secy. and Treas. F. M. Merigold, po yen co 
Geo. E. Leach, Supt. of Agencies 
FIRE — TORNADO — THRESHER — HAIL INSURANCE 


CASH CAPITAL $200,000 











Established 1904 


The Merchants Fire Insurance Co. 


DENVER, COLORADO 


General Representatives: 


Wycoff & Clark 
Ewing & Stewart 
pS anning &@ Son 
Herrick &@ Auerbach 
Clarence de Veuve 
. A Strout & Co. 
James E. Hanowell, Special Agent 


New Burnswick, New Jersey 
Tulsa, Oklahoma 

Dallas, Texas 

San Francisco, California 
Seattle, Washington 
Columbus, Ohio 
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A Company Is as Strong as its Agency Force 


When that Agency Force is backed by Superior Home Office Management, which 
has the confidence of the Insuring Public coupled with that loyal Agency 
Force, no Power on Earth can stop the growth and progress of that Company. 
The Strongest Financial Institutions of the Country have stam 
ment and approval on OMAHA LIBERTY FIRE POLICIES. 


Thirty Years’ Experience in the Business as Local Agents and Company Managers 
Has Taught Us the Needs of the Local Agent. 


Licensed in Nebraska, Iowa, Illinois, Indiana, New Jersey, Pennsylvania, 
Ohio, Texas, Kansas, Minnesota, California, Massachusetts and Mississippi. 


WRITE THE HOME OFFICE 


Omaha Liberty Fire Insurance {Company 
OMAHA, NEBRASKA 


Paid in Cash Capital $250,000.00 
Paid in Cash Surplus 456,150.00 


P. F. ZIMMER, President R. J. WACHTER, Secretary 





their endorse- 











FIRE RE-INSURANCE 


Norwegian Atlas Insurance Co., Ltd. 


Northern Underwriting Agency, Inc. 
15 William Street, New York 








HENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 


JOSEPH BERNING 
i nt 


NAPOLEON PICARD 
Vice-Pres Sec: 


y-Treas. 
Licensed in the following States: 

Colo.; Ill.; Ind.; Ia.; Ky.; La.; Md.; Mass.; Mich.; Minn.; 

Miss.; Mo.; Mont.; Nev.; N. H.; N.J.; N. Y.; N.C.; Ohie; 

Pa.; S. C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER $2,000,000 CHICAGO 











MIDWEST ADJUSTMENT COMPANY 


Kansas City, Mo. 





Fire Tornado Automobiles 


We are especially equipped for immediately tracing stolen automobiles. 
Our Company handles business in Missouri, Kansas, Oklahoma and Nebraska. 


Offices: Ridge Bldg., Bitting Bldg., 
Kansas City, Mo. Wichita, Kansas 
T. W. Garrett, Manager 


and 








CAPITAL ASSETS 
$450,000.00 $1,173,684.53 
INSURED’S SURPLUS LIABILITIES 
$635,344.48 $538,340.05 





Business Is All Right—Let’s Go! 


THE HENRY CLAY FIRE INSURANCE CO. 
| | LEXINGTON, KY. 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


DETROIT 


PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 

















KENTUCKY AND THE SOUTH 











AUTO CLUB ADOPTS MUTUAL 





Nashville Organization Changes Atti- 
tude and Becomes Agent for Lum- 
bermen’s Mutual Casualty 





NASHVILLE, TENN., Jan. 10—The 
directors of the Nashville Automobile 
Club did an “about face” at their meet- 
ing last week, in regard to their former 
resolution concerning the recommenda- 
tion of a mutual company for the club. 
The former resolution had been to the 
effect that no one form of insurance 
should be favored over another and 
the sentiment was decidedly against the 
recommendation of a mutual company. 
At the meeting on Jan. 2, according to 
the secretary of the club, the directors 
passed a resolution to the effect that 
the Nashville Automobile Club approve 
the resolution passed by the Tennessee 
Automobile Association, authorizing the 
secretary of the club to offer contracts 
to the members of the club for insur- 
ance in the Lumbermen’s Mutual Cas- 
ualty. 

At the time the Tennessee Automobile 
Association went on record as being 
the representative of a mutual company 
the local club voted not to favor one 
form of insurance over another. P, M. 
Estes, president of both the local and 
the state organization, said that the 
action of the local club did not bind the 
state club and that he would recom- 
mend the mutual company. It was this 
action that so incensed the Chattanooga 
Automobile Club and caused it to with- 
draw from the organization, saying that 
the State Association seemed more in- 
terested in promoting insurance com- 
panies than in furthering the interests 
of its members. 

No explanation was offered as to why 
the directors experienced a change of 
heart. There is admittedly dissension in 
the club and a great deal of dissatisfac- 
tion is evinced among numerous mem- 
bers. The situation has come to the 
point where there is open warfare be- 
|tween the Chattanooga and Nashville 
| civbs, all of which grew out of the ac- 
| tion of Mr. Estes in regard to the rec- 
| ommendation of the mutual company. 
| Aside from the Nashville Automobile 
| Club only one other commercial, busi- 
| ness or civic organization in the city is 
|the agent of a mutual insurance com- 
| pany. This is the Tennessee Manufac- 
| turers’ Association, which represents the 
| Integrity Mutual. About half of the 
| members are said to avail themselves of 
| the mutual company. 








| Propose New Orleans Amendment 


NEW ORLEANS, LA., Jan. 10.—The 
following amendment to 5th paragraph 
of Article III of the by-laws of the New 
Orleans Insurance Exchange has been 
proposed by F. H. Fry, member of the 
executive committee: “Individuals, firms 
and corporations are eligible for mem- 
bership, but every individual, stock- 
holder and all members of a firm must 
| not be in any other business than that 
| of insurance and must be residents of 
| the state of Louisiana, except in the case 
| of corporations, a minority of the stock 
| may be owned by non-residents of the 
| state of Louisiana. These provisions shall 
| not apply to local insurance companies 
and departments. All firms and corpor- 
ations shall be required to furnish the 
| secretary of the Exchange, at the end of 

each year, a complete list of the mem- 
| bers and stockholders comprising said 
| firms or corporations, stating the busi- 
| ness in which they are engaged.” 
| 








| Loss on Tobacco Warehouse 


LOUISVILLE, KY., Jan. 18—About 
| $54,000 is known to be the insurance loss 
| on the Farmers Tobacco Warehouse at 
Eminence, Ky., which burned Jan, 1, 
there being an estimated loss of $95,000, 
in a fire believed to be of incendiary 
origin. It is reported that the tobacco 
was insured. Loss on building and 
equipment: Home, $5,000; New York 
Underwriters, $5,000; Great American, 
$5,000; St. Paul, $3,500; American Alli- 


| 





ance, $3,000; Firemen’s, $2,500; Royal, 
$11,000; Queen, $2,500; Henry Clay, $2,500; 
North Union, $4,000; L. L. & G., $2,000; 
N. B. & M., $1,000; Hanover, $1,000; 
Phoenix, $1,000; North River, $5,000; Con- 
tinental, $5,000. 


Tennessee Field Men Gather 


NASHVILLE, TENN., Jan. 10—The 
Tennessee Field Men’s Association wil} 
hold its regular semi-annual convention 
Jan. 17. The meeting will be held in 
the Chamber of Commerce building and 
the first session will begin at 10:30 a. m. 
Meeting of the Field Men’s Association, 
the Tennessee Fire Prevention and Con- 
servation Association and the Tennessee 
Blue Goose will be held. 

The morning session of the convention 
will be given over entirely to the busi- 
ness of the Fire Prevention Conservation 
Association. In the afternoon the Field 
Men’s Club will hold its business session, 
At 7 p. m. the three organizations will 
meet for a stag dinner and smoker. 





New Adjustment Office 


Under the firm name of Kennedy & 
Griffin, J. Joseph Kennedy and M. B. 
Griffin have established offices in the 
Canal-Commercial building, New Orleans, 
for the adjustment of fire and automo- 
bile losses. Mr, Kennedy has long been 
an independent adjuster at the Crescent 
City, while Mr, Griffin will be recalled 
as a former special agent and adjuster 
for the Continental, 





Albert E. Crane Resigns 


Albert E. Crane who handled the 
southern business of the American Eagle 
has resigned. 


Heavy Losses in the South 


Southern underwriters were hit hard 
the first of the year in the loss of the 
Wiley Candy Company of Atlanta, which 
was a sprinklered risk. The sprinklers 
did not operate and the fire got beyond 
control of the department. There have 
been a number of heavy losses in the 
south since the first of the year. 


Missouri Notes 


The town of Ackerman, in northeast 
Mississippi, suffered a heavy fire loss 
Jan. 5, when three store buildings were 
burned. The local post office was also 
destroyed. There was no insurance on 
any of the buildings burned. 


In Jackson, Miss., Fire Chief McDonald 
reports a total of 38 alarms in December 
and a total of 379 for the year. Mr. Me- 
Donald advises that very few false alarms 
were turned in, and he is extremely 
anxious to eliminate even this minimum. 

A bill has been introduced in the Mis- 
sissippi legislature, to make an appropria- 
tion for fire protection to the state prop- 
erty located at Jackson, Miss. This would 
include the two capital buildings, the in- 
stitutes for the blind and for the deaf 
and dumb. 


Kentucky Notes 


Col. W. H. Wheeler of the Home, with 
headquarters at Louisville, is spending 
the winter at St. Petersburg, Fla., not 
planning to return to Louisville until 
about March or April. 

D. D. Smith, Frankfort, Ky., who re- 
cently took D. W. Lindsey, a lawyer into 
partiuership, forming the firm of Smith & 
Lindsey, was forced to take in a partner, 
due to his activities as mayor of Frank- 
fort taking up a great deal of his time. 

Fire in the Klein Motors Company 
stock room at Louisville, Jan. 8, caused 
loss estimated at about $60,000, damage 
to the building, owned by Jacob Levy, 
being $10,000; damage to stock and equip- 
ment, $20,000. Twenty-seven autos of 
which seven belonged to customers, were 
almost totally destroyed. 


Louisiana Notes 


S. C. Spengler, vice-president of the 
Guaranty Insurance Agency, Alexandria, 
La., was a visitor in New Orleans this 
week, 

Randolph Smith, recording special 
agent for the Liverpool & London & 
Globe in Oklahoma, is in New Orleans 
visiting the Southern Department of his 
company. Mr. Smith, it will be remem- 
bered, was at one time a local agent im 
Jackson, Miss. 

Miss Jennie Ernst, formerly office as- 
sistant with the Herman Miester insur- 
ance Agency, New Orleans, is now work- 
ing in a similar eapacity for one of the 








Louisville, Ky., general ageneies. Mr. 
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Eberhardt, formerly with: Godchaux & 
Mayer of New Orleans, is adjuster for 
the same agency. 





Virginia Notes 


Richmond’s fire loss in 1921 was $430,- 
778, according to figures compiled by of- 
ficials of the fire department. Peters- 
purg, Va., had a loss of $325,605. 

Capt. Ed Jones, Virginia state agent for 
the Hartford, is back at his headquarters 
in Richmond after spending the Christ- 
mas holidays at his old home in Selma, 
Ala. 


| Thomas J. Coles, for many years a 
| local agent at Chatham, Va. for the Royal, 
| has been appointed a member of the staff 
, of Governor Davis of Virginia. Among 
| the first to congratulate him was George 
B. Jennings, Virginia state agent of that 
company. 

Damage estimated at $50,000 resulted 
| from a fire on lower Main street in Dan- 
ville, Va. last week. There was 75 per- 
| cent insurance cover. The fire gutted 
the Main Street cafe and J. Belove’s 
jewelry store. It also damaged the stores 
of Jacob Silverman and Benefield & 
Motley. 





ON THE PACIFIC COAST 








OO a 


NON-BOARD OFFICES ACTIVE 





Los Angeles and Southern Part of State 
Center of This Business, Which 
Is Strong 





Word comes from Los Angeles that | 


the board agents of that fair city are 
rather concerned over the inroads made 
on their business by the non-board com- 
panies operating there. Bits of choice 
verbiage indicate that the board agents 
feel that in many instances rates are 
too high on preferred risks and the 
result has been that most of these choice 
morsels have become entries on the 
books of the non-board operators. 

It is a fact that the non-board com- 
panies get a great volume of business 
from Southern California. They thrive 
better there than in any other section, 
taking it all in all. They admit it and 
every non-board manager thus favored 
expresses his opinion that Los Angeles 
and Southern California as a whole is 
certainly a grand and glorious territory. 
In addition the mutuals and reciprocals, 
especially the automobile reciprocals, 
get a great line of business from that 
section. It is known that in many 
cases the mutuals and reciprocals get 
more from that territory than any 
other section of the state. It seems that 
folks down that way feel that they 
should get the coverage at the cheapest 
rate possible—especially for automobile 
business. 

Los Angeles is the home of the 
Southern California Automobile Club 
reciprocal which does one of the largest 
volumes of automobile business on the 
entire Pacific Coast. They go over 
$1,000,000 a year in premiums and they 
operate only in that section of the 
country, 

The Union Indemnity Exchange of 
California is another reciprocal which 
gets twice the volume of business from 
Los Angeles that it does from North- 
ern California. At least 
year and there is every reason to believe 


that it maintained this ratio this year. | 


The same may be said of the Olds & 
Stoller reciprocal and the Individual 
Underwriters. 
south is the place where automobile re- 
ciprocals started. 





Frisco Blue Goose Plans 


SAN FRANCISCO, CAL., Jan. 10—The 
San Francisco Blue Goose 
great preparations for the annual gath- 
ering Feb, 6, the night before the open- 
ing of the annual meeting of the Fire 
Underwriters Association of the Pacific. 

Other ponds on the coast have been 
asked to participate. The following 
committee has been named: Program, 
William Deans, Chas. Colvin and Chas. 
L. Barsotti; paraphernalia, Chas. Harris, 
Milton E,. Pinney and Jay W. Stevens; 
banquet and music, Jay W. Stevens, 
Frank H. Young, J. H. Schively and Ken 
C. Hamilton, 





Honor Jay W. Stevens : 


SAN FRANCISCO, CAL, Jan. 10—In | 
Tecognition for his services as chief of | 
the old Fire Prevention Bureau of the 


Pacific, which was taken over by the 


National Board, Jay W. Stevens was the | 


guest of honor last week at a luncheon 
of local insurance managers, who pre- 
sented him wtih a handsome engrossed 
Tesolution. The text went on to recite 
his work as fire marshal of Oregon and 
a8 chief of the Fire Prevention Bureau. 


it did last | 


In fact, the city of the | 


is making | 





| ALLAN GETS THE LIVERPOOL 





Well Known Manager of Henry Evans 
Companies Succeeds T. H. Ander- 
son on the Coast 


SAN FRANCISCO, CAL., Jan. 10.— 
General Manager Hugh Lewis, from 
the home office of the Liverpool & 
London & Globe, who has been here 
for a few days to appoint a successor to 
Thomas H, Anderson, Pacific Coast 
manager, who recently was appointed 
one of the managers at the New York 
department, announces that Clarence 
E. Allan, manager of the Henry Evans 
group of companies on the Coast, has 
been appointed to succeed Mr. Ander- 
son in the Coast territory, Mr. Allan 











was formerly in the Liverpool & Lon- 
don & Globe service and so is no 
stranger to it. He is a close friend of 
Mr. Anderson. Underwriters on the 
Coast feel that Mr. Lewis has made a 
wise selection. The department of the 
Liverpool here is important and Mr. 
Anderson is regarded as a very strong 
man. Hence it was necessary to get 
a competent man to succeed him. 

The announcement was made almost 
immediately upon Mr. Lewis’ arrival in 
San Francisco last Saturday. Mr. 
Allan became associated with the Evans 
fleet after serving as manager of the 
Pacific Adjustment Bureau for several 
years. He attracted wide attention by 
| his ability. He started in the insurance 

business as a youngster as a map clerk 
of the San Francisco office of the L. 
& L. & G. He afterwards became as- 
| sociated with the brokerage firm of J. 

B. F. Davis & Sons. He has been 
responsible for the splendid showing 
made by the companies during 1921, 
; when things were not supposed to be 
| up near par. He shows a 40 percent 
| loss ratio for the year. Mr. Allan is 

still a young man, being only 39 years 
| of age. He is the president of the Pa- 
cific Adjustment Bureau at present. 











} 
| 





Oakland Agency Sold 


| The Laymance Insurance Agency, one 
| of the oldest local agencies in Oakland, 
Cal., has been sold to R. H. Conant, its 
| manager, and Harold W. Jewett, another 
| agent. The new firm will be known as 
| Conant & Jewett. Mr. Conant is a former 
| company man. 





Blodgett Goes to Coast 


William A, Blodgett of Fred S. James 
& Co. of New York, left for San Fran- 
cisco this week-to visit the California 
department of his office, of which E. C. 
Fox, is manager. Mr. Blodgett plans to 
be away three weeks. 





Edgar W. Lowe Married 


Edgar W. Lowe, special agent for the 
National in the Pacific northwest, with 
headquarters at Spokane, was married on 
Christmas day at Miles City, Mont., to 
Miss Isabel Hunter of that city. Mr. 
Lowe until quite recently was a resident 
; of Miles City. 


Honor F. J. Sullivan 


NEW YORK, Jan. 10.—Frank J. Sulli- 
van, who is retiring from service of the 
Hartford Fire after many years travel- 
ing to New York State, was honored 
with a dinner by the Western New York 
Field Club last week. Mr. Sullivan is 
leaving the field to enter local agency 
work at Niagara Falls and he was pre- 
sented with an easy chair in significance 
of the change. 








IN THE. MOUNTAIN FIELD! 











ARRANGE FOR COLORADO SUIT 





Agreement Reached Regarding Case to 
Settle Title to Office of Insurance 
Commissioner 





DENVER, COLO., Jan. 10.—Com- 
missioner Earl Wilson is assured of a 
hearing in court at last, following at- 
tempts of Governor Shoup to remove 
him from office several months ago by 
the appointment of Jackson Cochrane 
as head of the department. After re- 
peated pleas from the commissioner 
that officials of the attorney general's 
office agree to a statement of facts in 
the dispute arising over the legal holder 
of the commissioner’s office, Charles 
Roach, assistant to Attorney General 
Keys, has consented to sue him. A 
formal complaint is being prepared by 
the attorney general’s office on behalf 
of Mr. Cochrane. 

Consent to bring suit against Com- 
missioner Wilson was obtained follow- 
lowing a short conference of counsel 
representing the opposing factions. At 
this conference a partial statement of 
facts and law was agreed upon. The 
complaint will be filed either in the 
district court or in the state supreme 
court, depending upon the nature of the 
agreements reached on the facts in the 
case, it was said. The complaint in 
itself will be in the nature of a quo 
warranto suit against Commissioner 
Wilson, based on allegations and con- 
tentions of Mr. Cochrane. It is be- 
lieved the suit will be filed early next 
week. 





Change in Denver Agency 

The business of the Stovall Agency 
Company, general agents at Denver, 
Colo., has been purchased by Mark A. 
Skinner of that city, who will continue 
the business under the corporate name 
of The Stovall Agency Company, of which 
Mr. Skinner is president. 


ORDERS A REDUCTION 
IN MISSOURI RATES 


(CONTINUED FROM PAGE 6) 


hope, it will mean a saving of a vastly 
larger sum.” 


ORDER EXPECTED FROM KANSAS 


TOPEKA, KAN., Jan. 10—The 15 
percent cut in insurance rates in Mis- 
scuri, announced last week, was ex- 
pected to iollow the Kansas order to 
be issued next Saturday. There has 
been considerable communication be- 


tween the Kansas and Missouri de- 
partments regarding the insurance 
business. The Kansas department has 


made a much more complete investi- 
gation into the rates than was made by 
Missouri and insurance men expected 
that when the Kansas order came out 
that Missouri would follow it and that 
much of the material collected in Kan- 
sas would be available for use in Mis- 


Insurance Service 
FOR KANSAS AGENTS 





ALL BRANCHES OF INSURANCE 


All Business Reported to the 
General Agency at Topeka,Kans. 


The Miller-Sowers Investment Company 
GENERAL AGENT 


701 Jackson St. Topeka, Kansas 


Desirable Agency Connections Solicited 








The Concordia Fire 


-Tnsurance Company 
of Milwaukee, Wis. 


Total Assets, Jan. 1, 1921 $4,640,812.52 
Capital Stock . . . 750,000.00 
Re-Insurance Reserve. . 2,822,721.23 
Reserves of other Liabili- 

WON s sa te GA ee 458,949.12 
Surplus to Policyholders 1,359,142,17 
— Writing — 

Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Automobile 








Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 
CHAS. H. POST, U.S. Mgr. 


R. c. CRISTOPHER 
Asst. U. S. Manager 














souri if it were needed or desired. 

The gossip among insurance men has 
been that the Kansas order would prob- 
ably average a reduction of about 12 
percent, being up to 20 percent on some 
lines and below 10 percent on some 
other lines. The order is expected to 
cover fire, tornado and similar lines 
and may affect some other lines being 
written by fire companies but not 
strictly fire business. There are some 
who expect the Kansas order will aver- 
age as high as 15 percent and that it 
will be strictly in line with the Missouri 
order, 


Miscellaneous Notes 


The rating committee of the National 
Automobile Underwriters Conference will 
be at Atlantic City, Friday and Satur- 
day of this week. 

The Standard Underwriters & Securi- 
ties Company of Springfield, Ill., has been 
chartered with $50,000 to do real estate 





and insurance business. 


Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 


Security Ins. Co. 
Organized 1864 


Organized 1881 
COMBINED STATEMENT 





Capita - - - - - $ 250,000.00 
Assets- - - - - 1,019,353.18 
Surplus to Policy holders - - 674,097.22 
F, A. ROTHIER, Prest. 

ADAM BENUS, ’ 


F, C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 


























Charles Brock-Jones & Co. 


SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 


Insurance Exchange, Chicago 
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Rate Reducing 
Appliances 


Bearing the label of the 


Underwriters Laboratories, Inc. 





AUTOMOBILE LOCKS 


SIMPLEX CORPORATION 
2214 So. Michigan Ave., Chicago 


Simplex Theftproof Auto Lock for all cars, $15 
Simplex Theftproof Auto Lock for Ford..... 
Simplex Theftproof Auto panel and steering 
wheel for Fords.......c.cesscesces vse 
All these locks are installed in 20 minutes or 
less. Lock wheels rigid—car can’t be steered 
or towed. 


PERRY AUTO LOCK CO., 2635 Michi- 
gan Ave., Chicago; Perry Steering Wheel 
Locks for all cars; Perry No. 5, Ford 
Lock, list $7.00; Perry No, 6 for large 
cars, list $17.50; Perry No. 8, small cars, 
list $16.50; Perry No. 9 De Luxe, Ford, 
Dodge, Chevrolet, Maxwell, list $16.50; 
Perry No. 10, Tilt Wheel, list $27.50. 





FIRE EXTINGUISHERS 


FIRE PROTECTION EQUIPMENT CO., 
Rand McNally Bldg., Chicago, Ill.: Soda 
and acid quart type and non-freeze fire 
extinguishers, chemical engine, hose and 
building equipments. Complete engineer- 
ing service and discounts to all insur- 
ance agents 


SAFETY CANS 


JUSTRITE MANUFACTURING CO. 
2067 Southport Ave., Chicago, Ill.: Non- 
explosive safety cans, automatic oily 
waste cans, fire extinguishers. Under- 
writers label on all devices. 








Dayton Mutual Fire 


Insurance Co., Sino" 


B. C. COLEMAN, Secy. 


Censervative and Careful 
Management 


AGENTS WANTED 
Address Home Office 








The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 


An Agency Company Founded 1873 
Cash Assets - - - + - --- = oat, 443.89 
Liabilities - - - - - $ 72, 

Net Cash Surplus - - - 155, "O56, 3 227,443.89 
Contingent Assets - - - - - e 386,367.56 


Total Resources of Company $613,811.45 


Tetal Amount at Risk - - - 512, 297,591.00 
Total Losses Paid - 748,789.21 
Total Savings to Policyholders -- 630, 173.37 
E J. FORNEY, Pres. J. M. COOK, Sec’y 
Present Rate of Dividend to Policy helders, 

Per Cent 








INSURANCE ACCOUNTING 
AND 
STATISTICAL SYSTEMS 
INSTALLED 
Accounts Audited for All Classes of Insur- 
ance Companies and Agencies 


Annual Statements to Insurance Depart- 
ments, Federal, State and other 
Tax Statements Prep 


JOHN M. KELLY 


75 Fulton St. New York City 
Telephone Beekman 5655 




















| NEWS FROM EASTERN FIELD 














NON-ASSESSING MUTUALS UP 


Secretary Bennett of National Associa- 
tion Speaks of Violations of 
Mutuality 


Speaking at the 42nd annual banquet 
of the Bridgeport Fire Underwriters’ 
Association at Bridgeport, Conn., on 
Jan. 10th, Walter H. Bennett, secretary 
of the National Association, stressed the 
importance of local organizations and 
pointed out the need of cooperation 
among agents everywhere, not only for 
the benefit of the agents as a class, but 
for the welfare of the insurance business 
as a whole. 

He pointed out the fact that the 
president of the National Assoctation 
was the first to spring to a defense of 
the unwarranted attack on the insurance 
business by the Lockwood Housing 
Committee in New York last summer. 
There appeared to the speaker to be no 
good reason why the agents should not 
continue to be ieaders in the business 
and molders of public opinion rather 
than camp followers. Continuing, Sec- 
retary Bennett said: 

Nonassessment Feature 

Without entering into any dicussion 
as to the relative merits of stock or mu- 
tual insurance, it does seem that the 
agents of America would be rendering 
a distinct service to the insuring public 
by developing the theory that it should 
be wholly without the province of any 
mutual insurance company to issue a 
nonassessable policy just as it is wholly 
without the province of a stock com- 
pany to issue an assessable policy. 

In a state where a mutual company is 
permitted to make a deposit of $100,000 
or any other substantial amount before 
it can issue a nonassessable policy, of 
necessity this deposit must be made from 
premiums received from assessable pol- 
icyholders. This deposit thereupon be- 
comes a guarantee for a different class 
and kind of policyholders, namely, non- 
assessable ones. It appears to me that 
this is unfair to the original assessable 
policyholders, who thus supply the 
money for a so-called guarantee fund 
for the benefit of nonassessable policy- 
holders. 

Again: suppose the so-called guarantee 
fund so deposited should be exhausted 
in the payment of losses and there yet 
remained unpaid claims under outstand- 
ing nonassessable policies. Who would 
then pay? Certainly not the preferred 
class of policyholders, for they are hold- 
ing nonassessable policies. It would 
seem that the one avenue of revenue re- 
maining is that of falling back on the 
other partners in the enterprise, namely, 
the holders of’ policies that are assess- 
able. Does it not therefore follow that 
an insurance company issuing both kinds 
of policies is building up a rather heavy 
liability against a possible day of reck- 
oning for that portion of the public 
holding its non-preferential contracts? 


Violation of Mutuality 

It is generally 
feature which distinguishes a mutual 
company from all the others is that ina 
mutual company the policyholders are at 
once the insured and the insurers. 
stock companies the policyholder is the 
insured and the company is the insurer. 
Therefore, when a company issues non- 
assessable policies, it violates the soul 
of mutuality and to that extent departs 
both from the letter and spirit of that 
which gave it birth; challenges the 
soundness of its own principles, and de- 
nies its self-endowed birthright. It can- 
not claim to be doing business on the 
mutual plan. Its policyholders are not 
at once the insured and the insurers. 
Neither can it ‘be said that such a com- 
pany is furnishing the security derivable 
from a cash capital because there is no 
capital stock. If, therefore, such a com- 
pany is doing business neither on the 
stock plan nor the mutual plan, upon 
what plans is it doing business? Such 
a company would appear to be a legal 
nondescript. 

If we are correct in our conclusion 
that it is not for the best interest of 
the business to have this mixed strain 
of blood in our insurance body politic, 
then it would seem to be worth while 





understood that the} 


In, | 


| was consummated last week when Gere 


; now has two senators and six represent- 





for the agents to undertake an educa- 
tional campaign having as its object a 
national uniformity which would keep 
the issuing of nonassessable policies en- 
tirely within stock companies, and the 
issuing of assessable policies within mu- 
tual companies. 





Revise Rules on Brokers 


NEW YORK, Jan. 10.—Resolutions 
calling for the appointment of special 
committees to revise the agreements and 
rules pertaining to the licensing of bro- 
kers and also to review the agreement 
and rules suggesting any changes neces- 
sary to improve the position of the ex- 
change, were adopted at the _ special 
meeting of the New York Fire Insurance 
Exchange last week. The resolutions 
were those presented by the committee 
appointed last summer, of which Henry 
Evans, chairman of the board of the 
Henry Evans companies, was chairman. 
The one regarding brokers acts to elimi- 
nate the brokerage committee in its con- 
trol of the issuance of certificates to 
brokers, leaving that matter entirely 
with the state department. 

During the discussion it was sug- 
gested by Cecil F. Shallcross, of the 
North British & Mercantile, that the 
resolutions might be taken to mean an 
entire relinquishment of control of bro- 
kers, including rates of commissions to 
be paid. This, however, was shown to 
be not the case. The change was made 
in order to create a harmony and coop- 
eration between the state department 
and the New York Exchange and the 
latter will continue to supervise com- 
mission rates. The resolution called for 
an investigation and review of all agree- 
ments and rules of the Exchange con- 
nected with brokerage. The first speci- 
fies the matter of issue or revocation or 
cancellation of brokerage certificates and 
harmony on that question with the state 
department and the second calls for re- 
view of all rules and agreements not 
included in the first. 





Massachusetts Legislative Committee 


BOSTON, MASS., Jan. 10.—Unusual in- 
terest has developed in the makeup of 
the new committee on insurance to be 
appointed by the incoming Massachusetts 
legislature. The daily press reported a 
biggest shake up in years was due, as 
echoes of the Lockwood investigation 
had reached Boston and it was planned 
to lessen the insurance influence in the 
joint standing committee on insurance. 
When the appointments were announced, 
however, it was found that the only 
change was the removal of four legisla- 
tive members, two of whom were insur- 
ance men, and the substitution of four 
business men. The joint committee of 
four senators and eleven representatives 


atives who are in the insurance business, 
thus giving the insurance men a major- 
ity of one of the committee. Senator 
Walter E. McLane, who secured some ad- 
verse publicity in a recent legislative 
investigation, and whose attitude on the 
committee toward witnesses has been 
much criticised, was retained as chair- 
man, however, a position he has held 
for several years. 


Important Deal at Syracuse 
An important deal in insurance circles 


& Stohrer, general insurance agents, 
purchased from the executrix the entire 
business of the Alonzo W. Haight in- 
surance agency and are merging the two 
offices at their old location, Hendricks 
Block, 120 East Fayette street, Syracuse, 
i> ae a 

The Gere & Stohrer agency succeeded 
the Stephens & Durston agency and 
Stephens, Haun & Durston. The Haight 
Agency succeeded the Stanley G. Baggs 
agency. Combining these old agencies, 
gives Gere & Stohrer the representation 
of the largest and best insurance com- 
panies and equips them to better handle 
the interests of their clients. 

In order to care for the added details 
of the business, Arthur J. Hughes, with 
20 years of experience in insurance busi- 
ness has resigned his position with the 
American Eagle Fire and joined forces 
with Charles B. Gere and A, M. Stohrer 
in the conduct of the agency. Mr. 
Hughes began his insurance training in 
the home office of a western insurance 


company and during the last years has 
represented one of the large New York 
companies as special agent, thus espe- 
cially fitting him for local agency busi- 
ness. Mr. Gere and Miss Stohrer are 
well and favorably known to the insur- 
ing public, 





Boosts Fire Prevention Work 


Fire Marshal W. Elliott of Philadelphia 
in urging general cooperation in fire 
prevention and effecting a diminution of 
the destruction taking place each year 
in the city and calling attention to care- 
— being the chief cause of fires, 
said: 

“During 1921 we had fewer fires than 
even small cities, but we have nothing 
to boast about. Five thousand is a 
record that this city cannot be proud of, 
The efficiency of the Fire Bureau did 
much to keep many of these fires from 
spreading and bringing disaster to a 
large area in the city wherever the fire 
occurred, but that does not relieve the 
responsibility attaching to the citizen.” 
Chairman Stewart A. Jellett of the fire 
prevention and insurance committee of 
the Philadelphia Chamber of Commerce 
was in Harrisburg this week conferring 
with the state superintendent of public 
instruction in reference to a comprehen- 
sive course of instruction in the public 
schools inculecating the necessity for fire 
prevention. 


Get Big Niagara Falls Line 


BUFFALO, N. Y., Jan. 10.—One of the 
choicest lines secured by local agents of 
this city for a considerable period igs 
that captured a few days ago by the 
office of Robert L. Wood & Co., of which 
Lewis H. Eaton is engineer. The busi- 
ness, aggregating close to $10,000,000, 
covers on the various plants of the Ni- 
agara Falls Power Company of Niagara 
Falls, N. Y. It will be written under 
blanket cover, with the 90 percent co- 
insurance clause. Save upon one of the 
buildings, which some years ago was 
insured in a mutual office, the various 
properties all covered their own in- 
demnity heretofore, hence the business 
is not only new to the Wood agency 
but is gained to stock fire insurance 
interests as a whole. The Niagara Falls 
Power Company is a leading industrial 
enterprise, its output furnishing elec- 
trical power to many of the large manu- 
facturing plants along the Niagara 
River, and to the cities adjacent thereto, 





New England Exchange Meets 


BOSTON, MASS., Jan. 10.—The New 
England Insurance Exchange has added 
materially to the territory covered by 
its rating department during the last 
year, according to the reports at the 39th 
annual meeting. The rating has been 
taken over in Kent county, Pawtucket 
and Woonsocket, R, I., and the entire 
state of Vermont, while tariffs have been 
issued for New York and Hancock coun- 
ties in Maine, Naugatuck Valley and 
Danielson, Conn., with three other tar- 
iffs now in process for use in Connecti- 
cut. Fitchburg, Leominster and Middle- 
boro are cities, formerly in unstamped 
territory, which have been added to the 
Boston-Metropolitan office, while Wor- 
cester county north has been added to 
the Springfield stamping office. 

At the annual election A. M. Wood, 
general agent of the Fireman’s Fund, 
who became president on the retirement 
of W. H. Winkley to become manager 
of the Boston Board, last April, was 
elected president for a term of two years. 
R. S. Howe was elected second vice- 
president for two years and Summer 
Rhoades, H. J. Hill and O. M. Howland 


committee for two years each. 





Blackitt is Marine Man 


In succession to H, T. Bagnall, retired, 
E. H. Blackitt has been appointed marine 
underwriter in New York City for the 
Phoenix, Norwich Union and Marine. 


Would Abolish the Office 


A bill before the Mississippi Legisla- 
ture seeks to abolish the office of State 
Revenue Agent. 





Russell Returns to Newark 


BOSTON, MASS., Jan. 10.—Owing to 
the enlarging of the Newark branch and 
making it a full department with a wider 
territory of the General Adjustment Bu- 
reau, William F, Russell, who came to 
Boston from that city last August, will 
return Feb. 1 to Newark. His place as 
general manager of the General Adjust- 





ment in Boston will be taken by Harvey 
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York 

2spe- W. Russ, who comes to Boston following ! 
busi- his resignation as general manager of 
- are the Underwriters Adjusting Company of 


asur- | Chicago. Mr, Russell was 20 years a 
special agent in Newark and opened the 
Adjustment Bureau in that city. 











Iphia & Insurance Society of Massachusetts 
. fire BOSTON, MASS., Jan. 10.—The Insur- 
on of ance Society of Massachusetts at its 
year quarterly meeting had one of the largest 
care- gatherings in years, over 130 being pres- 
fires, ent. Chief Peter Walsh of the Boston 
Fire Department gave the members an 
than interesting talk on Boston’s new high 
thing j pressure water system, following a din- 
is a ner and vaudeville entertainment. Presi- 
ud of. | dent Lunsted announced that the mem- 
u did bership of the Society had now reached 
from 460, but a campaign would be started to 
to a — make the number even larger. Chief 
1e fire | walsh stated that the high pressure sys- 
ye the | tem had been used on 28 calls in the 
tizen. congested area since Dec. 11, with an av- 
tig erage pressure of 125 pounds, more as a 
on test of the system than from necessity. 
erring 
public | Northeast Vermont Association 
pre ST, JOHNSBURY, VT., Jan. 10.—The 
‘or fire annual meeting of the Northeastern Ver- 


mont Association of Insurance Agents 
was held here Friday with a good at- 
* tendance and practical discussion of sev- 
3 ' eral timely subjects. The following offi- 
of the — cers were elected: President, A. B. Noyes, 




















ents of St. Johnsbury; vice-president, E. J. Blod- 
“iod is gett, Lyndonville; secretary-treasurer, 
by the A, W. Hawkinson, St. Johnsbury; execu- 
which tive committee, Charles S, Hastings, C. 
5 busi- D, Stevens and Ellis Moore. 
000,000, 
oie Tebby’s Field Broadened 
under NEW YORK, Jan. 10.—P. T. Tebby has 
ant co- had his work broadened in order to in- 
of the clude the agency supervision of the Com- 
ro was mercial Union group in the New York 
various suburban field. He has devoted his time 
wn in- up to the present to the Brooklyn and 
usiness Long Island territory. He will be as- 
agency sisted in his work by Special Agent 
surance Maxwell F. Liebler, who joined the staff 
‘a Falls | in October, and Special Agent W. F. 
dustrial | Britten, who has been working in the 
g elec- |~ suburban New York territory for some 
> manu- |, time. 
Niagara ~ 
ae To Adjust Buffalo Loss 
sets § Settlement of the loss suffered by the 
a fine modern elevator of the Mutual 
he New Terminal Syndicate at Buffalo as a result 
is added of the severe windstorm that swept the 
ered by city Dec, 18, has been delegated to the 
the last General Adjustment Bureau. The risk 
the 39th was covered under a tornado policy; 
as been $500,000 applying under property dam- 
‘wtucket age and $300,000 under use and occu- 
e entire pancy. A rough estimate places the 
ave been property damage loss at 30 percent and 
ck coun- the use and occupancy loss at 45 percent. 
ley and The life is controlled by the Deuel, Lapen 
her tar- & Co. agency of Buffalo and paid a rate 
-onnecti- of 10 cents for both forms of coverage. 
| Middle- 
mped e a 
ge the 7 Connecticut Department Moving 
ile Wor-— HARTFORD, CONN., Jan. 10.—The 
added tO § state insurance department of Connec- 
ticut will move its headquarters from 
I. Wood, & the state capitol to 181 Capitol Avenue, 
1s Fund, where rooms will be occupied in prop- 
etirement 


erty acquired by the state. The insurance 
manage! © department is the fourth department to 





pril, WaS © be assigned these new quarters which 
wo years will afford more room. 
ynd vice- & 
Summer 
Howland Aetna Club Round Table 


executive | HARTFORD, CONN., Jan. 10.—The Jan- 
} uary Round Table of the Aetna Life 

Men’s Club was devoted to a discus- 

n ' sion of automobile insurance with 
Chester Langeley, R. I, Catlin and Robert 

ll, retired | E, Hall, as speakers. In the evening, 
ed marine following this dinner discussion, Ed- 
y for the — mund Heller, who accompanied Roose- 
[arine. velt to Africa presented a talk illus- 
trated with pictures on the hunting of 














ice large game. 
i Legisla- 
e of State East Notes 
John J. Reilly & Co of Brooklyn have 
been appointed agents for the Pennsyl- 
vark vania Fire for the Long Island territory. 
Owing to Charles Henry Allen, 80 years of age, 


for 32 years past a well known general 
insurance agent at Spencer, Mass., died 
last week. 

There are 252 fire companies which 
Wrote $450,000,000 of fire risks in New 
Hampshire in 1921. The premiums 
amounted to $5,000,000 and the losses to 
less than $2,000,000. 

C. A. Ethridge, formerly in the auto- 
mobile department of the Pacific Fire and 
affiliated companies, has joined the firm 


ranch and 
ith a wider 
ktment Bu- 
o came to 
gust, will 
s place a8 
al Adjust- 
by Harvey 























Actual market value for all securities 





D. H. Dunham, President D. H. Dunham, President H. M. Gratz, President 
Neal Bassett, Vice-President Neal Bassett, Vice-President D. H. Dunham, Vice-President 
, Vice-Pres. & Treasurer John Kay, Vice-Pres. & Treasurer Neal Bassett, Vice-President 
. H. Hassinger, Ass’t Secy. A. H. Hassinger, Secretary John Kay, Treasurer 
John A. Snyder, Secretary A. H. Hassinger, Ass’t Secy. 


THE 


MECHANICS | | FIREMEN’S || Girard F<, 


INSURANCE CO. | 
INSURANCE CoO. _ INSURANCE CO. 


of Newark, N. J. of Philadelphia 
Organized 1854 Organized 1853 


of Philadelphia 


Organized 1854 
Stat tJ y 1, 1921 Statement February 16, 1921 
Statement January 1, 1921 ASSETS AND LIABILITIES 

ASSETS AND LIABILITIES 
ASSETS AND LIABILITIES 





i *Reserve Reins. Fund 2,295,788 
Reserve Reins. Fund 1,465,929 en ee Smears *Reserve all other 
Reserve all other - liabilities 
liabilities... .. 
Net Surplus 2,086,742 


Total...... deeaacy tls $4,006,570 


seed...... ......... $2,789,828 | | Total...... eee etes $9,733.168 
be ag ee en Policyholders Surplus, $1,449,841 
Policyholders Surplus, $1,164,541 P olicyholders Surplus, $3,336,742 ® As of December 31, 1920. 























Loyal to friends and loyal agents 




















United States Automobile 
Insurance Company 


A STOCK COMPANY AUTHORIZED UNDER THE LAWS OF IOWA 
Des Mo nes, Iowa 
AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage, Planted With Our Agency 
A. G. OGLE, Secretary and General Manager 








FINANCIAL STATEMENT 
UNITED STATES BRANCH 


UNION INSURANCE SOCIETY 


of Canton, Ltd. 
DECEMBER 31, 1920 

















Bends and Stocks — $6,284,089.34 Reserve for U oF Nees 
Coats and Bamk Dopesito.. 20.0222 gee © Resenve fw Unedlpested omen o202-77- SARS 
Agents’ Balances ...............0c.cceeceeceeeeees 894,062.13 Reserve for Taxesand Other Debit Items NotDue 96,000.00 
Due from Other Companies ...................+++ 43,102.36 $6,013,983.32 
Accrued Interest, and Other Credit Items......__ 73,485.12 Surplus to Policyholders 1,781,411.20 
Total Admitted Assets......$7,795,394.52 (Including Statutory Deposits) $7,795,394.52 
THESE FIGURES DO NOT INCLUDE HOME OFFICE ASSETS 
United States Fire Branch 
Insurance Exchange—Chicago, III. 
D. E. MONROE MARSH & McLENNAN C. G. WHIPPLE 
General Agent United States Managers Asst. Gen. Agt. 
- (Established in 1782) Head Office: 
100 Williams St., New York 
) e Insurance Exchange, Chicago 
Marine and Automobile Dept: 
OF LONDON 27 William St., New York 
Automobile—Use and Occupancy—Tornado—Sprinkler Pacific Department: 
FIRE Leakage—Explosion and Riot and Civil Commotion. ryan St., San Francisco 
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ef Brewster, Badeau 
brokers in New York. 
Philadelphia agency 


& Co., insurance 


changes are the 


withdrawal of the Atwood Fire from the 
office of B. LD. Zimmerman & Co. and the 
transfer of the Newark Fire from Samuel 


Story & Son to Hare & Chase. 

Luer L. Wiltbank has retired from the 
firm of Liell & Wiltbank, Brooklyn agents, 
and has joined the staff of the Commer- 
cial Union companies. He has already 
assumed his duties in the engineering and 
improved risk department. 


Cc. L. DeWitt, assistant United States 
manager of the companies represented 
by Fred S. James & Co., addressed mem- 


Clarence E. Porter, western manager of 
the Commercial Union fleet, and S. 
Quackenbush, assistant western manager 
of the Royal, were among the more im- 


| portant visitors to the New York insur- 


| ance district during the past week. Each 


was formerly resident in the metropolis 
and is widely known. 

Secretary Franklin H. Wentworth of 
the National Fire Protection Association, 
spoke before the Rotary Club in Provi- 
dence, R. I. the past week, urging the 
| local insurance fraternity to seek the 


bers of the Brooklyn Brokers Associa- 
tion Wednesday night; the subject of his 
remarks being “‘Underwriting the Brok- 
ers.” 

A line of several million dollars in- 
| suring the Portland, Me., elevators of the 
| Grand Trunk Railway against loss 
| through explosion was placed by a New 
| York city brokerage house a few days | 

ago. The rate is said to have been 35 
| cents. 


ment, 

| hopelessly insolvent and for the imme- 
lis recommended 
| liquidating it 
| transactions 


| & Security 








| New 


passage of a bill in the next Rhode Island 
legislature to fix the cost of extinguish- 
ing preventable fires upon persons dis- 
cbeving fire prevention orders. 


Announcement is made of the engage- 
ment of Walden Howe to Mildred, only 
daughter of Mr. and Mrs. E. T. Cairns of 
Montclair, N. J. Mr. Howe is the son 
of Secretary Samuel G. Howe of the 
Equitable Fire & Marine and has been 
many years connected with the New Eng- 
land Insurance Exchange as special agent 
of the Commonwealth of New York for 
Hampshire and, Vermont. 








MOTOR INSURANCE NEWS 














| Report Is Filed by the Iowa Insurance 


Department on the Inter-State 
Automobile 


The report of the examination of the 


| Inter-State Automobile of Rock Rapids 
r ’ 


la., has been filed with the lowa depart- 
It shows that the company 15 


diate protection of all policyholders it 
that action towards 
be taken. A nuniber of 
between the Inter-Staie 
Automobile and the Gardner Mortgage 
Company of Bloomington, 
lll, are shown. The Inter-State pur- 
chased $347,000 in securities of the 
Gardner Company. This was the pur- 
chase price of the Inter-State. 

The Inter-State Automobile changed 
hands May of last year. The report 
shows admitted assets $680,350, as coin- 
pared with $933,794 in the last annual 
port. Its liabilities, except capital, are 
given as $729,592... Among the assets 
are $100,000 of the Gardner Mortgage 


| & Security Company notes and $318,779 


stock in the Gardner company. There 
are $29,273 in stock notes of the Gard- 
ner company and $2,600 is listed as due 


from this company. There are also 
$20,003 agents’ balances since June 39, 
unpaid, and $72,719 agency balances 


prior to July 1 unpaid. The total losses 
unpaid are $208,476. The report shows 
a deficit to policyholders of $49,241 and 
to stockholders of $249,241. 

It was shown that several of the di- 
rectors of the company, following its 


change of management, were not 
eligible for office as they were not 
stockholders until several months after 
election as directors. The examiners 


say that it was also discovered that the 
stock transfer books were in such shape 
as to make exact status of the company 
almost impossible to analyze. 





Reciprocal Sells Its Business 
The Preferred Auto Owners Indemnity 


exchange, located at 73 West Jackson 
boulevard, Chicago, has been in opera- 


tion since 1919 by H. A. Hedding, attor- 
ney-in-fact. It is stated that this ex- 
change has not been licensed by the ih- 
surance department of any state. Mr. 
Hedding has turned his business over 
to the General Indemnity Exchange in 
St. Louis, which is operated by P. J. Mc- 
Guire. The General Indemnity Exchange 
does not assume any of the liabilities of 
the Preferred Auto Owners, 





Auto Protection Is Sold 


The National Automobile Insurance 
Association of Indianapolis has _ pur- 


chased the business of the Auto Protec- 
tive Association of that city. 





Assessment Is Levied 


The Automobile Protective Association 
of Battle Creek, Mich., has made an as- 
sessment of 33% percent on all its pol- 
icyholders. 





| SAYS COMPANY IS eed ITS ASSETS ONLY 19 CENTS 


Examiner Files Report on _ Illinois 
Reciprocal, Recently Ordered Into 
Hands of Recciver 


Operation of a reciprocal with as- 
sets totalling 19 cents has not proved 


successiul in the case of the Prairie 
State Auto Insurance Association of 
DeQuoin, Ill. This reciprocal, which 


was recently ordered into the hands of 
a receiver, was never able to display a 
great total of assets, office furniture 
and safe constituting a considerable por- 
tion of those listed, but the fact that 
these had dwindled to 19 cents was only 
disclosed in the examiner’s report, which 
was filed with the Illinois department 
last week. Organized in the early part 
of 1920, the company was able to live 
slightly over a year. 

The report states that the entire as- 
sets as of Nov. 3, 1921, consist of 19 
cents. The liability for unpaid claims 
is estimated at $5,718 and the subroga- 
tion claims under these losses at $1,439. 
It further states that no improvement 
has been made since Dec. 31, 1920, at 
which time cash assets amounted to 
$165.82 and unpaid claims $6,671. Mem- 
bers of the exchange have decreased 
from 1,056 to 296. The records and 
books are reported as in such condition 
as to make impossible a statement of 
income and disbursements, though total 
income during 1921 is given as $13,- 
672.61. Total disbursements are $13,- 
672.42, among w hich is an item of $4,381 
listed as “unaccounted for.” Reference 
is also made in the report of irregu- 
larities in handling funds by the attor- 
ney-in-fact. The business methods of 
the attorney-in-fact, the report says, 
cannot be too severely criticized. As 
the partnership of the attorney-in-fact 
has been dissolved, the examiner reports 
that it will devolve upon one of the 
partners, L. A. Cranston, to provide 
means for meeting the obligations of 
the association. 


Report Decrease in Losses 


NEW YORK, Jan. 10.—Automobile un- 
derwriters report a marked decrease in 
the number of fire and theft losses the 
past few week, and are highly pleased 
thereat. Last year there was a steady 
increase in the number of loss claims 
from September, 1920, well into the fol- 
lowing July, but this condition appar- 
ently has been reversed and underwriters 
are hopeful that the tide has now defi- 
nitely turned, and that they are in fora 
more prosperous period. 

Ar explanation of the change in con- 
ditions offered by the head of a large 
credit bureau is that the present buyers 
of automobiles are men of substance, 
who have fixed incomes and can well 
afford the pleasure of motoring. Where 
notes are given in part payment of 
their purchases these are being promptly 
met, and in not a few instances are be- 
ing discounted. This means the virtual 
elimination of the moral hazard, so 
patent a factor in automobile insurance. 
The buyers of cars during the war pe- 














riod were largely mechanics who were © 


being paid unusual wages, and once the 
pay check was reduced and their com. 
pensation went back to former scales, 
the temptation to sell out cars to the 
insurance companies proved irresistible, 

Another influence in the improved pres. 
ent loss ratio is undoubtedly the re. 
stricted coverage granted by many oOffi- 
ces, and the greater care shown in in. 
specting risk offerings. 





St. Paul Theft Figures 


ST. PAUL, MINN., Jan. 10—The report 
of the St. Paul police department shows 
$550,000 in stolen automobiles recovered 
by the department in 1921. There were 
747 automobiles stolen in St, Paul dur. 
ing the year, valued at more than 
$400,000. Of these 545 were recovered, a 
percentage of 70.6, while 123 
stolen in other cities throughout 
country were recovered by the St. Paul 
Bureau ana returned to their owners. In 
addition there were 12 machines recoy- 
ered but unclaimed and sold at auction, 
The stolen cars were from all sections 
of the country and one from Canada, 
They were found from as far as Penn- 
sylvania, The report states that during 
the year there were 65 arrests connected 
with the thefts. There were also ar. 
rangements made with the Chicago and 
Milwaukee police automobile bureaus for 
the working out of an effective system 
to aid in identifying and _ recovering 
stolen automobiles. 


Kansas City Theft Record 


KANSAS CITY, MO., Jan. 10.—The 
record of automobile thefts and recoy- 
eries in Kansas City contained in the 
report of the Law Enforcement Associa- 
tion just issued, shows that the num- 
ber of thefts was decreased, and the 
number of recoveries was increased, not 
only in December, but in every month 
in the eleven, except two. In February 
the number of thefts increased from 102 
to 106, but the recoveries also increased 
from 31 to 65. In August the number 
of thefts in 1920 was 96 and 136 in 1921, 
but the recoveries increased from 46 to 
105. For the eleven months, the thefts 
decreased from 1,597 to 1.353, and the 
recoveries increased from 609 to 967. The 
percentage of recoveries in 1920 was 
only 38.1, while in 1921 it was 71.4. 


Evans Group’s New Plan 


Richard J. Rice, Jr., manager of the 
automobile department of the Henry Ev- 
ans companies and one of the oldest au- 
tomobile underwriters, has resigned fol- 


spd stad aa 





BASLE CLT ETE 


machines | 
the © 


‘6 


eens 








i vanes 





lowing the decision of the companies to} 


operate the automobile business individ- 
ually in the future. Each company in 
the group will manage its own automo- 
bile business as the fire business is han- 
dled. Mr. Rice’s resignation is effective 
Feb, 1. He began his automobile insur- 
ance career in 1906 as superintendent of 


the automobile department of the Auto- ] 


mobile of Hartford and then managed 
the automobile business for the Globe & 
Rutgers, after which he joined the Henry 
Evans companies in 1920. His future 
plans have not been announced as yet, 
but he intends to remain in the auto- 
mobile insurance branch. 


Jacksonville Concern Absorbed 


The United States Underwriters of 
Jacksonville, Ill., has been taken over 
by the Monroe Auto Association of 
Waterloo, Ill., and the Automobile In- 
surance Association of Jacksonville. 


John E. Hogan, 
adjuster, 
sentative of the 11th district on the 
Democratic ticket. Mr. Hogan is well 
known to Chicago automobile insurance 
men, and has made a very favorable 
record in insurance work. 


Another Conference on Lloyds 


NEW YORK, Jan. 10.—Another confer- 
ence was held by the New York depart- 
ment last week on the subject of the 
insurance placed with London Lloyds 
and other unauthorized carriers. Super 
intendent Stoddard supervised the hear- 
ing and the time was spent mainly on 
the discussion of the material presented 
by the marine interests. All of the in- 
surance interests were represented in 
person cr had submitted memoranda 
The interests other than marine dis- 
cussed the effect of competition by un 
authorized insurers. After considerable 
discussion it was decided that all sug 
gestions would be digested by the vari- 
ous parties before the next meeting and 
that some definite proposal would b¢ 
submitted at that time. 
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HOUSTON STANDS BY *~* 
RECIPROCAL RULING 


(CONTINUED FROM PAGE 3) 


Most reciprocals operating in Illinois 
have decided not to put up with the 
insurance commissioner of the state the 
cash surplus requested. As a result of 
Mr. Houston’s interpretation of the law 
there has been a sharp controversy be- 
tween him and the reciprocals operating 
in the state. 


Reciprocals Hold Meeting 


There was a meeting in Chicago last 
week of the largest reciprocals in Illi- 
nois. W. H. Crum, who was formerly 
with the insurance department, and who 
framed the new law, was in attendance, 
representing most of the down-state re- 
ciprocals, At this gathering it was pointed 
out that the section of the new law re- 
lating to cash deposits reads—‘shall ac- 
cumulate and have on hand at all times 
advance deposits in excess of liabilities 
at the exchange.” MReciprocals are tak- 
ing the position that this one section of 








“Branch Oifice Casualty Company wants 
General Agency arrangement with Fire In- 
surance Company to cover its Fire & Theft 
on Automobiles.” 


Address A-6 
Care The National Underwriter 








Kentucky, West Virginia, Virginia, 
North and South Carolina 
WEST VIRGINIA ADJUSTMENT COMPANY 
Adjusters for the Companies 

Fire, Rainfall, Aeroplane, and Automobile 


Losses. 
31 Thornton, Building, Bluefield West Virginia. 








FIELD OPPORTUNITY 


For ambitious, business building field man (mar- 
ried) to work into small town general and local 
agency in Northern State. No investment but 
hard work. Satisfactory living salary to start. 


Address A-1 care The National Underwriter 











Finch—- Deitch Digest 
FOR SALE: A complete set of Finch’s 


and Deitch’s Insurance Digest from the 
year 1888 to 1913. Mrs. R. B. Warren, 
1036 N. Topeka Ave., Wichita, Kans. 








COUNTER MAN WANTED 


With good following among Cook County 
brokers. Should be a producer with good ac- 
quaintance. High class office. 


4 Address A-4 


Care The National Underwriter 








_ Fire Company Wanted 


by successful life agent at Intermont, 
W.Va. Good business can be prom- 
ised. Prefer company writing farm 
and small town business. 


John Smeltzer Intermont, W. Va. 














CAPABLE MAN Wanted by old 


Detroit Agency 
to take charge of Insurance Department. 


Must understand Dean Schedule. 
Address 31-0 care The National Underwriter 











WANTED: Automobile Department 
Examiner in large Chicago Office. 
Must be capable of assuming full 
charge of underwriting. Address A-2 


care The National Underwriter 











Accountant Wanted 


for Local Fire and Casualty Insurance 
Agency at Chicago. Experienced person 
with thorough knowledge of insurance 


bookkeeping required. 
Address 30-N, Care The National Underwriter 




















the law clearly sets forth that it is not 
incumbent upon the reciprocals operating 
in the state to forward their minimum 
cash surplus to Springfield. They con- 
tend that it is only necessary for them 
to have the money on hand, and to sub- | 
mit to the insurance commissioner an | 
affidavit of their financial condition. } 


Attorney-in-Fact Comments 


“When the law reads ‘shall have on 
hand’ that means that the reciprocals 
have to have the money on hand at their 
own offices, and not at Springfield,” said 
the attorney-in-fact for one of the most 
prominent reciprocals in Illinois. “As a 
matter of fact I believe that if a recipro- 
cal should forward its cash deposits to 
Springfield, it would be violating the 
law. There is nothing in the law that 
requires a reciprocal to send its deposits 
to Springfield, or even permits it to | 
transmit its deposit to the insurance | 
commissioner, The law simply says that 
a reciprocal ‘shall have on hand at the | 
exchange. This is so clear that I do| 
not see how there can be any disagree- | 
ment about it. At our meeting last week | 
most of the reciprocals represented de- | 
cided that they would not put up the 
cash deposits with Commissioner Hous- 
ton as he has requested. We are going 
to stand by our guns and fight this thing 
out with him. We are perfectly within 
our rights in simply accumulating the 
cash deposit and having it on hand in |} 
our own offices. However, some have al- | 
ready put up the money with Mr. Hous- | 
cash deposit and having it on hand in | 


Says Commissioner Lacks Power 


“Another thing, the new law does not | 
give the insurance commissioner of the | 
state power to revoke the license of a | 
reciprocal. The law enforcement officer | 
of Illinois is the attorney-general. If he | 
decides that the ruling that the insur- | 
ance commissioner has made is correct, | 
and in strict accordance with the new | 
reciprocal law, then the reciprocals in | 
Illinois can do nothing but abide by the | 
decision. But the insurance commis- | 
sioner, himself, cannot revoke licenses. | 
Unless the attorney-general of the state 
rules that we are absolutely at variance | 
with the law in refusing to put up our | 
deposits, we are going to have them on | 
hand in our own offices, and not send 
the money to Springfield. We can not 
legally put this fund out of our control 
if our contract as attorney-in-fact 
stands.” 


Change Farm Loan Basis 


BISMARCK, N. D., Jan. 10.—H. 
DeNault, manager of the farm loan de- | 
partment of the North Dakota _ state 
industrial commission which also oper- 
the workmen’s compensation state 
fund, announces he has decided to cancel 
all applications that have been approved 
for farm loans, and will start the control 
by the Independents with a clean slate 
and try to forget the apparent shortcom- 
ings of the former Nonpartisan League 
management. He says many of the ap- 


A. 


ates 


| 
praisais are excessive. There are 3,000 | 
applications for loans on file, 487 ap- 
proved for a total of $1,729,500. Mr. 


DeNaunilt says promises were made in cer- 
tain provided farmers and their 
wives turned out and voted the League 
ticket; that in other cases loans were 
granted largely because the parties were 
“good Leaguers.” 

A sample appraiser’s report made 
public, made by Malie Townsend on an 
application for a $2,200 loan. He valued 
the property at $2,500, recommended a 
loan of $1,200, but offered to “change” 
the figure if the board wished it as the 


cases 


is 


man “had made Leaguers of every man 
in that township.” There are said to be 
many loans of a like character. It is 


also alleged that although loans were 
supposed to be considered and granted 
in their order of filing, “good Leaguers” 
had their cases considered early in many 
instances and the money sent out much 
ahead of its proper turn. 








Touring South and West 


Walter S. Alley, assistant manager, 
and John P. Hollerith, general agent of 
the North British & Mercantile, are mak- 
ing a tour of the southern and western 
territory, meeting special agents in each 
district. The New Orleans specials met | 
in the early part of this week and the 
Texas field will be visited the latter part 
of the week, after which the two will 
go to San Francisco, where the Pacific 
Coast specials will hold a _ meeting. 
These meetings are being held in order 
to lay the year’s work before the men 
in the field personally. 


_D. OSBORN 











INDEPENDENT ADJUSTERS 











{LLINOiS INDIANA 


IOWA MISSOURI 


National Adjustment and Investigation Bureau 


(FOR THE COMPANIES ) 


R. O. Olsen, General Mgr. 


4th FLOOR-—STANDARD LIFE BLDG.—DECATUR, ILL. 


PROPERTY DAMAGE 
A I y’ I . COLLISION 
O {ent AND THEFT \ 


LIABILITY 





_LINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Vella Bidg., Quincy, Ill. George C. Gill, Mgr. 


IOWA 





‘LINOIS WESTERN INDIANA 


11C4 “lark St., URBANA, ILLINOIS 
Adjuster of Fire and Tornado Losses 
Accurate Vaiuation of Buildings and Property Appraisal 


» geutt 





Illinois Adjustment Company 
For company only 
Adjustment any place 
in fire—A il 
We also do inspection. 
$2244 E. Adams Street Springfield. Ilineis 
Phone Main 423 





‘Windstorm 





NORTHERN & CENTRAL ILLINOIS 
BEN C. COOPER, Adjuster 

College Bldg. Ottawa, Ill. 
37 Years in Insurance Work 





INDIANA ILLINOIS MISSOUR 


SANGAMON ADJUSTMENT CO. 
7th FLOOR BOOTH BLDG. SPRINGFIELD, ILL. 


General Adjusters for the Companies 


We are equipped to handle all kinds of | 


losses, appraisements and inspections. 
Long Distance Bell Phone Main 2086 





{LLINOIS INDIANA 


GUS M. WISE 


(J. L. Foster associated) 


Fire and Auto Adjustments 
investigations Subrogation — Recoveries 


Long experience—High-grade service 
225% South 6th St. 


MISSOURI 





ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
Fire and Automobile Losses 
108 N. State Sr. 33 Champaign, Ill. 
Long Distance Bell 458 


experience as contractor and builder. | 


Springfield, II. | 


BURGLARY WORKMEN'S COMP. 
PLATE GLASS —_- USE_ AND OCCUPANCY 
TEAMS GENERAL FIRE LOSSES 
EXCESS PUBLIC LIABILITY 

| IND. ILL. KY. 


H. N. ODELL 


| ’ 10 a Second St., Evansville, Ind 
; Adjusters of Fire, Tornado, Automobile and 
| Inland Marine Losses 





| _INDIANA-MICHIGAN ADJUSTMENT CO. 
| W. P. Kelley, Pres. American Trust Bidg. 
| H. J. Lederer, Vice-Pres. South Bend, 
| C. W. Ginz, Sec'y. & Treas. ndiana 

his concern is well equipped to handle al) kinds 
| of losses. 





D. A. MILLIGAN 
ADJUSTMENTS OF ALL KINDS 
SHELBYVILLE, ILL. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
‘ Adjusters of Fire ! osses 
| 206 Schirmer Bldg. 
| 304 Federal Ave. Saginaw, Mich. 





| 

| MISSOURI KANSAS 

| F. W. LITTLE JR., Adjuster 

FIRE and AUTOMOBILE LOSSES 

| 503-505 Orear-Leslie Bidg., Kansas City, Me. 

Over 3© Years’ Experience 

| WISCONSIN AND MICHIGAN 

| Fire Loss Adjustments—Wis. and North. Mich. 

| Over 25 vears’ experience 
DAVID LAWSON 

Room 1, Cook Block Oshkosh, Wisconsia 


| 








| Investigations, Insp2c'ions and Adjustments of 
} all kinds. 


Automobile Claims A Specialty 


Cc. C. JOHNSTON 
204 Grand Ave. 


Milwaukee Wisconsin 





| CALIFORNIA 
W. M. TRASK 
| ADJUSTMENTS OF FIRE AND AUTOMOBILE LOSSES 
225 Pacific Pinance Building 

LOS ANGELES, CAL. 





| KANSAS 
JOHN M KINKEL Ww P KINKEL 
KINKEL ADJUSTMENT AGENCY 
rtiRk, TORNADO and AUTOMOBILE 


| LOSSES ADJUSTED 
| HUTCHINSON : . . KANSAS 





F. R. Ormsby, Pres. 





Capital $300,000 
Total Admitted 


G. F. Hutchings, Secy. 


Industrial Fire Insurance Co. 
AKRON, OHIO 


January 1, 1921 
Surplus to Policyholders $407,820 


Joseph Winum, Treas. & Asst. Sec. 





Assets $1,094,804 





Farm Department. 
AGENTS 


An Ohio Company writing business through Ohio Agents. 
Why not represent an Ohio Company? 


WANTED 








“SURPLUS 
LINES anpb 
FLOATERS 


Insurance 





Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-I nsurance Contracts Drawn and Placed. 
YOUn BUSINESS SOLICITED; 


PROMPT ATTENTION 
F. R. THOMPSON 


Exchange Chicago, Ill. 





Nearly Fauty Vo are of succ 


33 
INCORPORATED 


| THE OHIO MUTUAL 


Total Cash Assets $344,207 34 


J. R. VERNON, President 


SALEM, OHIO 
Lusses Paid Since Organization, $1,290,498.45 


ce8 Uuder bu .ue wansgement 


1876 


FIRE INSURANCE CO. 


Ne Cash Surplus $250,358.96 


J. AMBLER, Secretary 
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THE CENTRAL STATES 
FIRE INSURANCE CO. 


OF 
WICHITA, KANSAS 


Nebraska 


Texas 


DAN T. CALLAHAN, Sec’y 
B. G. MAINS, Asst. See’y 


Kansas 
Oklahoma 


ROG. E. EBLEN, Pres. 
S. M. LA ROSE, V.-Pres. 














Tike Great Amenicanyiirtwal A Record-Breaking Year 

Company is in prospect for The 
Great American. The 

-", general business depres- 
sion which has swept the 
country has not affected 
Great American business. 
It was never better. 







MANSFIELD, OH/O 
Ohio’s Largest and Strongest 
Automobile Company 











H. S. BASSETT 


etary 


Buckeye National Fire 


Insurance Co. 
. . $149,508.34 


CHARLES H. HARRADEN 


Managing Underwriter 


H. M. BARFIELD 


President 






Surplus to Policyholders . . 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED!) 








National Security Fire Ins. Co. 


Agents Wanted in Nebraska, lowa, 
Kansas, Colorado and Wyoming. 


‘Agency Service With A Personality’’ 
OMAHA U.S.A. 











| last year besides fire insurance—more, 
| in fact, than we have ever done before. 


| 
| 


| 


| you able to increase your writing of 


HOW AN AGENCY MET THE SLUMP 


R. B. Jones & Sons of Kansas City Adopted a Plan to Overcome 
the Fire Premium Reduction 

















KANSAS CITY, MO., Jan. 10.—“We 
will just about break even,” was the 
reply that Cliff C. Jones, of the R. B. 
Jones & Sons agency of Kansas City, 
gave to the question as to how they 
came out on the year’s business in 1921. 

“But I thought you said the other 
day that your premiums on fire insur- 
ance were 20 percent under what they 
were in 1920?” responded THE NATIONAL 
UNDERWRITER representative. 

“So I did,” said Mr. Jones, “but we 
wrote a lot of other kinds of insurance 


That is how we are able to break even.” 
“But how did you do it? How were 


side lines sufficiently to overcome a 20 
percent slump in your fire premiums? 
That is what I want to know; and that, 
I believe, will be interesting to a lot 
of other people.” 


Saw Slump Coming 


In answer to this question, Mr. Jones 
told of the following activities in his 
agency: 

He stated that a year and a half ago, 
the agency saw the handwriting on the 
wall, and knew that there was to be a! 
big slump in the returns from the fire 
business. There were firms even then 
which had cut down their stocks and 





the value was slumping every week 


with the decline in prices. There could F 


be only one result—the decreased value | 
of stocks of goods meant less insurance. | 

In one of the weekly meetings of the | 
management of the firm, the question | 
was discussed as what to do. 
they take the loss and be content with | 
a reduction in volume of business which | 
meant in profits? It also meant that | 
the force in the employ of the agency 
would have to stand their share of the 
loss, and that meant the probable loss | 
of some of their most valuable workers. | 


Should | 


After a full discussion, there was an | 
| unanimous vote against taking a loss— 


against allowing the volume of business 
to decrease. 


Development of Side Lines 


What was the alternative? It was 
practically impossible to make up the 
difference in fire insurance business. 
That could only be done by going out 
and taking the business away from some 
other agency, and that was not an easy 


matter to put through. Then there was 
a general sentiment against securing 


business in that manner, even if it could) 
There must be a better way, | 


be done. 
And so the attention of the manage 


ment was turned to the development of 7 


the side lines. The goal set was enough 


additional business in those lines to off.) 
set the slump that was sure to come in? 


the fire business. It was soon agreed 


that to secure this it would be neces. | 
sary to increase the soliciting force,” 
With the exception of two solicitors, the 


Jones “Sons” had done the soliciting 
for the agency. This force was in, 


creased by the addition of 10 new men.) 


Definite Principles Followed 


In the selection of these men, definite 


principles were followed. It was deter 


mined that these men would be selected © 
with the view of retaining them perma. 7 


nently in the business. It was recog. 
nized that as the business offered op. 


portunities not surpassed by any, itt 


would be good policy to employ men 
that were not surpassed by any. It 


| was therefore decided to secure only > 
This rule was) 


college trained men. 
carried out, and the results have more 
than justified the decision. It was 


| found that these men not only readily 


mastered the details of the business, but 
when it became desirable to have one 
of them specialize on any line of insur- 
ance, his habit of study made it easy 


for him to readily master that line, and 
soon become an expert in that phase of § 
| insurance, ready to handle the business 


that came his way, and to inform others 
of the special features of his line. 
It was another principle that ruled 


in the selection of men that it was de) 


sirable to secure men who belonged to 
the best families of the town. There is 
something in blood, and there is a lot 
in the influence that goes with family 
ties, 

Must Have Record of Achievement 

But a thing that was demanded in all 
the applicants was that there should be 


a record of achievement—in the school 
room and on the athletic field or else- 


| where—men who would be fighters, and 


would help win the fight that it was 
well understood had to be made if the 
business was written. 

None of these new men had had former 
insurance experience. They came into 
the agency and were supervised, and as- 
sisted, and trained to get the business. 











Every Auto Owner is a good prospect 








N. HAMPE, President 





H. F. STORJOHANN, Secretary 


The greatest Insurance Field practically uncultivated is 


Automobile Liability, Property Damage and Collision 


Easily written with our simple rate card 


INTER-STATE LIABILITY INSURANCE CO. 


ROCK RAPIDS, IOWA 
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They had all the help of the agency, in- 
cluding the weekly conferences, and the 
advice of the heads of departments, 
who are specialists in their lines. Then 
they were given books and other litera- 
ture to study. And thus the forces for 
the work of 1921 were prepared. 

While not averse to securing new cus- 
toners, it was recognized that the addi- 
tional business must be secured, for the 
most part, from those firms that had 
been giving their business to the agency 
in the past, and that the increased writ- 
ings must come from rendering increased 
service to them. 

When this was fully realized, another 
question arose, and that was, whether 
this going after the increased business 
should be done in a systematic and sci- 





Field Books 
Parsons 
Loose Leaf 
Field Sheets 
and 
Binders 
also 
Rough Notes 
Forms 


Field Men: 


Now is the time to bring your 
agency records up to date, or start 
an improved record. 





Many Styles of Ruling 
The National Underwriter 


1362 Insurance Exchange Chicago 














Opening 
F ocketbooks 


N article of merit and 

an aggressive but 

courteous selling method 

will open buyers’ purse 
strings. 


The Fire Association has 
proved the merits of 
its policies for over one 
hundred years. This com- 
pany has complete confi- 
dence in the ability of its 
agents. 


The agents who have 
the same confidence 
in themselves and Fire 
Association policies as 
the company has, are 
bound to succeed. 


FIRE ASSOCIATION 
of PHILADELPHIA 


WESTERN DEPARTMENT 
INSURANCE EXCHANGE 


CH ICA GO 
J. M. Thomas 


Manager 
F. H. Burke A. F. Powrie 
t. Manager 


2nd Asst. Manager 























entific manner, or should it be left 
largely to chance, as it is in most agen- 
cies. And, if, in a systematic manner, 
what system should be used? Various 
plans that had been successfuly used 
were studied, and some of the good fea- 


tures taken from a number of them, but 
the plan finally adopted was largely 
worked out by the management and 


adapted to the work of the agency. 

The basis of this plan of campaign, 
was a printed card, one of these was 
made out for each of the firms or in- 
dividuals on the books of the agency, 
and with the name, went the address of 
the firm and the location of the prop- 
erty insured. The ruling on the card 
showed 37 different kinds of risks for 
which a prospect might be written, and 
blank spaces were left for any that 
might develop during the year. 

After the card had received the name 
of the insured, it was checked up with 
the books of the agency, and ultimately 
showed every kind of indemnity that was 
covered by the agency’s policies. What 
Was more important for the use in the 
campaign, the card thus automatically 
showed on the face of it, just what kind 
of risks the agency did not cover, and, 
therefore, what the firm might be writ- 
ten for. 


Cards of Introduction 


These cards served a number of useful 
purposes. In the first place they were 
the very best of cards of introduction. 
To go into just anybody’s office, looking 
for insurance prospects, was one thing. 
It was an altogether different thing to 
go into the office of a customer, one 
who was already on the books. In the 
one case you went in as a stranger, or 
at most an acquaintance. On the other 
hand, you went in as a business partner. 
Because the firm had insurance with the 
R. B. Jones & Sons agency, the repre- 
sentative of the agency was welcomed, 
and given a sympathetic hearing. 

In addition to that, the representative 
knew just what the situation was as to 
the insurance relations of the agency 
and the firm. This gave him an im- 
mense advantage. In addition, he had 
taken occasion to ascertain the probable 
needs of the customer, and knew just 
what kind of protection he should have, 
and what lines to push. This had many 
advantages. Then the card helped him 
to make a complete job of it. For in- 
stance, the card showed that the firm 
had full coverage so far as fire insurance 
was concerned, but that there was no 
liability insurance. The card reminded 
him that it was not enough to write 
automobile liability, but that there were 
also policies which he should sell for 
compensation, public, residence, plate 
glass, bonds, and livestock. The cus- 
tomer might not need more than one of 
these, but the card, as the representa- 
tive checked it over, induced him to 
present to the prospect every one of 
these side lines. 


Use and Occupancy 


In another way they were useful. In 
the case of the burning of a business 
house, and the closing up of a lucrative 
business, because it was impossible to 
secure suitable quarters, there was fur- 
nished a concrete argument for a cov- 
erage on use and occupancy. The solici- 
tors would go through the cards, and get 
the names of all the firms that were 
similarly situated, and who did not carry 
any of that kind of insurance. Then 
the solicitation was of prepared pros- 
pects, who were in the market. Had 
there been no card system, the solicita- 
tion would have been at random, and 
much valuable time and energy wasted. 
The daily papers suggest the appeal, 
and the card system gives the prospects. 

Other uses of the system by various 
solicitors were found, but these are 
samples, and perhaps, the most fre- 
quently used. But the system formed 
the basis of an aggressive campaign, 
systematically and intelligently prose- 
cuted. The fact that it won is the best 
argument in its favor. In looking back 
over the year, Mr. Jones said that while 
the motto, “1921 will reward fighters” 
was true, it did take real fighting to 
overcome the slump. 

Looking into 1922, 
any chance to stop. He believes that 
to make business go, it will require the 
same intelligent, systematic persistence 
that it did in 1921. But he is free to 
admit that there were many problems in 
reconstruction that were worked out in 
1$21,*eand that the men who worked them 
out in their business are that nuch ahead, 
and will have that much easier time of 
it in the coming year. 

The experience of the R. B. Jones & 
Sons agency has an added interest just 


he does not see 


now. It was provided at the last con-| wrote as much as a million dollars of 
vention of the Missouri Association f | business for their own companies during 
Insurance Agents, that the fee for mem- | the year should pay a fee of $150 a year. 
bership in the state association should | The R. B. Jones & Sons agency has sent 
be graded, and that those agencies that| in its $150. No other agency has. 








GIBERSON’S DISTRIBUTION OF BUSINESS 

















A. GIBERSON of Alton, IIl.,, amount of premiums in his agency last 

J president of the Illinois Associa- | year was a little less than $300 less than 
* tion of Insurance Agents, has from | it was in 1920. His table showing the 
time to time gotten out a table showing | distribution of business for the various 














































the distribution of his business. The! years as follows: 
1909 1914 1918 1919 1920 1921 
BIE CONE cack acudacans 6 02 .0175 02 .02 -013 .008 
Vig  §C a 7 Bag eee .005 -O1 .02 .02 -02 .014 
BONUS beck ceca w wees 000 .0025 -O1 .05 -035 .035 
Comb. Residence ....... 000 .000 .005 -005 .007 .005 
ME Cake cece eonmeenasoe.t 83 -28 .38 .36 .39 31 
PE Cac caveesas awed 01 -.0075 -05 .025 .037 .05 
PEO ic wehes<adtawanns 000 .025 .025 .02 -015 -015 
EEE nenackacaewe « 025 015 -115 Be -204 2 
FT Ee eee -085 .545 -1575 -10 .095 -097 
ME ae hawk «Ge ease dee la 600 .000 -000 .005 -000 -000 
Accident & Health..... .015 .040 10 .08 .085 -087 
Registered Mail ....... 000 .000 0025 0025 .003 .004 
PGE canta cucceclegoee ea 000 .005 02 -04 009 -035 
PENNS ccedundaneendeucea- a 000 .04 055 .09 068 -078 
ee ee 01 .0125 0175 -02 -016 011 
All Risk Jewelry....... .000 .0000 0025 -0025 .004 .003 
Tourist Baggage ....... .000 -0000 0025 .0025 .004 .004 
Mail Package .......... -000 .0000 0025 0025 -002 -002 
Explosion & Riot....... .000 .0000 015 005 .000 -000 
Phy. & Sur. & Drug.... .000 .0000 000 .000 .003 -002 
De FEET LETC CEES 100% 100% 100 100% 100 100% 
(freaaas ¥¥¥K 
ls NWA * x 
+ RV ak RR Ve ¥ VEY , —3)| ¥¥ ¥ ¥¥¥ ¥¥ YY ¥¥ ve 7a 
> D4 == CS wm ke 
4 x 
q i) = me & x 
s FLOTEL : 
* 
Ly 
x 
; Hs 
12th Street and Baltimore Avenue x 
KANSAS CITY, MO. £& x 
N the very center of * 
the business district, a |* 
the combined buying x 
power giving the best x 
ae in room accommoda- x 
senses tions,cafe and dining x 
mone fs ; a service at fair prices, : 
i SoGUOUNRR 232552 - =i aareem ai: 
Porno == Joseru Reicu,,  —Dea 
i v-P. and Gen. Mgr. SS x 
* ae 500 ROOMS Jos. R. Dumont, Mgr. Hotel Baltimore 500 ROOMS ae 1h) 
be MARRARARAKARAKRARKRAAARA RRA RARRARRRRARRRARKARAARKRRRARRRAAYM : 
MARRAR KRRAR 
Twenty-Second Annual Statement 
FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
January Ist, 1921 
Assets - - = - $1,754,982.25 
Liabilities - - > > 1,126,087.34 
Cash Capital - - ~ 400,000.00 
Net Surplus - - - 228,894.91 
Surplus to Policyholders 628,894.91 
» Lightning, Tornado, Hail ond Automobile Insurance 
i OFFI 


CERS 
JOHN H. GRIFFIN, President WM. cea, , Sonatary and Treasurer 
.C, Wart. Vice Ly ee OSCAR J. EASTMAN, Assistant Secretary 
C HAZL Vice President L. B. VAN DE WALL, Assistant Treasurer 
G. W. BUFFINGTON, Vice President J. B. BERKVAM, Assistant Secretary 








HAWKEYE SECURITIES 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL and AUTOMOBILE 


Applicants for agencies address 


Home Office, Masonic Temple, Des Moines, Iowa 


FIRE 

















The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 
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LOSS ON 1921 OPERATIONS 


Most Live Stock Companies Had a 
Streaked Year—Claims Were 
Quite Heavy 


Most live stock insurance companies 
showed a loss on their 1921 operations. 
The Kaskaskia Live Stock of Shelby- 
ville, Ill., came out with a profit and it 
is thought that the Hartford Live Stock 
made money last year. The Hartford 
Live Stock in 1920 had over $1,000,000 
in live stock premiums and showed a 
loss ratio of 39 per cent. The Hartford 
Fire and the Hartford Accident & In- 
demnity had live stock premiums of 
about the same amount. The Hartford 





companies made good money on their | 


1920 live stock business, both the so- 
called transit business and the regular 
live stock underwriting. 

The companies had to face a serious 
agricultural depression in 1921. The 
farmers were unable to meet their obli- 


gations. Many premium notes were 
taken and have not been paid. Farmers 
dropped their insurance because they 


could not raise the money to pay the 


premium. 
Comment By An Underwriter 
There have been a few failures or 
liquidations of live stock companies dur- 
ing the last year or so. This has caused 


ceed. I mean by a specialty company, 
one that devotes its operations to one 
class of live stock. It is necessary to 
get a good spread. There may be an 
epidemic that will cause a big loss on 
hogs one year but cattle and horses will 
show a fine profit. Another epidemic 
may strike horses, but cattle and hogs 
will show a profit. It seems to me there- 
fore, very desirable for a company to 
write all lines of live stock and spread 
its liability. 


ably. 
hold down to 20 per cent commission 
and some of them do. Others are pay- 
ing 25 per cent. If an agency does su- 
pervising work, it is allowed 25 per cent 
without any question. 

Ignorance is Disastrous 


“Another factor that has militated 


| 





The acquisition cost in live | 
stock insurance has gone up consider- | 
Companies were endeavoring to | 


| sibly 


STOCK SHOWS ARE IMPORTANT 





Number of Smaller Exhibitors at In- 
ternational Show Increasing—Great 
Interest in Small Breeding 





If the showing made by the exhibitors 
at the International Livestock Show in 
Chicago can be taken as a guide, agents 
writing livestock can well feel elated. 
The statement was made a year ago at 
the close of the show that the number 
of individual exhibitors had increased 
greatly. This condition was even more 
apparent this year. The number of in- 
dividual breeders and exhibitors that 
were within the money this year is a 
great increase over former years. That 
the man who shows only one or pos- 
two animals at the show has as 


| good a chance as the large exhibitor is 


becoming 
The 


more and more apparent. 
farmers throughout the country 


| are going into the purebred game not 


against some companies making a profit | 


is ignorance and incompetence at home 
, Offices. 


Companies have been allowed 


to continue without proper protection | 


where values are congested. This has 
resulted in disastrous losses due to a 
fire at a big sale catching a lot of stock 
gathered in one barn. This could have 
been avoided by excess contract provid- 


| ing that the original company would be 


live stock insurance operators to take | 


account of the situation and try to see 
what is lacking. One well known live 
stock insurance man in commenting on 
the subject said the other day, “Most 
live stock insurance campanies start out 
with too small a surplus. To build 


liable first $10,000 for ex- 
ample, and then the excess company 
would come in. Live stock insurance 
companies are liable to be caught as 


well as other companies where values 


only for the 


are congested or where there is some- | 


| thing of a catastrophe. 


| country. 


up | 


an agency plant and get a company in | 


operation requires a comfortable sur- 
plus. I do not believe that a specialty 
live stock insurance company can suc- 


“It is true there are not very many 
expert live stock underwriters in this 
Regardless of this good busi- 
ness judgment in handling a company 
has resulted in successful operation 
even if the underwriter was not skilled. 
Live stock insurance companies have 
peculiar problems to meet that other in- 
surance companies do not.” 


| hands of a receiver for liquidation. 


| $40,000 


for the exhibiting end of it alone, al- 
though they are finding a great deal of 
money can be made through that way, 
but for the improvement of their grade 
stock. Relatively few are the farmers 
today that do not own at least one 
purebred sire or female. They realize 
now that they must improve their 
stock, and this is the opportunity for 
the livestock agent. The farmer who 
owns only one sire does not want to 
take the chance of losing that animal. 
He has usually purchased the animal 
on time or given his note, with the re- 
sult that should the animal be lost 
through disease he cannot pay his note, 
neither has he the money with which 
to go out and purchase another sire. 


Company Will Liquidate 
Mid-West Live Stock of Quincy, 
Tll., which reinsured its business some 
time ago in the Metropolitan Live Stock 
of Springfield, Ill, has gone into the 
The 
to 


The 


outstanding indebtedness amounts 


and the assets $83,000. 





The number of purebred animals on © 
the smaller farms is on the increase, 
Their value is increasing each year as 
they demonstrate their potency as out- 
standing animals, The showing at the 
county and state fairs is also following 
the same course as the International, 
It is even more pronounced at the local 
fairs for there the expense of exhibit. 
ing is less and the competition is not 
as keen. But take the farmer who car- 
ried off a ribbon at an exhibit. He im. 
mediately places a higher value on the 
animal. He also becomes an excellent 
prospect for livestock insurance, for | 
the animal has demonstrated its su.) 
perior qualities in the show ring and” 
there will be an added demand for the | 
type. The increased values of the ani- | 
mal will soon make the farmer realize | 
that he has an animal of merit and he? 
will want to safeguard his property with © 
proper insurance. 








New Live Stock Company 


It is understood that a new live stock 
insurance company is being organized at 
Rockford, Ill. A number of live stock 
breeders and farmers are interested in 
the enterprise. 





Casualty Notes 
Robert Gottschalk has been given the 


New Orleans general agency of the In- 
demnity Insurance Company of Phila- 
delphia. 


John L. A. Galster, representing the 
Southern Surety of Des Moines in North. 
ern Michigan, has been elected mayor of 
Petoskey, Mich. 


The Continental Casualty of Chicago, 
H. G. B. Alexander, president, has be 
come a member of the Workmen’s Com: 
pensation Publicity Bureau. 


J. Russell Maguire, special agent Aetna 
Casualty & Surety, has been assigned to 
the office of the State pom ga Serv- 
ice Bureau at Charlestown, W. Va 


The examiners of the four or five state 
departments that are examining the Sher. 
man & Elis reciprocals of Chicago do not 
expect to complete the work until the 
middle of February. 
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BURGLARY PREMIUMS 
TO SHOW SOME GAIN 





Losses for Year Were Heavy, 
However, and Few Companies 
Made Money in 1921 


WANT NO MORE CHANGES 


Found 
Radical Departures of Past Year 
Too Unsettling 


Company Executives Have 


NEW YORK, Jan. 10.—Though it is | 


too early yet to quote definite figures, 
the general assumption in casualty 
underwriting circles is that the burglary 
insurance premiums had in 1921 will 
show a gain of approximately 10 per- 
cent over those received in the previous 
year. Should this prove to be the case 
the aggregate premium income from 
the entire country will be in the neigh- 
porhood of $23,000,000; a pretty sub- 
stantial figure the comparative 
youth of this form of insurance is con- 
sidered. Not all of the companies will 
show increases; indeed, two or three 
offices very frankly admit that their 
burglary insurance premiums for 1921 
will be less than those collected in the 
preceding twelve months—the result of 
the adoption of a more rigid system 
of risk scrutiny, and a pruning of line 
limits. Still other companies, through 
the freedom with which they effected 
re-insurances, will hold their net in- 
comes about on a par with those of 
1920, although their gross premiums 
were considerably larger. 


All Gains in First Half 


when 


Such gains as were made by the ma- 
jority offices were had in the first six 
months of the year, returns for the lat- 
ter period being interfered with by 
numerous cancellations or the reduc- 
tion in the amount of coverage ordered 
when the advanced tariffs went into 
effect. This condition applies particu- 
larly to lines on mercantile risks. 

Losses upon residence, mercantile and 
robbery lines were severe in 1921 and 
the companies that made money upon 
their burglary business last year are 
few in number. 


No Further Changes Proposed 


There is no present thought upon the 
part of company executives to initiate 
further changes in the conduct of the 
burglary business; the prevailing dispo- 
sition being to thoroughly try out the 
various departures adopted during the 
past twelve months. Each of the 
changes was important and_ several 
were radical, greatly upsetting both the 
agents in the field and their clients. 
While this result was foreseen and was 
regretted by the head office men, con- 
ditions in the business were such as to 
call loudly for remedial action, and the 
changes determined upon were an ef- 
fort to meet the several situations. How 
effective these remedies will prove can 

(CONTINUED ON PAGE 48) 
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ABBOTT IN NEW POST 


TAKES UP MILWAUKEE DUTIES 









Becomes the Fidelity and Surety Man- 
ager for the Northwestern 
Casualty and Surety 





MILWAUKEE, WIS., Jan. 10.— 
With the arrival of C. M. Abbott from 
New York, this week-end to take 
charge of the fidelity and surety de- 
partment of the Northwestern Cas- 
ualty & Surety, it is expected that the 
new company will be doing business 
not later than Feb. 1, according to an- 
oe at the home office here to- 
dav. 
will divide its business about equally 
between the fidelity and surety depart- 
ment and the casualty department, 
which is* under the direction of Charles 
H. Franklin, who recently arrived in 
Milwaukee from Newark and New 
York City, to take charge. 

Mr. Abbott, who has a number of 








Cc, M. ABBOTT 


close friends in Milwaukee surety and 
other insurance circles, entered the 
business in 1897 and is 50 years of 
age. His first work was with the Na- 
tional Surety at New York. The com- 
pany had on its hands a default con- 
tract covering the building of a sea 
wall for the lighthouse department of 
New York harbor. Mr. Abbott was 
engaged to complete the work. This 
was accomplished by 1899, and from 
then until 1903 Mr. Abbott was en- 
gaged in adjustment of contract and 
fidelity bonds for the National. 


‘Went with Fidelity Union 

In 1903 Mr. Abbott entered the Fed- 
eral Union Surety Company, Indian- 
apolis. This company had acquired a 
government contract at Chicago for the 
transportation of mails in the city. The 
work was organized under the name of 
W. C. Walsh Co., and Mr. Abbott be- 
came general manager. The work con- 
tinued for four years. After this Mr. 
Abbott was elected vice-president and 
general manager of the Federal Union 





in July, 1906, and continued in this 


It is expected that the company | 








AND SURETY SECTION 


WILL REMAIN AT HOME 


NEW YORK INDEMNITY PLANS 





Company Will Expand Later on If It 
Is Found Desirable to 
Do So | 








NEW YORK, Jan. 10.—For a time | 
at least the lately formed New York | 
Indemnity will restrict its operations | 
to the Empire State. _Eventually in all 
probability it will go farther afield, but 
for the present no such departure is 
contemplated. The company is a sub- 
sidiary of the National Surety and its 
general policy will be directed by the 


management of the latter organiza- 
tion. E. A. St. John, vice-president of 


the National Surety, is president of the 
New York Indemnity, and its directors 
are practically all identified with the 
former corporation as well. John A. 
Kenny, president of the Kenny Agency, 
which has the New York City repre- 
sentation of the New York Indemnity, 
received his initial underwriting train- 
ing with the National Surety and has 
always been highly regarded by the ad- 
ministration of the latter company. 
Prior to making his present connection 
Mr. Kenny, was local agent of the | 
burglary insurance department of the 
United States Fidelity & Guaranty, and 
is credited with having given that com- 
pany an annual premium income of 
close to $1,000,000. He is a substantial 
stockholder in the New York Indemn- 
ity. 

While the latter company only writes 
burglary and plate glass insurance just 
now, should it later be decided to ex- 
tend its activities, an amendment to the 
charter permitting the taking of addi- 
ticnal lines will be secured, and further 
capital and surplus paid in. The man- 
agement of the National Surety from 
time to time during the past five years, 
has counseled with its general agents 
as to the idea of forming a separate 
corporation to write general casualty 
lines, but thus far has reached no con- 
clusion in the matter. Should the New 
York Indemnity meet with the suc- 
cess expected of it in all likelihood it 
will eventually be made an institution 
worthy in every respect to run as a 
vokemate with the parent organization. 











work until June, 1914, when the Fed- 
eral Union liquidated. 

“Its liquidation was unique,” said 
Mr. Abbott, “in that it is the only 
surety company that ever returned any 
money upon liquidation to its stock- 
holders. They received $65 per share 
on their investment.” 

For a year following the liquidation, 
Mr. Abbott was western manager at 
Indianapolis for the American Fidelity 
of Montpelier, Vt., having charge of all 
territory west of Buffalo and Pitts- 
burgh. 

In 1916, Mr. Abbott returned to the 
National Surety as an underwriter in 
its surety department and has occupied 
that place until the present. 


John C. Woods has been appointed 
cashier of the Albany branch office, Aetna 
Life and affiliated companies. Ernest L. 
Bill has been appointed cashier of. the 
igesins branch office to succeed W. W. 

ark. 


STANDARD DISABILITY 


| portant 
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POLICY NOT FAVORED 


Eastern Companies Are Almost a 
Unit in Opposition to 
Lindquist’s Proposal 


CALLED GREAT MISTAKE 


Executives and Underwriters Are 


trongly in Favor, However, of 
Standard Policy Provisions 





NEW YORK, Jan. 10.—Should Insur- 
ance Commissioner Lindquist of Minne- 
sota make a serious effort to have the 
National Convention of Insurance Com- 
missioners approve his idea of a stand- 
ard accident and a standard health in- 
surance policy, he will find the casualty 
underwriting managers of the East 
almost solidly arrayed in opposition, for 
so far as can be learned but one im- 
company in this territory 


| favors the suggestion. 


Executives and underwriters hold that 


the benefits to the insuring public 
through the present open competition in 
policy contracts are so numerous and so 
obvious that they cannot conceive that 
any important supervising official would 
endorse the standardization idea, and 
have no doubt that if the subject were 
debated before the Commissioners’ Con- 
vention the suggestion would be speed- 
ily discarded. 
No Analogy to Fire Policy 


There is no analogy in the minds of 
casualty company men between fire in- 
surance policies and those of the life or 
the accident and health writing com- 
panies. In fire insurance the physical 
hazard of a risk or of a class of risks 
can be determined without serious 
effort, and as a number of companies are 
usually associated upon the property it 
is imperative that the language of 
coverage be identical. In life and acci- 
dent insurance, on the other hand, the 
policy must be made to fit the varying 
needs of the assured, for the form of 
contract that would particularly appeal 
to one person might be of little service 
to another, depending wholly upon his 
business or personal habits, and the de- 
gree of physical hazard to which he is 
subjected thereby. 


Favor Standard Policy Provisions 


While standard policies are looked 
upon askance by the leaders in the casu- 
alty underwriting field, there is no ques- 
tion as to the desirability of standard 
policy provisions, and the laws of a 
number of the states make these com- 
pulsory. 

For years company executives have 
appreciated the wisdom of adopting 
standard provisions for their health and 
accident insurance contracts and many 
such have been incorporated into pres- 
ent-day policies. As far back as 1910 a 
special meeting of the International As- 
sociation of Accident & Health Insur- 
ance Companies was held at Albany, at 
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which the subject of uniform sites: 4 
provisions was debated at length, the 
prime mover in the effort being the late | 
Walter C. Faxon, vice-president of the | 
Aetna Life, and the then president of 
the International Association. 

At the gathering the committee on 
“Policy Forms for Accident and Health 
Insurance Policies” recommended that 
on and after January 1, 1911, no policies 
for accident insurance be issued contain- 
ing any of the following features: 

Double benefit clause providing for 
more than double benefits in any event, 
or for double benefits for any accidents 
other than accidents of travel, a suitable 
clause to be framed by the committee 
on policy phraseology or a special com- 
mittee to be appointed; accumulations: 
beneficiary insurance; insurance of 
children of insured; optional indemni- 
ties; sunstroke. 

As to policies of health insurance: 
Quarantine; payment of indemnity for 
less than seven days’ disability. 


Recommendations Made in 1918 


Although the suggestions above out- 
lined found favor with the great major- 
ity of the Association companies the op- 
position of two or three offices served 
to bring about their final rejection. 

Not discouraged with the result of this 
attempt the company men in June, 1918, 
held a further meeting to consider the 
same subject. Mr. Faxon, aided this time 
very effectively by the late John T. 
Stone, president of the Maryland Cas- 
ualty, was again being the especial 
champion of the desired move. The rec- 
ommendations adopted at this conference 
were in substance: 

That accident insurance be sold on the 
basis of $1,000: principal sum with $5 
weekly indemnity, any excess to require 
a proportionate additional premium 
above the initial charge. This carrying 
with it a discontinuance of any fully ac- 
cumulated policies or the assumption of 
accrued accumulations without the pay- 
ment of adequate additional premium. 

Accumulations to be limited to 10 per 
cent of the principal sum annually; 
maximum sum 50 per cent, and no accu- 
mulations of weekly indemnities allowed. 

“Double indemnity” clause of policies 
to be limited to the coverage provided 
by Part 4 of the accident policy, carry- 
ing with it the elimination of any triple, 
quadruple or other similar indemnities. 

The so-called fixed indemnities to be 
restricted to the loss of life, two hands, 
two feet, one hand and one foot, one 
hand or one foot, one or both eyes, with 
limits for such payments to be as stated 
in Part 1 of the accident policy. 

Indemnity for partial disability to be 
limited to 40 per cent of the amount 
payable for total disability, with a time 
limit of 26 weeks. 

Hospital indemnity to be limited to the 
coverage granted by Part 6 of the acci- 
dent policy. 

Beneficiary and children’s insurance to 
be eliminated. 


Privisions on Health Insurance 


Health insurance policies were not to 
provide indemnity for partial disability. 

Hospital indemnities to be limited to 
one-half the amount payable for total 
disability, with a limit of ten weeks. 

Health policies not to provide for med- 
ical or surgical fees where no disability 
already exists which would create lia- 
bility for weekly indemnity. 

All health policies to contain a clause 
exempting coverage during the first 15 
days from date of issue. 

While the above excellent suggestions 
again found general favor with man- 
aging underwriters they yet failed of 
general adoption, for reasons that did not 
seem sufficient to the majority members. 
Since the time of the latest gathering 
some of the recommendations of the 
committee have been followed in their 
entirety by individual offices, while oth- 
ers have been accepted in modified form. 

What is recited above will at least at- 
test that managing underwriters do fully 
recognize the wisdom of standard policy 
provisions, and have so advised the gov- 
erning state officers whenever the mat- 
ter has been brought up by the latter. 


Standard Policy Serious Mistake 


Standard policies, that would reduce 
the accident and health business to a 
dead level and eliminate all chance for 
individual company initiative, is wholly 
another matter, and the adoption of the 
idea would, in the minds of the under- 
writers, be a serious mistake; not alone 
for the progressive offices but for the 


MAKES GOOD SHOWING 





COMPANY REPORTS FINE YEAR 


Commercial Casualty Has Its Depart- 
ments Well Organized—It Has 
Made Material Increases 


NEWARK, N. J., Jan. 10—The Com- 
mercial Casualty reports that 1921 has 
been an extremely prosperous year in 
every respect. The assets have now 
reached the five million dollar mark and 
it has also made material increases in 
both surplus and business. 

During the past year it established a 
fidelity and survey department in charge 
of Frank T. Gilson, formerly assistant 
secretary of the National Surety, and 
a burglary department in charge of J. 
W. Lehti, formerly of the American 
Surety, doing an excellent business in 
each department. It has also secured 
the services of C. Clark Howard, for- 
merly agency superintendent of the 
Great Eastern and Union Indemnity, as 
manager of the commercial accident and 
health department. In December it 
wrote almost $40,000 in new commercial 
accident and health premiums alone, 
which is the largest amount of new 
commercial accident and health busi- 
ness it has written in any one month. 
The industrial accident and health de- 
partment also reported December as 
its best month during 1921. 

Much interest is taken in the opening 
of the company’s new home office build- 
ing at 43 Washington street (opposite 
Washington park), Newark, N. J., the 
Commercial Casualty having purchased 
the old Ballantine mansion. The in- 
terior is considered one of the hand- 
somest in the state. It has erected a 
four-story extension to this building, 
it alone being 60x100 feet, or an addi- 
tion of 24,000 square feet to the original 
building. 





Sam Mishkin Got Busy 


Sam Mishkin of Globe, Ariz., the well 
known local agent in that city, chal- 
lenged the local agent of the Employers 
Mutual Indemnity and Arizona Auto Mu- 
tual, both of Phoneix, Ariz., in stating 
to the Gila County Board of Supervisors 
that the National Surety guaranteed the 
policy contracts of both these mutuals. 
Mr. Mishkin wired President W. B. Joyce 
of the National Surety asking if his com- 
pany issued any such bond. President 
Joyce promptly replied that no one con- 
nected with the National Surety has any 
authority to agree to indemnity or guar- 
antee the policies of any mutual or stock 
insurance company. Mr. Joyce said that 
the law expressly forbids a surety com- 
pany from entering into such contract. 


Bankers Casualty Increases Capital 


The Bankers Casualty of Minneapolis 
has filed an amendment of its articles of 
incorporation increasing the capital from 
$101,250 to $1,101,250—an increase of a 
million dollars, It is understood the 
plans of the company are to at once 
place the stock on the market. 








tition that now obtains free play is given 
to individual underwriting talent, and 
companies vie with one another in their 
offerings to prospective insurers, giving 
the latter opportunity to select a con- 
tract that will more nearly than any 
other suit his particular needs. 
Considering the great volume of acci- 
dent and health insurance transacted 
throughout the United States the per- 
centage of litigated claims is very small 
and speaks well for the fair dealing of 
the insurance companies. As the busi- 
ness has attained its present growth and 
dignity under free competition, and as 
the interests of the assured could be 
fully safeguarded, if needed, through the 
adoption of additional standard provi- 
sions, underwriters fail to see the need 
of the states going farther, and would 
seriously regret any attempt such as 
Commissioner Lindquist is credited with 
proposing, that standardized contracts 





assured as well. Under the open compe- 


be made compulsory. 


CALL 1921 GOOD YEAR 
BALTIMORE COMPANIES GAIN 


President Burns Submits Maryland 
Data at Annual Meeting—Big 
Increase for F. & D. 


BALTIMORE, MD., Jan. 10.—De- 
crease of 11.8 percent in net premiums 
for 1921, due virtually to the expected 
decrease in compensation and liability 
business on account of the business de- 
pression wave that swept the country 
the latter half of 1920, was announced 
by President F. Highlands Burns of the 
Maryland Casualty in his report at the 
annual meeting of stockholders today. 
While the business for the past year 
decreased $2,745,668, the company did 
not lose money. The year on the 
whole, according to Mr. Burns’ report, 
was a very good one. He reported 
an increase of $407,000 in surety busi- 
ness. 

His report stated that the total pre- 
miums for 1921 amounted to $21,577,- 
460; net premiums $20,498,515, with net 
earnings, after deductions, $1,978,806. 
Mr. Burns explained that due to the 
increase in volume of compensation and 
liability business, the company re- 
leased $1,399,695 from claim reserve for 
this business. The reserve in other 
lines increased $596,281. Included in 
this amount is $289,000 representing 
losses incurred but not reported, 
usually included in reports to insur- 
ance departments but never in reserves 
in financial statements. 

The report states that the company’s 
new buildings have been paid for out 
of current receipts without the neces- 
sity of selling securities, and that the 
company increased its investments 
$1,003,000. The reserve as of Dec. 31, 
is $5,571,340. 

Walter Hopkins was elected a di- 
rector to succeed United States Sena- 
tor O. E. Weller, who retired. 

F. & D. Has Biggest Year 

The business of the Fidelity & De- 
posit for 1921 was the largest in its his- 
tory, despite the universal depression. 
Gross premiums totalled $10,212,914, 
which exceeded the biggest preceding 
gross by $2,200,000. Net premiums 
written in 1921 were $8,025,175.80, an 
increase of $1,608,502.94 or 25.1 per- 
cent over 1920. Net losses paid during 
the year were $2,454,716 or 30. percent, 
which is about normal and in view of 
the trying conditions throughout 1921 
is a splendid record. 

To the reserves have been added 
$724,203.99, leaving net profits of $1,- 
168,005. After paying dividends 
amounting to $480,000, the company 
added $688,005 to surplus, which stood 
on Dec. 31, 1921, at $2,724,524.20 as 
compared with $2,036,529.44 on Dec. 
31, 1920. 

Writings in December, 1921, broke 
all previous records in the history of 
the company. In fact, five months of 
the years each exceeded the largest 
months in any previous years. Janu- 
ary started the year by beating the 
previous high record month. May beat 
January and December went still 
higher. In addition, the largest month 
prior to 1921 was exceeded by two 
other months during the past year, but 
these two months were not as large in 
gross business as January, May and 
December. 


Entertain Travelers Force 


Members of the T. A. Fagan Agency, 
Racine, Wis., entertained members of the 
Milwaukee offices of the Travelers at 
Racine last Friday night. After giving 
the visitors a few lessons in bowling, 
by defeating the Milwaukeeans in two 
out of three frames, the Fagan Agency 
entertained at dinner with Mr. Fagan as 
chief host. Members of both the Mil- 
waukee and Racine forces of the Trav- 
elers made short talks after the dinner. 
A return match will be staged in Mil- 





COMMISSION ISSUE UP 





TWO COMPANIES STILL OUT 


London Guarantee & Accident and Em. 
ployers Liability Have Not Joined 
the National Bureau 


The London Guarantee & Accident 
and the Employers Liability are still 
outside the National Bureau of Casualty 
& Surety Underwriters. It is antici- 
pated by the members that the London 
Guarantee will soon join. They are not 
so confident as to the Employers Lia- 
bility. The two companies on the out- 
side are much interested in the attitude 
of the Bureau toward the commission 
situation. When General Manager 
Jesse S. Phillips of the Bureau was in 
the west he had a conference with some 
of the executive committee of the Na- 
tional Association of Casualty & Surety 
Underwriters on the subject. The 
London Guarantee and the Employers 
desire that commissions be regulated 
by the Bureau and that the companies 
be required to live up to commission 
rules. 








Importance of Reaching 
A Decision Is Shown 








RANK W. BLAND, of New 
York, associate manager of THE 
NATIONAL UNDERWRITER, in a talk be- 
fore the editorial and business getting 
forces of the organization gave some 
suggestions along selling lines that are 
most valuable to men in the insurance 
business. Mr. Bland has made some 
researches into causes of business fail- 
ures. He feels that one of the most 
definite causes and one responsible for 
as many failures as any other is the 
lack of decision. Mr. Bland made the 
following comments: 

“T always have my suspicions of a 


who is wabbly. He wants to put every- 
thing off. Such men always tell you to 
come back sometime later on. They do 
this simply because they are afraid to 
come to a conclusion. They waste 
their own valuable time and that of 
other people by this process. The man 
who is decisive, who can cut through 
the underbrush, who can reach the light 
without wandering here and there, is the 
man who is destined to succeed. You 
have noticed this trait of character as 
you have been in the line at a cafeteria. 
A person will stand before the various 
dishes looking at all of them holding 
up this one or that one and taking 4 
long time to decide what he wants to 
eat. He holds everybody else back in 
the line. I believe that the faculty of 
reaching a decision quickly is one that 
can be cultivated. Certainly the con- 
tracting of the habit of postponing or 
putting off or not being able to reach a 
decision is a disintegrating one. When 
a man begins to show indecision, when 
I am selling him anything, I always 


has reached some conclusion as to the 
goods I have placed before him. He 
either is convinced that what I am try- 
ing to sell him is of little or no value 
to him or at least is not worth the 
price that I am asking, or he believes 
that it is of value and that he will get 
his reward out of it. There is no use 
of further delay. I admire the man who 
says, ‘No,’ if he means it. If what ! 
have to sell does not appeal to him and 
is not going to be of value to him, ! 
want him to tell me at once and not 
string me along. He will not offend me 
in the least if he says, ‘Yes.’ I would 
rather have a decisive answer from 4 
prospect and not lose valuable time in 
going back to see him and again be 
put off simply because the man has not 





waukee within a short time. 


the courage to come to a decision.” 








man who cannot reach a decision and | 
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am frank to tell him that he certainly © 
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NEW INSTRUCTIONS ON 
RESIDENCE BURGLARY 





Greater Degree of Uniformity in 
Handling of That Business 
Sought 





TO REQUIRE VALUATION 





Must Give Figures on Jewelry and Furs 
—Action by One Big Company to 
Be Followed by Others 





NEW YORK, Jan. 10.—Burglary in- 
surance writing agents in all parts of 
the country will be interested in the 
subjoined letter which one of the lead- 
ing companies of this city has just ad- 
dressed to its field representatives, for 
it is assumed that the instructions given 
therein will be adopted by other offices 
and a degree of uniformity in the hand- 
ling of residence business 
thereby. The letter reads: 


induced 


Require Statement of Values 


From the date of receipt of this letter 
you will please be guided by the follow- 
ing instructions in reference to the writ- 
ing of residence burglary insurance: 

It will be required that all answers to 
questions in the schedule of the policy 
shall be completed, including those called 
for in: 

A statement of the 
maximum value of all articles of jew- 
elry, precious stones, watches and arti- 
cles of gold, platinum and sterling sil- 
ver; furs and articles made entirely or 
principally of fur, excluding all such ar- 
ticles that are separately and specifically 
insured. 

A statement showing what other bur- 
glary, theft or robbery insurance, if any, 
is carried by the assured. 

A statement showing the loss or dam- 


approximate or 


age, if any, by burglary, theft or rob- 
bery, sustained by the assured within 
the last five years. 


A statement showing whether or not 
any burglary, theft or robbery insurance 
applied for or carried by the assured has 
ever been declined or cancelled. 


Must Assure Sufficient Coverage 


While the information required by all 
of the above statements is important, the 
information called for by the first item 
is absolutely necessary if the companies 
are to avoid discriminating between pol- 
icyholders. 

Upon consideration you will realize 
that this information is essential whether 
or not the policy is written so that the 
coinsurance applies. It is probably more 
necessary when the coinsurance clause 
does not apply, but the information 
should be furnished in each case if the 
companies are to properly underwrite 
their residence business under the pres- 
ent plan which provides that the use of 
the 80 percent coinsurance clause shall 
be optional at a differential in rate. It 
is hardly open to argument that the man 
who is simply carrying $1,500 of insur- 
ance on jewelry, silverware and furs, 
which may be 100 percent of the value 
thereof, should pay the same premium as 
the man who carries $1,500 on the same 
class of property the total value of which 
may be $10,000, $15,000 or even more. 
By obtaining an answer to this question 
we will then be in a position to deter- 
mine whether the assured is carrying 
enough insurance to produce a premium 
sufficient to take care of the risk. 


Remedy Must Be Found 


The residence business has been ex- 
tremely unprofitable during the past 
three years, and it is evident that a rem- 
edy other than the old one of continual 
Increases in rates must be found. A 
careful analysis of the residence expe- 
rience indicates that a large majority of 
the policies written prior to this year 
were written for $1,000 and there is no 
question that a great many of these poli- 
cies should have been written for much 
larger sums. This is proven exclusively 
by the companies’ claim files, which show 
losses in excess of the amount of insur- 





TALK DIVIDED COVER 


————— 


PROBLEM OF ACCIDENT MEN 





Flood of Claims Revives Question 
Whether Left Eye or Hand Is 
Worth as Much as Right. 


BALTIMORE, MD., Jan. 10.—Is an 
eye an eye, a foot a foot, a hand a hand 
whether it be left or right? Is there 
such a thing as a left eye being more 
valuable than the optic on the right 
side of the face; or the right hand being 
worth more than the left? One weli 
known accident underwriter declared 
that a right eye was worth more than 
the left one, as was the right hand and 
right foot—“at least that’s what the 
claims show,” he finished. 

The question was brought up by the 
fact that this is hunting time, and from 
what some accident underwriters say, 
it’s a real hunting time for fake claim 
artists in bagging easy money. Claims 
have been flooding the companies, and 
they’re all for the left side of the body 
—-a left eye shot out, a gunshot wound 
in the left foot or a bullet in the left 
hand. And who can say that the 
wounds are seli-inflicted? So the in- 
surance company has to pay. 


Reduce Coverage on “Lefts” 


“Tf a left eye, hand or foot is not 
worth as much as a right one,” stated 
the official referred to above, “then why 
not offer a divided coverage? Why in- 
sure the left eye for as much as the 
right one when it is not as useful? And 
why do they always pick out some 
ergan on the left side? Why not the 
right one once in a while?” 

So the old question of some years 
back is reopened—divided accident in- 
surance on dismemberment losses. And 
this underwriter is going to have the 
question threshed out again. There is 
no question about the companies being 
hard hit last fall, most of the year as a 
matter of fact, on dismembered losses. 
Since the hunting season opened, the 
dismemberment losses of practically 
every company writing accident busi- 
ness have been terrific. 


Serious Question for Companies 


The question as to whether an organ 
on the left side is worth less than one 
on the right side is not a foolish one. 
It is a very serious one for the accident 
companies. As a number of under- 
writers have pointed out, if a left eye 
is valued less by a man than a right 
eye and is something that he feels he 
can get along without any serious in- 
convenience, then it is worth less than 
the right eye and should be insured 
at a smaller amount. Manifestly, there 
is only one method by which the com- 
panies can cut down these losses—by 
cutting the amount of insurance. 








ance, indicating clearly that sufficient 
insurance was not being carried. 

If the companies are to continue writ- 
ing residence burglary insurance, the 
loss ratio must be reduced. Wither the 
premiums must be increased, the losses 
reduced, or both. 


Difficuit to Control Losses 


It is extremely difficult to control the 
losses. Just at present they are more 
frequent than ever, although they have 
been abnormal for at least three years, 
but there is no question of their dimin- 
ishing either in number or amount. 
Therefore we are asking you to assist 
us in bring about better practices, not 
only in the underwriting of the business 
as respects an adequate amount of in- 
surance compared to the value of the 
property insured, but also as respects 
all of the other information required in 
the schedule. 

We must also at this time require the 
very, very careful selection of risks in 
order that the company may not assume 
liability in connection with an assured 
where the moral hazard is questionable. 

We will apprec.ate your cooperation. 








“1,000 CLUB” IN SESSION 
BIG PRODUCERS AT MEETING 


Business Men’s Assurance of Kansas 
City Holds Agency Convention 
at Home Office 


The feature of the tenth annual meet- 
ing of the $1,000 Club of the Busi- 
ness Men’s Assurance of Kansas City, 
held last week, was the announcement 
of the passing of the 1920 production 
mark of the company. Each year in 
its history the company has increased 
its production of new business and 1921 
proved no exception. This made the 
three-day convention of the Business 
Men’s producers especially optimistic 
and increased the enthusiasm in the 
educational side of the meetings. It 
set a new goal for the coming year. 
There were 85 field men present, being 
those who had qualified for club mem- 
bership by writing 1,000 applications 
for accident and health policies during 
the year. Another announcement made 
was the issuance.of a new “1922 model” 
policy, an accumulating accident and 
health policy. The development of the 
life department of the company was 
also outlined and the interest of the 
accident men aroused in this side of the 
business. 


Reynolds and Long Speak 


The first speaker on the program was 
J. B. Reynolds, president of the Kansas 
City Life, who took the subject “The 
Price of Our Success,” saying that three 
words hold in a nutshell the whole of the 
price of success. These three are integ- 
rity, industry and intelligence, which, 
combined, build confidence and character, 
compel a man to go forward and work 
and bring ultimate success to those who 
represent these qualities. 

The other outstanding address was 
that by R. A. Long, chairman of the 
board of the Long-Bell Lumber Company. 
Mr. Long told of the benefits of life in- 
surance, making some personal refer- 
ences of lessons learned on the matter. 
He told of the reasons for his taking 
out large policies on his life, for the 
benefit of his company, and the desire 
for even more such protection. Speaking 
of the success of the individual, he said 
that it was a personal matter and that 
a man who kept faith with his company 
and his customers need have no fear of 
failure. 

Col. Frank L. Travis, Kansas superin- 
tendent, and Joshua Barbee, of the Mis- 
souri department, were present and made 
interesting addresses on the activities 
of the state departments and the rela- 
tion to life insurance. President Jobes 
made an appeal for “every year a record 
year,” giving the year’s figures on the 
condition of the company, which has 
been greatly strengthened during the 
year, and on the increased business writ- 
ten in the year. 


Flemming Production Leader 


A place was given on the program for 
the winners of the production race, first 
place going to F. W. Flemming of Okla- 
homa, who has been president of the 
club five times in the past six years. 
Mr. Flemming set a new standard of 
achievement, writing $250,000 of life 
business and 1,551 applications for acci- 
dent and health insurance. N. H. Ran- 
dall of Chillicothe, Mo., was second in 
the race. 

The convention closed Friday night 
with a banquet and ball at the Muehle- 
bach hotel, at which there was an at- 
tendance of 336. Besides the delightful 
banquet, served in the big ball room, and 
the dancing that closed the program, the 
music on the occasion, furnished by 
members of the B. M. A. A. force, was a 
most enjoyable feature of the occasion. 
The president of the company, Cc & 
Jobes, acted as toastmaster. 





Takes Over General Agency 


S. H. Collins of Aberdeen, S. D., gen- 
eral agent of the London Guarantee & 
Accident, has gone with the Swain- 
Peters Company as vice-president. This 
firm takes over the general agency of 
the London Guarantee & Accident and 
it acts in a similar capacity for the 
Fidelity & Deposit. 














HEALTH BULLETIN AS 
AID IN COMPENSATION 


Dr. H. A. Tucker of the Aetna 
Life Explains How It Can 


Be Used In Selling 





TIMELY MESSAGE NEEDED 


Gets Interest of Employer and Helps 
Reduce Accidents and Sickness 
Among Employes 





The use of the health bulletin in sell- 
ing workmen’s compensation insurance 
was demonstrated by Dr. H. A. Tucker, 
medical director of the industrial medi- 
cal division of the Aetna Life and affili- 
ated companies in a recent talk be- 
fore a prominent branch office Aetna- 
izers’ Club. Dr. Tucker is the author 
of'a number of these bulletins, and he 
has made a keen study of the results 
which they accomplish. He finds them 
to be not only a valuable service to the 
policyholders, but also a strong selling 
argument in getting new business. 

Although he has had no selling ex- 
perience, Dr. Tucker has the dual qual- 
ities of a good salesman and an 
excellent physician. Fortunately, he is 
in a business where he has been able to 
blend the two somewhat, and he has 
built up a sales psychology which is a 
most valuable one. He believes that 
there are three things necessary in mak- 
ing a sale; first, the agent must sell 
himself and his personality; second, he 
must sell his company, and third, and 
least important of all, he must sell his 
policy contract. 


Bulletins Must Be Timely 


A health bulletin, Dr. Tucker ex- 
plained, in order to be of value as a 
selling argument, must be different from 
the average health literature. He 
pointed out that an enormous amount 
of literature is circulated from welfare 
bureaus, insurance companies and other 
sources which is never read and only 
serves as material for the waste basket. 
He said that bulletins to be of value 
must convey their message in the 
shortest possible way and must be cir- 
culated at the time when they are of the 
greatest benefit. 

The object of these bulletins, Dr. 
Tucker said, is to reduce accidents and 
sickness among workmen by reminding 
them of the dangers of carelessness 
and neglect. In order to catch the 
workmen’s eye, each one presents a 
cartoon explaining in a visual way the 
message which is conveyed in the word- 
ing. The first and one of the most 
popular of these was entitled “Why 
Worry?” which explained the evil 
effects of worry. This bulletin went 
into four editions and 40,000 copies were 
printed and distributed. 


Help to Interest Employer 


Every employer, Dr. Tucker said, is 
interested in reducing accidents and 
promoting the good health of his em- 
ployes. He knows that when an em- 
ploye is ill he loses money, because 
it promotes disorganization, besides the 
loss in production sustained by his ab- 
sence. With the use of bulletins the 
employer can be made to see that a 
proper course of education will reduce 
the amount of illness and once the in- 
terest of the workman is aroused he 
will be saving money and promoting the 
best interests of his business. 

Dr. Tucker emphasized the value of 
bulletins which are distributed at the 
proper time and under the proper con- 
ditions. For instance, when the influ- 
enza epidemic began, bulletins were 
issued at the very start and the mes- 
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sage was brief and to the point. Like- may be traced to national traits. 


Asa 


wise when prohibition became effective | Tesult his company has refused a num- 


the danger of wood alcohol was con- 
templated, and bulletins were sent out 
before any other literature on the sub- 
ject had appeared at all. 


Guarding Against Eye Injuries 


Dr. Tucker said that a large number 
of compensation losses are due to eye 
injuries. There has been a great deal of 
literature on this subject, but it has not 
brought about any great results. The 
Aetna sent out bulletins urging the 
wearing of goggles in such occupations 
where the hazard of eye injuries is en- 
countered. On these bulletins were a 
cartoon and the epigrammatic expres- 
sion: “The doctor says—the man who 
loses one eye usually wears out the other 
looking for a job.” Dr. Tucker said 
that this bulletin was most effective. 

Agents should not be discouraged, he 
continued, 
value the _ bulletins. The employer 
usually sees their value and it is he who 
is buying the insurance. The employer 


if workmen do not seem to | 


who has had “Safety First” signs plas- | 


tered all over the walls of his plant 
without apparently attracting any atten- 
tion will be quick to recognize the worth 
of bulletins because of the interest they 
attract. 

The agent who goes into a plant and 
finds the employer dissatisfied with the 
efforts to reduce accidents and sickness 
should be able to make a survey of con- 
ditions and point out defective methods, 
Dr. Tucker said. His accident record 
may be high because he is employing 
men under 21 years of age, who are not 
sufficiently acquainted with the ma- 
chines they have to operate or who have 
not had a broad enough experience in 
their work. In this case, it should be 
pointed out to him that the number of 
accidents could be reduced by requiring 
the serving of an apprenticeship before 
taking up certain occupations. 


Many Accidents Among Foreigners 
Dr. Tucker said that plants which em- 


| ance agency, 


| Polatin, formerly of the Commercial Cas- 


ploy a large number of foreigners usually | 


have a high accident record. This is due 
to the fact that many workmen of certain 
nationalities are not adapted to the par- 
ticular work they are doing. Dr. Tucker 
has studied the accident records of many 
large industries and found that accidents 


| Sistant to Charles H. Franklin, 


ployer would not adjust his labor to 
prevent such conditions, 

In connection with its compensation 
service, the Aetna has issued an accident 
sheet designed to show the number of | 
accidents and their causes. Dr. Tucker 
explained this, saying that plants hold- 
ing monthly safety meetings found it of | 
value because it furnishes a review of | 
what happened during the last month. | 
From the accident record the employer 
can point out to his foremen just what 
departments and what men are respon- | 
sible for the bulk of the accidents. 


ber of large contracts because the em- | 
| 
| 
| 


Using Physical Examinations 


If it is not possible to interest the 
employer in the accident sheet, Dr. 
Tucker advised arguing along the lines 
of physical examination. In the survey 
which is made of a plant upon entering | 
it the agent can tell whether or not 
there is a health hazard and just what 
it is. In most plants where there is no} 
physical examination required, Dr. 
Tucker said, there can usually be found 
several cases of tuberculosis and other | 
diseases and forms of disability. There 
may be a competitor’s plant, producing 
the same kind of product, in the same 
neighborhood as this man’s plant and it 
requires a physical examination. Dr. 
Tucker said that the prospect should be 
shown that many of the new men he is | 
now employing are his competitor’s re- 
jects. Because of some defect or disease 
they had been turned down, and had 
naturally come to his plant to seek 
work. This in itself would mean an in- 
creased amount of sickness and acci- 
dents. 


Join the New Organization 


Maj. Stephen A. Park, formerly of 
Otjen & Otjen, Milwaukee general insur- 
has joined the office and 
sales forces of the new Northwestern 
Casualty & Surety of Milwaukee. M. R. 


ualty of Newark, has been appointed as- 
manager 


The ap- 


of the casualty 
pointments of a number of agents and | 
also additional office men will be con- 
sidered by the directors and officers dur- 
ing the coming week. 


department. 


—___. 








WORKMEN'S COMPENSATION | 


| 








EXPERIENCE IN PENNSYLVANIA 


State Board Gives Figures on Accidents 


and Compensation Paid 
for Six Years 


HARRISBURG, PA., Jan. 10—Dur- 
ing the six years that ‘the Workmen’s 


| Compensation Board has been in ex- 


istence in Pennsylvania, there have been 
1,136,060 accident cases reported to it, 


and of those cases compensation awards 


were made in 386,288 instances. 


The cost of industrial accidents in 


| men and money is shown in a summary | 


compiled by Clifford B. Connelly, com- 
missioner of labor and industry, for the 
years from 1916 to the beginning of 
1922 

In the six years the board’s awards, 


| which were paid by employers and the 


insurance carriers, amounted to $59,- 

039,651, and of that total $32,183,790 has 
already been paid, leaving outstanding 
liabilities of $26,689,023. At the begin- 
ning of last year there were oustanding 
obligations for $23,544,098, and up to 
that time $24,700,350 had been paid. 

In 1921 there were 1,924 fatal acci- 
dents in industries, the lowest total for 
the six years. The war year of 1918 saw 
3,403 fatal accidents. There were 38,387 
serious accidents reported last year and 
55,886 minor accidents, making the total 
140,197. The largest number of acci- 
dents reported in any one year was in 
1916, when 255,616 was the total. For 
the six-year period there were 16,166 
fatal accidents, 418,193 serious and 709,- 
701 minor accidents reported to the 
board. 

Compensation paid in 1921 for fatal- 
ities amounted to $4,681,692 and awards 


| for 677 eyes lost cost employers $1,005,- 


414. There were 290 losses of hands re- 
ported at a compensation cost of $550,- 


| 
‘ 





7; 99 arms lost at $229,705; 155 feet 
$256,663, and 104 legs at $239,002, 
uring the year there were 62,949 cases 
f temporary disability, which cost 
3,615,161. 
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| Discuss Texas Situation 


AUSTIN, TEX., Jan 10.—J. C. Bradley 
| of Dallas, manager of the Texas Branch 
| of the National Bureau of Casualty & 
Surety Underwriters, visited Austin last 
week to discuss with the newly ap- 
| pointed deputy insurance commissioner, 
| John M. Scott, the efforts of one of the 
| three companies not member of the 
| Texas Branch to obtain the Bureau re- 
| sults through the Texas department. 
| Mr. Bradley informed Mr. Scott that the 
| compensation rates are public property 
| and the outside concern is entitled and 
| welcome to them, but that it is not go- 
| 
| 
| 
| 





a 


ing to get the experience and units which 
entered into the making of the rates, 
nor the merit rating schedules and simi- 
lar special work results. 

Mr. Scott agreed with Mr. 
saying the outsiders are not entitled to 
data and information worked up at the 
expense of the bureau companies and to 
which the outsiders did not contribute 
one cent. 

Texas is the only state in the union 
which is not using the new compensation 
rates and analytical schedules due to 
the fact that the attorney general has 
never answered the nine important ques- 
tions submitted some months ago. 





Heavy Payments for Injuries to Minors 


MADISON, WIS., Jan. 10.—Employers 
in Wisconsin have paid over $100,000 
since 1917 in increased compensation to 


tion of the child labor law. These pay- 
ments have been made under the section 
of the workmen’s compensation act 
which provides that when a minor is in- 
jured while illegally employed the com- 
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What is 


“Moonshine” 
INSURANCE 


? 


That reciprocal insurance is 
‘‘moonshine’’ insurance, ac- 
cording to the above definition 
of the word in the Century 
Dictionary, seems apparent to 
anyone having knowledge of 
insurance. 


This probably might be 
proved by direct statements, 
but if these were printed here 
you might be inclined to dis- 
count them as prejudiced. 


It is better that you obtain 
your proof direct from the re- 
ciprocal exchange itself. 


Below are printed 14 ques- 
tions. Every one of them 
bears on a point of vital im- 
portance to your insurance in- 
terests. You are entitled toa 
direct answer to each one. 


Keep this advertisement. If 
you are approached by the 
representative of a reciprocal 
exchange, demand a written 


Isn’t it 
Reciprocal 
INSURANCE 





reality; pretense; fiction: 





MOONSHINE—Empty show, without substance or 





The Century Dictionary. 








answer to every one of these 
questions, signed by the At- 
torney-in-fact. If he com- 
plies, then judge from the 
answers whether you want re- 
ciprocal insurance. If he de- 
clines, then draw your own 
conclusions. 


QUESTIONS 


on 


The Fatal Fourteen Points 


1. Ifthe assets of the ex- 
change prove insufficient to 
pay losses, how is the money 
to be procured? 


2. If any members refuse 
to pay their shares of an as- 
sessment, how is the deficit 
to be made good? 


3. If the exchange refuses 
to pay a loss, can IT be sued 
for recovery? 


4. If not, then whom must 
I sue? 


5. Before suing other 
members I must first know 
who they are. Is the Attorney- 
in-fact obligated to furnish me 
with a complete list of all 
members and evidence of their 
subscriptions? 


6. Where then can | pro- 
cure this information? 


7. Can other members sue 
ME for recovery if the Attor- 
ney - in - fact refuses to pay 


THEIR claims? 


8. Is the exchange requir- 
ed by law to maintain cash 
reserves sufficient to pay all 
losses incurred? 


9. Compensation pay- 
ments sometimes extend over 
years. If the exchange discon- 
tinues business, who pays the 
compensation still unpaid on 
such claims? 


10. Is the Attorney-in-fact 


Printed and distributed in the interests of sound insurance, by the 


? 


personally responsible forany- 
thing in connection with the 
operations of the exchange? 


11. Are ALL expenses of 
the exchange paid from the 
commission which the Attor- 
ney-in-fact deducts from my 
premium? 


12. Ifthe Attorney-in-fact 
wishes to withdraw from the 
exchange at any time, is he 
free to do so without obliga- 
tion of any kind? 


13. Then in that case who 
is responsible for adjustment 
of the insurance obligations of 
members? 


14. Does the initial depos- 
it, required by law to be made 
by the Attorney-in-fact before 
permission can be granted to 
issue contracts, remain on 
deposit? 


UNITED STATES CASUALTY COMPANY 


80 Maiden Lane, New York 
EDSON S. LOTT, President 
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Diminishing Cost 
of Production 


In the local agency,as in most 
other attractive enterprises, 
the law of diminishing cost of 
production maintains. Hand- 
ling two lines of insurance 
requires less than twice the 
energy that must be used to 
get a return from one line, 
and three lines reduce the en- 
ergy expended per unit even 
more. 


Aside from the satisfaction of 
increased profit, a good busi- 
ness man takes pride in mak- 
ing his investments yield a 
maximum return. And 
where can this efficiency 
operate more satisfactorily 
than in connection with the 
energy he invests in his 
business? 


The beauty of this theory is 
that it is so easily demon- 
strated as practical. Install 
the Maryland, which writes 
all casualty and surety lines, 
in your office and let it help 
you raise two commissions 
where only one grew before. 


MARYLAND CASUALTY COMPANY 
BALTIMORE 


CASUALTY INSURANCE SURETY BONDS 















































pensation shall be trebled and the entire | 
increase, amounting to two-thirds of the | 


whole, must be paid by the 
and not by the insurance carrier. 

This treble compensation clause was 
held to be constitutional by the supreme 
court in the case of Brenner vs. Heruben, 
decided in 1920. This court has also 
held that misrepresentation of age by 


employer | 


| Hennepin 


the minor or his parents does not protect | 


the 
tion. 


employer against treble compensa- 


Monopclistic Bill in New York 


ALBANY, N. Y., Jan. 10.—A bill has 
been introduced in the New York senate, 
prohibiting stock corporations or mutual 


associations from doing business under 
the workmen’s compensation law. This 
monopolistic state insurance bill was 
proposed by Senator Downing of New 


York. It provides that no policy under 
the state fund shall be cancelled except 
for non-payment of premium. It also 
provides that the commission in deter- 
mining the rate shall consider the expe- 
rience of other states and English speak- 
ing countries. 
Compensation Cases Decreased 
MINNEAPOLIS, MINN., Jan. 10.—In 
spite of the fact that litigation 
courts of Minneapolis greatly increased 





ag 


in 1921 compared with 1920, the number 
of cases involving workmen’s compen- 
sation materially decreased. Compensa- 
tion actions show a steady decrease for 
the past two years. In 1919 there were 
2,285 workmen's compensation cases in 
county courts. In 1920 the 
number increased to 3,637. In 1921, the 
compensation cases decreased to but 
1,749. Credit is given to the going into 
effect of the new compensation laws and 
the operation of the state industrial com- 
mission which is giving general satisfac. 
tion to both the insurance companies and 
workmen. 


Advocates Massachusetts Changes 

BOSTON, MASS., Jan. 10.—Governor 
Cox of Massachusetts, in his annual ad- 
dress, put himself on record as favoring 
a change in the payments under the 
workmen’s compensation act. He advo- 
eated increasing the payments to de- 
pendents of employes killed in industry 
from $10 to $16 per week, without in- 


| creasing the maximum benefit of $4,000. 


| $6,260,691 in 


in the | 


He stated the workmen of Massachu- 
setts and their dependents had been paid 
benefits during the year 
ending June 30, 1921, distributed among 
114,844 persons, and the total expense to 
the commonwealth for the administration 
of the law was less than 2.3 percent on 
each dollar so distributed. 
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INTER-OCEAN HAD GOOD YEAR 


Company Announces a New Contract 
With Some Interesting Features 
on the Health End 


The premium income of the Inter- 
Ocean Casualty for 1921 was $914,000, 
the largest in the company’s history. 
The income over 1920 was about $120,- 
000. Five years ago the premium in- 
come was $272,800. The 1921 record, 
therefore, shows a gain in premiums of 
about 340 percent in five years. The 
financial condition of the company at 
the close of the year will show very lit- 
tle change over last year. The com- 
pany has requested its home department 
to make an examination this month and 
expects the report of the examination 
to be completed in time for the annual 
meeting, which is scheduled for Jan. 26. 

With the advent of the new year, a 
new policy contract is announced, to be 
sold only on the quarterly semi-annual 
and annual premium plan. The 
policy provides for full benefits for non- 
confining illness, and double benefits for 
hespital confinement for either accident 
or illness. An unusual feature of this 
policy is that it may be sold with the 
first 14 days’ illness benefits eliminated 
at practically one-half the premium 
charged for full coverage. Liberal com- 
missions are paid the agents for the 
first quarterly premium. The company 
expects to place a large number of these 
policies on its books. 


Report on International Travelers 


A report of examination of the Inter- 
national Travelers Association of Dallas 
has just been made public by the Texas 
department. 

The revort says that if a reserve were 
set up for unearned premiums as re- 
quired by stock casualty companies, the 
association would have a net surplus of 
over $30,000, which shows a sound finan- 
cial condition. 

The financial statement as of Oct. 31, 
1921, shows total income of $170,825, of 
which $102,285 is mortuary and disability 
funds and $68,539 expense funds. Dis- 
bursements totaled $152,298; ledger ac- 
sets $92.892: admitted assets $96,161; 
liabilities $96,161, of which $14,100 rep- 
resents total death claims, $12,751 sick 
and accident claims outstanding, $19,- 
774 advance premiums on assessments 
and $45,805 surplus or reserve held in ac- 
cordance with law. 





National U. S. A. Appointments 


The National Life, U. S. A., announces 
the following changes of superintend- 
ents in its weekly life, health and acci- 
dent department: C. E. Phillips at Lit- 
tle Rock, 


succeeding R. E. Browning, 





new ! 





transferred to Kansas City; J. C, Gold- 
ston at Tampa, Fla., succeeding J. W. 
Hewlett; F. A. Willis at Cairo, Il1l., suc- 
ceeding J. S. Potter; J. D. Peake at Wil- 
mington, N. C.; M, J. Thompson at Dur- 
ham, N.C, 

The National Life, U. S. A., has ap- 
pointed Causey Brothers of Atlanta as 
general agents for the personal accident 
and health department. 

F. A. Dole has been appointed special 
agent for Wisconsin, and W. R. Dudley 
for Northern Texas for the accident and 
health department. 


Pacific Mutual Life’s Year 


Vice-President D. M. Baker of the 
Pacific Mutual Life announces that the 
company wrote about 80 percent as 
much new life business last year as it 
did the year before, It collected in non- 
cancellable accident and health premi- 
ums last year, $1,300,000. The company’s 
total income in the accident depart- 
ment last year was about $4,000,000, 
being an increase of 23 percent. This 
increase is due largely to non-cancell- 
able business. The total income of the 
company last year was in excess of $20,- 
000,000. Vice-President Baker predicts 
that the agents will pay for $100,000,000 
new life business this year. 


Goes Into Hotel Business 


J. C. McCormick, who has been con- 
nected with the health and accident busi- 
ness for some 30 years, has become vice- 


: president and secretary of the Hotel 


Planters in Chicago and will devote his 
time to his new position. He was for- 
merly manager of the accident and 
health department of the Chicago Bond- 
ing and in 1920 went with the National 
Life, U. S. A., as assistant to Manager 
C. H. Boyer of the casualty department. 
Mr. McCormick started in the business 
with the old United States Health & Ac- 
cident at Saginaw, serving first as gen- 
eral agent and later as superintendent of 
agencies, 


Issuing Life Indemnity 


The National Life U. S. A. is issuing 
policies providing for life indemnity for 
total or partial disability for accident 
as well as for non-confining illness for 
life if so long disabled, for an additional 
premium of 50 percent over the regular 
rate charged. This applies to all policies 
issued by the company. 





Not Sorry.to See 1921 Go 


DES MOINES, IA., Jan. 10—Des Moines 
health and accident companies report the 
year 1921 as one of heavy claims and 


| declining business and they were not 


sorry to see it go. They say that be 
cause of hard times, policyholders 
pressed claims for injuries and sickness 
that in good times would have been over 
looked. Automobile accidents have 
shown an alarming increase and the 
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2 | Plate Glass Breakage In Store Fronts Through Defective In- 
stallation Can Be Minimized It The Architects Will Insert The 
"| Following Sentence In Their Glazing Specifications 


1 Glazing Specification 


All Metal Sash, Corner Bars, Division Bars and Self-Adjusting 


wv. Setting Blocks Used in Store Fronts must be approved by the 
oa Underwriters’ Laboratories. 

at | The above glazing specification would insure a degree of safety 

ial | for plate glass in store fronts which would save millions of dollars 


annually to the plate glass insurance companies and to the 
merchantsas well whose show windows are put out of commission 


2 through the breakage of plate glass due to defective installation. 
the 

> | In combination with Imperishable Key-set Store Front Con- 
vs struction, Self-adjusting Setting Blocks have become one of the 
00 | most important factors known in the conservation of plate glass 
the | in show windows. 


All Zouri Key-set Sash, Corner, Division Bars and Self-adjust- 
ing Setting Blocks have been approved by the Underwriters’ 


a Laboratories. 

otel | 

| Make Safe Defective Installations 

ynd- | 

onal | 

ent Write for the name of the Zouri Distributor in your vicinity. 








Factory and General Office 
1620 East End Ave., CHICAGO HEIGHTS, ILLINOIS 
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claims for total disability due to sick- 
ness were heavy. 


Handles Continental “Non-Can” 


Carey J. Wilson, former 
superintendent of Kansas, has taken the 
state agency for the non-cancellable line 
of the Continental Casualty. Mr. Wilson 


.insurance | 


| was in the life insurance business many 
| years before 


he became assistant and 
then insurance commissioner, Since com- 
pleting two terms as insurance commis- | 
sioner he has been connected with the | 
government war risk insurance bureau 
until a few weeks ago when his work 
was completed. He will not handle any 
of the casualty or other lines of the 
Continental in Kansas. 
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WITH BURGLARY 


UN DE. RWRITERS 





AGENTS AS RISK SELECTORS 


Advantages of Agents Being Familiar 
With General Requirements of 
Burglary Writing Companies 


“Agents can avoid much disappoint- 
ment and delay in the writing of burg- 
lary insurance,” said the burglary under- 
writer for one of the big casualty com- 
panies recently, “if they will just do a 
little in the way of selecting themselves. 
One of the great troubles in burglary 
insurance is that we are offered almost 
any and every risk that agents can dig 
up, with the result that we have to turn 
down a big proportion of business or 
else make recommendations that it is 
almost certain the assured will not com- 
ply with. What we will take and what 
we will not take in the way of burglary 
risks is pretty well defined. It should 
be a rather easy thing for an agent to 
decide in his own mind about what a 
company will write. If I were an agent 
I should rather take a little time in de- 
ciding whether the company would take 
the risk, rather than send in an applica- 
tion on every risk in town, only to have 


a large proportion of the business turned | good lock, and usually no protect¢on for 


down. 
Requirements Easily Memorized 
“Our general requirements so far as 
mercantile open stock business is con- 
cerned are really very simple. To out- 


; must keep a good set of books. 





said that in the first place the prospect 
Many 
small merchants keep no books at all. 


| They have no record of just exactly 


what they are doing, what their sales 


| are, how much stock they have on hand, 


etc. No burglary company will insure 
such a risk. A merchant must keep a 
record of his transactions in such a way 
that the satisfactory settlement of a loss, 
in the event of a burglary, is possible. 


Physical Safeguards 


“So far as the risk itself is concerned 
practically all companies require that 


the rear windows must be protected by | 


a good lock, and be fur- |EFFECT OF BANK COLLAPSE | accounts of some of the fraternals and 


It must | _— 
Surety Companies Ran to Cover in Chi- 


iron bars or mesh grating. The rear 
door must have 
ther protected by an iron bar. 
also be lined with galvanized iron or 


sheet metal, which should be screwed 


on instead of nailed. The side and base- | 
ment windows, if exposed, should have | 


the same protection. We also require 
the same safeguards for skylights or 
other openings that are accessible from 
the roof or windows of adjoining build- 
ings. 

“Most companies require that the front 
door of the risk be equipped only with a 


the front show windows is demanded. 
Most agents have the erroneous idea that 
companies require some sort of burglary 
alarm system or watchman’s service. 


This is not true. Burglary companies 


| give credit where such services are in 


| not, 
| tions himself. 


| ing his property. 
|} with 


| with 
line them in a general way it might be | 


' companies would be better satisfied with 





use, but they are required only in the | 
larger cities, or in connection with the 
more hazardous type of risks. So far as 
the average small or medium sized town 
risk is concerned watchman service or a 
burglary alarm system is not demanded. 
If a piece of property is protected in 
about the manner I have outlined it is 
an acceptable piece of business. If it is | 
the agent can save time, trouble, 
and annoyance by making recommenda- 
He can tell the assured in 
advance about what to do in safeguard- 
If the assured complies 
his suggestions, the application 
can then be forwarded to the company 
some hope of having the busi- 
ness written without delay or further 
expense on the part of the prospect. If 
we could only persuade agents to do a 
little more underwriting themselves in 
connection with burglary insurance I be- 
lieve that policyholders, agents, and 


the burglary business.” 


Kansas City Still Hot Spot 
KANSAS CITY, MO., Jan. 10.—The re- 


| port of the Law Enforcement Associa- 


| the reduction was from 1,906 in 1920 to 


| 


—, 


tion, just issued, shows that the number f 
of burglaries in December was larger © 
in business houses than in the corre. 
sponding month of 1920, but that the © 
number of burglaries in residences wag © 
considerably less. 

In 1920 there were 61 business houses | 
burglarized, while in 1921, there were | 
63 in the corresponding month. In 1920, 
the number of dwelling houses entereg © 
by burglars was 213, while in 1921, the 
number was only 181. The same genera} 
fact was true in November—an increage 
in the number of burglaries in business 
houses,’ but a decided decrease in the 
number in residences. November and 
December are the only months which 
have shown an increase in the bur. 
glaries in the business houses since the 
operations of the Law Enforcement Asso. | 
ciation began to function the first of” 
February. For the eleven months end. 
ing with the close of the year, there were 
799 burglaries in business houses jn” 
1920, and only 493 in 1921. In residences, ” 


SEARLES R Sy SMR: 


Ph 5 AA CIP ARENT ETC 


1,000 in 1921. The total number of 
burglaries was reduced from 2,705 tol 
1,502. 
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cago Because of the Large 
Depository Bonds 


The collapse of the Fort Dearborn 
National Bank and the Fort Dearborn 
Trust & Savings Bank of Chicago, re- 
sulting in their accounts being taken 
over by the Continental & Commercial 
National Bank, threw a scare into the 
surety companies so far as depository 
bonds are concerned. The Fort Dear- 
born National Bank was the depository 
for the state, county, park boards and 
other public bodies. It also had the 


| 
| 
| 





other private corporations, which car.) 
ried depository bonds. : 

The fact that so large an institution) 
as the Fort Dearborn National Bank! 
could become involved financially 
caused the surety companies to sit up & 
and take notice. Therefore they began | 
to investigate more thoroughly the situ. | 
ation as to other banks in Chicago and) 
Cook county and in fact other points) 
where depository bonds were involved.) 
Many of the companies secured rein. 
surance under their existing bonds in) 
Chicago. ft 

The action of the Fort Dearborn Nx! 
tional Bank stimulated depository bonds! 
to some extent. A number of private” 
concerns took out such bonds, espe 























The Sign of Good Casualty Insurance 





Guarantee and Accident 
Company, Limited 


Head Office U. S. Branch 
134 S. La Salle Street 
Chicago, IIl. 
F. W. LAWSON, General Manager 


The company of “‘super service’ is not a name that has 
been “applied” to the London Guarantee & Accident. 
It is a name well earned in more than fifty years of 
close cooperation with its agents. 


Over 60 Years of Public Service 











UNITED 


FIREMEN’S INSURANCE 
COMPA 





Home Office 7 
430 Walnut Street 
Philadelphia, Pa. 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed 


have established the United Firemen’s as an institution F 
of utmost dependability. An old reliable company 
writing Fire, Tornado and Automobile Insurance. 
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AMERICAN 
SURETY 
COMPANY 


NEW YORK. 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 














MERICAN LIABILITY: 
COMPANY 


Disability Insurance 
All Classes : W. R. Sanders, General Mgr. 
Classes * Citizens Nat'l Bank Bldg... CINCINNATI, OHIO , 
$10,00.0 leone Dean Deity 















CAPITAL ONE MILLION DOLLARS 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust St., Des Moines, Ia. 














THE 


JIFFY 
PEN 


Send for Descriptive 
Matter 


The word “Jiffy” de- 
notes speed and action. 
The shapeand balance 
resembles the dip pen- 
holder. It is built for 
those who appreciate 
a properly shaped and 
balanced pen. Prices 
from $2.50 up. Self 
filling without a rub- 
ber sac. 





JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City lowa 
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| cially where the banks were small. It 


is stated that the surety companies lost | 
heavily on depository bonds last year, 
largely due to the financial stringency | 
caus ng many banks to close down. The | 
Oklahoma guaranty fund shows a 

several million dollars and | 
this has resulted in many state banks | 
hanging over to national banks in or- 
der to get away from being guarantors 
for this fund. 


CF CLEARING HOUSE 


c 





VALUE 


Fa iu 





ive Protection to Its Members 
in a Pinch 











The collapse of the Fort Dearborn 
National Bank at Chicago and its ab- 
sorption by the Cont nental & Commer- 
c'al National Bank calls attention again 


to the Clearing House Association when 
it comes to writing depository bonds 
or in fact any line of bonds where the 
clearing house supervision is very im- 
portant. The Clearing House Associa- 
tion of Chicago has undoubtedly been 
the means of saving a number of banks. 
Its examinations are thorough. If any- 
thing is irregular or disintegrating in 
a bank the Clearing House officials soon 
become informed and are able to make 
suggestions or cause a halt. It would 
seem that the Towner Bureau might 
well make a rate differential in favor 
of the Clearing House Bank in cities 
where there is such an organization. 





Make Good Defalcations 

DES MOINES, IA., Jan. 10.—The Iowa 
Bonding and the American Surety have 
made good the defalecations of Treasurer 
Judkins of Clarke county, Iowa, who dis- 
appeared leaving a shortage of $30,000. 
Later he gave himself up in Oklahoma 
and came back to face the music. The 
Iowa Bonding paid $8,857 and the Ameri- 
can $20,868, 





Scores Bail Bond Practice 

NEW YORK, Jan. 11.—William B. 
Joyce, president of the National Surety, 
scores the present practice of certain 
Surety companies in too freely supply- 
ing bail bonds in criminal cases, assert- 
ing that such actions tend to encourage 
crime. He would have all bail bonds 
executed in the executive offices of the 
companies and would work in coopera- 
tion with district attorneys. 


New Office Is Opened 

NEW YORK, Jan. 10.—Following the 
removal of the local offices of the Fidel- 
ity & Casualty to 130 William street, 
President R. J. Hillas announces that su- 
pervision of the several departments will 
be in the hands of the following named: 
Liability, steam boiler and fly-wheel; 
Benjamin Sturges, manager; William H. 
Williams, assistant manager; Alfred J. 
Hodson, assistant manager. Accident, 
health and physicians liability, John J. 
Canavan, manager; John M. Culver, as- 
sistant manager. Burglary, William H. 
Pomeroy, manager. Plate glass, Regi- 
nald H. Williams. Accounting, Lewis L. 
Bergen, cashier; James F. Law, assistant 
cashier. 

All have been identified with the Fi- 
delity & Casualty for periods ranging 
from four to 34 years, and each under- 
stands perfectly the underwriting policy 
of the company, 

The New York city branch of the Fi- 
delity & Casualty has long been one of 
the most aggressive of the local cas- 
ualty offices, its aggregate premiums for 
the past year being in the neighborhood 
of $3,000,000. 


BREVOORT 


HOTEL 
Madison Street CHIC AGO 


East of La Salle 
Insurance Headquarters 





Brevoort Hotel upholds worthily 
the best traditions of American 
hotels famed for hospitality. 














the the desirability of a bank belonging ! 











ALWAY 3! 


FOR THIRTY-SEVEN YEARS 


ONE OF AMERICA’S LEADING 
CASUALTY COMPANIES 


STANDARD ACCIDENT 


INSURANCE COMPANY 
DETROIT, MICH. 




















ederal Surety Company 


Home Office, Davenport, Iowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


A Mid-West Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 


Health Insurance. 
Hold-up Insurance. 
Insurance. 


Surglary, Larceny, Theft and 
General Liability and Elevator 


Automobile Liability, Property Damage 


and Collision Insurance. 


Workmen’s Compensation 


General Agents wanted for Bay City, Detroit, Grand 
Rapids, Jackson, Kalamazoo, Lansing and Saginaw, Mich. 


W. L. TAYLOR 


Vice-President and General Manager 


OAKLEY H. BEYER 
Superintendent of Agents 
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EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad Street, Boston, Mass. 


Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va., Tenn., First National Bank Building 
Cincinnati; STONE, STAFFORD & STONE, Gen. Agts., Ind. and Ky., Lemcke Annex, Indian- | 
apolis, Ind.; McMULLAN & DOUAIRE, Res. Mars., Ill. and Iowa, Ins. Exchange Bldg., Chicago, | 
Ill.; CHAS. H. GARRISON, State Agt., Mich., Majestic Bldg., Detroit; LOYAL DURAND, Gen. 
Agt., Wis., Wells Bldg., Milwaukee; F. D. HIRSCHBERG & CO., Gen. Agts., Merchants Ex- 
change, St. Louis; GROVES BROS. INS. AGENCY CO., Gen. Agts., Commerce Bidg., Kansas 
City, Mo., LOVE-HASKELL COMPANY, Gen. Agts., Woodmen of the World Building, Omaha, 
Neb.; JAMES & MANCHESTER CO., Gen. Agts., Leader-News Bldg., Cleveland, Ohio. 














s WYNNE & KINSELLA .. | 
| 


1554 Penobscot Bldg. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


CAPITAL $1,000,000 














More Than $28,500,000.00 


Has been paid to Continental Policyholders or their Benefici- 
aries as indemnities for loss of business time by accident, 
or for accidental loss of sight, limb or life, or for loss of busi- 
ness time by sickness. 


In every city of the Union and in Canada we are protecting 
many thousands of business and professional men. 
Continental Accident and Health Policies Sell and stay sold 
—good openings for the right man. 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President 


General Offices: 


CHICAGO, U. S. A. 


Canadian Head Office: 
TORONTO, CANADA 








W. E. SMALL, President 


When Insured in Georgia Casualty Company 


<§ Q . Everyone 
* WJURE SF WERVICE * 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 








The American Credit-Indemnity Co. 


of NEW YORK 





CREDIT INSURANCE ONLY 





The 
abnormal loss 


E. M. TREAT, President 


American’s Unlimited Policy not only provides absolute protectioa 
on all outstanding covered 


If you are a manufacturer or jobber, write for the full particular of this service. 
415 Locust St., St. Louis, Mo. 

OFFICES IN ALL PRINCIPAL CITIES 
R. J. LYDDANE, General Agent 


against 
accounts, but serves to prevent losses. 


91 William St., New York 


1148 Marquette Bldg. Chicago 











Masonic Mutual Accident Company 
145 State St., Springfield, Massachusetts 


Personal accident and Health Insurance, 
for A, F. & A. Masons only. 
Weekl. Benefits Accident and Sickness 

$10.00 to $25.00. . 
Accidental a $500.00 to 


$2,500.00 
Premiums (quarterly) $3.00 to $7.50. 
If a Mason and interested in an Agency 
proposition for New England States or 
Central West, write Home Office, above 


address, 


GENERAL CASUALTY 
& SURETY COMPANY 


606 Woodward Avenue 
DETROIT 


General Casualty & Surety 
Lines 

Live Agents Can Secure Liberal 

Contracts. Up-to-Date Policies 


WRITE US 
ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 














|NEW DEAL ON PACIFIC COAST 


Supervised from Head Office 
at New Orleans 


| Business of Union Indemnity to Be 
| 
| 





In future the Pacific Coast business of 
the Union Indemnity will be supervised 
from the headquarters of the corporation 
at New Orleans, instead of by the Great 
Eastern Department office in New York 
City, arrangements to that end having 
been concluded by W. Irving Moss, presi- 


dent of the Union, during his recent 
visit to San Francisco, 
Having been authorized to transact 


fidelity and surety business in California, 
in addition to the other lines for which 
it was already licensed, the new depart- 
ment will be directed by General Agent 
James C, Hayburn of San Francisco, who 
will continue as well to handle the auto- 
mobile, plate glass, burglary, and the 
accident and health lines. Mr. Hayburn, 
in addition to possessing a broad under- 
writing knowledge, is peculiarly versed 





in the intricacies of fidelty and surety 
business, and the substantial lines of 
these that he already controls will be 
given wholly to the Union Indemnity. 
President Moss feels very well satisfied 
with the new deal he has made for his 
company upon the west coast, and antici- 
pates highly profitable results therefrom. 


Limits Boiler and Engine Coverage 

MADISON, WIS., Jan. 10.—A new order 
affecting boiler and engine and fly wheel 
damage policies has just been issued by 


; the Wisconsin insurance department, The 


order reads: 

“Boiler and engine and fly wheel dam- 
age policies which cover against loss 
sustained by the insured, by reason of 
his liability, on account of death or in- 
jury to any person employed by him 
under the workmen’s compensation act 
cannot be written in this state. 

“As a result of the hearing held before 
the board Dec. 15 your attention is 
directed to the fact that all such policies 
issued on and after April 1, 1921, which 
include employees coverage under the 
workmen’s compensation law must be 
endorsed without delay eliminating such 
coverage.” 


Moss Visits the Coast 


W. Irving Moss, president of the Union 
Indemnity, is visiting the agents in far 
western states, including California. He 
is accompanied by his wife. Mr, Moss 
expects to return to New Orleans about 
Jan. 20, 

The Union Indemnity has had a very 
satisfactory year. It increased its writ- 
ings during 1921 about $400,000. The 
company is now writing business in 
about 35 states and contemplates enter- 
ing other additional states for the writ- 
ing of fidelity and surety business, 


Qualifies Under New Act 


The Smith-Lawson-Coambs Company, 
attorney-in-fact for the Equitable Cas- 
ualty Underwriters of Chicago, states 
that on Dec. 31, 1921, it had more than 
$75,000 net surplus, thus allowing it 
to qualify under the new Illinois recip- 
rocal act. It has over $80,000 cash on 
hand and assets of $190,000. The Equit- 
able Casualty has written $800,000 net 
premiums since organization. It started 
in June, 1919. 


——5 


ance Shown by Recent Instance 
in Chicago Suburb 





An example of the need of water dam. 
age insurance recently occurred in a sub. 
urban town near Chicago. A resident of 


city and rented his home furnished. 4 


tenant left, turned off the water, lockeg 
up the house and left the key with qa 
neighbor. The owner and his family de. 
cided to spend Christmas in their own 


for them the neighbor started the fur. 
nace and turned on the water. Every. 
thing seemed all right, but when the 
family reached the home they were me 


door. 


leak. 


floors ruined and the loss 


heavy. 


were 


Eldridge to Home Office 


will soon be 
pany’s home office, where he will assume 
charge of the burglary insurance divi- 
sion of the production department. Mr, 
Eldridge entered the company’s employ 
at its federal bond bureau in Washing- 
ton, D. C., in May, 1916. 


the observation balloon service on sea 
duty. Mr, Eldredge reentered the service 
of the company in January, 1920, as in- 
spector at its Pittsburgh office. 


Will Restrict Its Operations 


The Kansas Casualty & 
Wichita, Kan., 


Surety of Detroit. Hereafter it will de- 
vote its attention chiefly to fidelity and 
surety lines. 


Three Million Agency 


Conkling, Price & Webb, 
agents of the London Guarantee & Acci- 
dent and the Fidelity & Deposit in Chi- 
cago, had a great year. 
miums were $3,000,000. 
$2,000,000 net to the London. 





General Casualty in Minnesota 


The General Casualty & Surety of De > 
and ap- 7 
pointed the Louis Root Agency in the ® 
Andrus building, Minneapolis, as_ state 7 
Root was formerly general 


troit has entered Minnesota 


agent. Mr. 
agent for the Kansas Casualty & Surety, 
| which reinsured all its automobile busi- 
Iness in Minnesota. 


also appointed B. V. Lesser as general 


agent in Warren, Pa., and William C, Te- 
bay as general agent in Butler, Pa. 


Jan. 7%. 





being knocked unconscious. 


NEED WATER DAMAGE COVER? 


Importance of That Form of Insur. © 


the suburb was transferred to another § 


few days before Christmas the temporary § 





home, and to make things comfortable | 


by water flowing out under the front’ 
During the time the furnace was/ 
out the water pipes were frozen, and as | 
the house warmed up they started to? 
The results were practically the fi 
same as a bad fire, as the furniture and [ 
Was | 


— 


Carlton G. Eldridge, inspector at the! 
Pittsburgh office of the American Surety, | 
transferred to the com- / 


cee 


In October, 19117, © 
he resigned to enter the United States 7 
Naval Reserve Corps as an ensign with 7 





Surety of | 
1as reinsured the bulk” 
of its automobile business in the United © 
States Casualty and General Casualty & | 


general § 


Their total pre- | 
They returned 


The General Casualty & Surety has 


SEY SLs SIs 


Joseph E, Haviland, representative of 
the Royal Indemnity at Phoenixville, Pa, 
died of pneumonia caused by exposure, 
He was found lying along rail- 
road tracks near his home in Phoenixville, ~ 
presumably having stumbled and hit a tie, | 


SRS 





Income Insurance Specialists 











Opportunities for Salesmen in Forty-Seven States 


Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 


209 South LaSalle Street, CHICAGO 














January 
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Stirring Up Internecine Fight 


A CASUALTY agent remarked the other 
day that when he found that he was go- 
ing to lose a risk to the mutuals or 
reciprocals or he found a risk was placed 
in the mutuals and reciprocals and he 
could not get it, he always suggested 
to the man in charge of the insurance 
that he should get bids from other re- 
ciprocals or mutuals. He said that in 
this way he had been able to force the 
successful concern to cut down the rate 
way below cost. He cited several ex- 
amples where rates have been cut to the 
bone in this competition in order to 
obtain the business. He also has found 
a few cases where the assured became 
suspicious because so low rates were 
quoted. They knew that companies 
could not afford to carry the business 
at the premiums charged. 

There is no doubt but that mutuals 
and reciprocals today are very greedy 
for business in order to hold up their 
premium income. They were able dur- 


ing the war period when values were 
on the upgrade to get plenty of business 
and because of their rapidly increasing 
business they could hold down their 
expense and loss ratio. 

Now the test is coming. The mutuals 
and reciprocals find it necessary to push 
strongly for business in order to main- 
tain their old records. This is causing 
them to go out and bid for the business 
at very low rates. Every man in the 
casualty business who is observing the 
conditions today realizes that many of 
these concerns are cutting their own 
throats. The tabulated experience on 
many risks that they are writing shows 
that they cannot possibly carry the busi- 
ness at the premium they are getting. 
The mutuals feel that it is necessary to 
maintain their rate of dividend and are 
straining themselves to the breaking 
point to do it. A few years will be the 
real testing time for concerns of this 
class. 


Reserves of Reciprocals 


One of the weaknesses of a reciprocal 
so far as its reserves are concerned is due 
to the practice followed in most states 
whereby the reserve is computed on the net 
premium after the commission allowed the 
attorney-in-fact is deducted. Wisconsin 
does not permit this. It requires the re- 
serve to be based on the full premium 
just as it does with the stock companies. 

It would seem that the reciprocals 
should not be allowed to make any deduc- 
tions from the premiums before the re- 
serve is computed. A stock company, for 
example, receives a premium of $100 on an 


annual policy. It puts up at once $50 as a 
reserve liability. The reciprocal, on the 


other hand, receives $100 premium. If 
the attorney-in-fact receives 35 percent 


commission, which is often the case, the 
reserve is based on $65 instead of $100. In 
other words, the stock company puts up 
$50 reserve and the reciprocal $32.50. 
Thus, it will be seen that the stock com- 
panies are far better ballasted financially 
by their legal reserve than the reciprocals. 
This is a point that is well worth making 
in the solicitation of business. The law 
should treat all insurance carriers alike. 
The reciprocals should be made to put up 
the same reserve as the stock company. 


A TRULY big man does not lose his 
nerve in the crises of life. He stiffens 
up and uses his reserve strength fighting 
his way through. 











NEWS OF COMPANIES 








Midland ‘Casualty of Wisconsin— 





A SARA OR CPE ee eee $207,277 
Reserve for unearned remiums.. 42,865 
Reserve for claims.........-cees 7,436 
ee aaa Seo @ 60k 6 63 Ge esis 6.oeS 110,280 
EES PO 32,042 
1921 Business Premiums Losses 
eR ee $116,622 $47,863 
GY. 8&6 babs 04.86 116,622 47,863 

MN wi's. dock. baler ad eine $233,244 $95,725 

* > * 


Columbus Mutual Life.—Assets, $3,220,- 
939; reserve for unearned premiums, $3,- 
170; reserve for claims, $1,661; capital, 
$250,000; surplus, $417,111. 

1921 business: Accident, 


$62.555.99, losses, $12,638.25; health, losses, 
* * . 


| $9,198.16. 


} 


Connecticut General Life—Its accident 
and health premium income last year 
was more than $990,000, a gain of over 
$170,000 or 20 percent. The company’s 
total premium income was over $10,450,- 
000, a gain of 15 percent, and its fotal 
income $12,500,000, a gain of 15 percent. 

= « 
Masonie Provident.—<Assets 

53; reserve for unearned premiums, 

2; reserve for claims, $2,113; sur- 
is, $212,188. 


1921 business: Accident and _ health, 


premiums | premiums $112,234, losses $35,315. 





STATE AGENCY 
Insurance Exchange, Chicago 

CRAIG BELK & CO. 
Chronicle Bldg., Houston, Texas 





Interstate Casualty Company 
Home Office: Birmingham, Ala. 
Capital $300,000 
Surplus to Policyholders $401,340 
Specializing in Automobile and Public 


Liability and Excess Insurance 
General Agents 


INSURANCE AGENCY CO., Birmingham 


THE AGENCY COMPANY 
Salt Lake and San Francisco 
FERGUSON & HARRIS 
Columbia Bldg., Louisville, Ky. 








CO-OPERATION WITH AND 
SERVICE TO OUR AGENTS 





“CONSERVATIVE BUT AGGRESSIVE” 











Exceptional Contracts offered Competent Salesmen to sell 
our full line of Modern Life, Accident and Health policies. 


General Agency openings in Iowa, Indiana and Missouri. 
Address 
American Old Line Insurance 


Company 
LIFE, ACCIDENT AND HEALTH 
Lincoln 


Nebraska 








CASUALTY SURETY 


Capital, $/,000,000.00 


Union Indemnity 
Company 


GREAT EASTERN 
DEPARTMENT 


10@ Maiden Lane, New York 


EXECUTIVE OFFICES: 
830 Union Street, 
New Orleans, La. 











GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 











Compensation 
FREDERICK RICHARDSON, United States Manager 
General Building 4th & Walnut Streets 
PHILADELPHIA 
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JOSEPH RICE 


Supt. of Claims 


MATHEW J. O’BRIEN 


Attorney 


Casualty Service Company 


964-5 Insurance Exchange 


CHICAGO 


Investigations and Adjustments 








Automobile, Burglary, Compensation, 
Inspections and Pay Roll Audits, 
Complete Casualty Service. 











AMERICAN INDEMNITY COMPANY 
GALVESTON, TEX. 
$ 600,000 
$2,000,000 
New York City Branch Office 
GEORGE A. DEVOE, Manager, Room 1010, 35 Nassau St., NEW YORK,N. Y 


Fidelity and Surety Bonds, Automobile, Public Liability, Property Damage & Collision 
and General Liability Insurance. 


Cash capital ‘ . 
Assets over . ° ° 





We are equipped to accept and cede “Fidelity and Surety Reinsurance.”’ 

















®. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 








International Judemnity Company 


LOS ANGELES, C \LIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One and One-Half Million Dollars 








Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
Fidelity and Surety Bonds 








Re-Insurance DEE A. STOKER 


Excess Re-Insurance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11So. LaSalle St. CHICAGO 
Blanket Auto Excess Fire Covers in American Companies 








Chas. L. Nicholson, President Harry R. Wood. Secret 


THE INTER-STATE SURETY COMPANY 


‘ REDFIELD, SOUTH DAKOTA 


WE ISSUE 
eames memetry BONDS —— OFFICIAL and 


PLATE GLASS and BANK BURGLARY INSURANCE 





BURGLARY PREMIUMS | 








TO SHOW SOME GAIN. 


(CONTINUED FROM PAGE 37) | 
only be determined after they have been 
given a fair trial, and it is the purpose 
of the company executives to wait a | 


sufficient time for such testing. Results 


are being carefully watched by all com- 


panies, and when enough data is on | 
hand upon which to predicate a just 
verdict, further changes will likely be 
agreed upon. But nothing will be done 
hastily, underwriters being a unit in 
their purpose to hold a steady course 
until the wisdom or the reverse of pres- 
ent policies be shown. 


Inspection Service Plan Dropped 


Nothing further is heard at this time 
of the idea once advanced of organizing 
a general inspection service, to which | 
all Bureau members would subscribe; 
nor is there talk of a common claim | 
organization. The settlement of claims 
is a function that each company wants 
to reserve to itself, and is not disposed | 
to delegate the power to an independ- 
ent body. As the reputation an office 
enjoys for promptly and liberally inter- 
preting the provisions of its policy con- 
tracts is a powerful lever in influenc- 
ing business, this advantage, it is 
argued, would be lost if settlements 
were made through an outside organiza- 
tion. Some offices take a very broad 
view of contract obligations when 
dealing with their assured, while others 
again are inclined to be rather technical, 
or at least do not err upon the side of 
liberality. With such a condition ob- 
taining the impracticability of a com- 
mon adjusting bureau is apparent, and 
it is largely for that reason that the 
proposition of a common medium for 
risk inspections and loss settlements, 
when spoken of from time to time, is 
promptly frowned upon. 


Against Reinsurance Bureau 


While some company men still favor 
the suggestion of a reinsurance bureau 
for the handling of excess. business, 
along lines followed by the fire office, 
majority opinion is against the idea, and 
it is highly improbable that it will come 
about, at least not for some time. Re- 
insurance of burglary business is han- 
dled in various ways. Some companies 
carry a substantial line net—say $50,000 
—reinsure the next $50,000, and again 
become individually liable for all beyond 
the latter figure. Other offices have 
deals with smaller companies whereby 
they automaticaly assume responsibility 
for an amount equal to the net retention 
of the direct writing institution. Still 
other companies have treaty contracts 
with strictly reinsuring offices, of which 
several are now operating in this coun- 
try. It is a noteworthy fact that the 
loss ratio upon reinsuréd business is 
lower than that upon direct writings, and 
that the reinsurance institutions have 
made a very handsome profit upon their 
burglary business. The reason for this 
is that the moral hazard upon a large 
risk, such as would call for additional 
facilities to carry, is not nearly so severe 
upon the average as is that upon small 
lines. This situation obtains in fire as 
well as in casualty circles. Differences 
in underwriting practice in the various 
companies:will likely continue to militate 
against the formation of a general rein- 
surance bureau; that is, if the member- 
ship offices were forced to assume, as 
they should, a percentage share of each 
submitted risk. The idea, however, has 
much to commend it, not the least of 
which is that some $2,000,000 now given 
away to outside institutions would be 
retained by the companies directly in the 
burglary insurance business, and upon a 
class of risks that yields almost con- 
tinuously a neat profit. 


Admit Issues Were Muddled 


Speaking upon certain serious diffi- 
culties that developed in burglary in- 
surance circles during the past year, a 


=— 


prominent company executive was fair 
enough to admit that issues had been 
muddled immediately the chief offices 
took control of affairs out of. the hands 
of their division men and undertook to 
solve the problems themselves. The un. 
derwriter in question said in part: “At 
times I become irritated at the action of 
the Burglary Insurance Underwriters 
Association, and take my department 
manager to task for his participation in 
certain decisions. When I am fully in. 
formed, however, as to the causes that 
led up to the action, in the great ma. 


| jority of cases I am forced to reverse 


my initial judgment. The department 
officers, in constant touch with refine. 
ments of the business, are better able to 
cope with conditions than the genera] 
executives can possibly be. Again, 


| knowledge of the fact that their action & 
| is subject to review by the men higher # 
|} up, holds 


the subordinates to a more 
rigid course than if no such review were 
possible. Should their judgment prove 
at fault, which I admit is a possibility, 
they can change their decisions without 
embarrassment, something a chief ex. 
ecutive is loath to do.” 

The burglary business has its troubles, 
and these are neither few nor minor inp 


| character, but the responsible underwrit- 


ers are keeping a clear lookout, and may 
be counted upon to steer a_ straight 
course during the new year. 


National Surety Meeting 


NEW YORK, Jan. 11.—President W. B, 
Joyce and all other executives of the 
National Surety were unanimously re- 
elected to office at the annual meeting of 
the directors yesterday. The net pre- 
mium income of the office for last year is 
reported as exceeding $12,000,000. In the 
evening the directors of the National 
Surety and other specially invited guests 
were entertained by President Joyce in 
the club. 


Mutual Eye Company Starts 


The Mutual Eye Insurance Company of 
Fort Wayne, Ind., has been chartered 
with a capital of $25,000. It is to insure 
against the loss of sight. M. J. Blitz is 
vice-president and general manager. Mr, 


Fort Wayne, being manager of the Pre- 
ferred Accident. W. F. Graeter is presi- 
dent, E. C. Shell is secretary. 





Position Is Discontinued 


The Transylvania Casualty of Louis- 
ville, Ky., has discontinued the position 
of active vice-president formerly held by 
Thomas C. Sharp who was also manager 
of the Louisville agents. Mr, Sharp, it 
is understood, will continue his connec- 
tion with the Thomas C. Sharp Agency 
handling general insurance lines. 


Wants Action on Bail Bonds 


The Fidelity & Casualty will cease 
writing criminal bail bonds unless as is 
proposed an effective organization of 
Casualty companies is formed along 
lines that will aid the courts in the more 
speedy and effective administration of 
justice, 


Casualty Notes 


The Fidelity & Deposit branch office at 
Nashville, Tenn., in charge of Hugh L 
Murrell, has been transferred to Mem- 
phis, due to the canceling of the general 
agency contract of Dobbin, Jones & Co, 
at Memphis. 

Williams & Walton of Philadelphia an 
nounce that Arthur W. Watson, who has 
been associated with the Ocean Accident 
for several years, has assumed the mat 
agement of the Columbia Casualty it 
their office. 

K. G. Ellsworth, who recently com- 
pleted his course of training at the home 
office, Aetna Life and affiliated companies, 
has been assigned to the Des Moines 
branch office as special agent for the boi 
department. 

J. C. Heyer, for several years super 
intendent of the accident and health de 
partment of the Newark branch office 
Aetna Life and affiliated companies, has 
resigned. E..S. Tiger, formerly spec 
agent at the Newark branch has beet 








promoted to superintendent. 
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THE METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
Home Office; 47 Cedar St.. New York City 


PLATE GLASS INSURANCE 


EUGENE H. WINSLOW, Pres. 
S. WM. BURTON, Sec. 





ROBERT A. DRYSDALE, Vice-Pres. 
ALBERT H. LAHY, Asst. Secy. 











Blitz is a well known insurance man of |) 
































1e Pres | 
3 presi- | 


Louis: © 


yosition 


held by © 
lanager F 


harp, it 
connec: 


Agency § 
S. 


ids 


ll cease # 
ss as is 


ition of § 
i along 
‘he more 


ation of © 


office at © 


Hugh L 


to Mem: & 


» general 


es & CO 


Iphia at © 

who has © 
Accident © 
the mal © 
sualty ia 





the home 
bm panies, 
: Moines 
the bond 





s super 
ealth de 
a 
nies, 

y special 
as been 


TY 














tly com: § 
































A NEW IDEA-— 


As such—is hard to find. But it is not 
hard to apply an old and tried plan to a new 
situation, or, for the matter of that, to an old 
situation which it is desired to change. 


Few Casualty executives are unfamiliar with 
REINSURANCE. But we have been able 
to show some companies how the use of 
REINSURANCE could be made an im- 
portant tool for building volume with safety. 
We applied an old idea to an old situation 
and a change developed. It was as good as 
a new idea—it was new to them. 


This train of thought may lead to your Auto- 
mobile Liability business—your Principal 
Sum accident line—in both of which higher 
limits are required. We can furnish the 


added facilities through REINSURANCE. 


EMPLOYERS INDEMNITY CORPORATION 


NEW YORK 


35 Nassau Street 


E. G. TRIMBLE, President 


KANSAS CITY 
CHICAGO 
Insurance Exchange 
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